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Bight New Texas 
Companies and More 
Are on the Way 


And That Despite Fact That Fire 
Loss Ratio Is One of 
Country’s Worst 





MORAL HAZARD NOT GOOD 


Continuous Advancement of Rates 
Not Cure for Situation, 
Says Visitor 
A well-known underwriter has re- 
turned to New York City after making 
an investigation of fire insurance con- 
ditions in Texas and especially looking 
into the situation there which resulted 
in the formation of eight companies in 
the past couple of years with the pros 
pect of a few more on the horizon. It 
is reported, for instance, that a group 
of Houston bankers went to a_ large 
general agency to enlist its co-operation 

in another large new company. 

This underwriter said to THe EASTERN 
UnbERWRITER: “These new companies 
are selling stock to largg property own- 
ers and agents who favor them with 
selected business free, to a very great 
extent, from the moral hazard) which 
the older established companies encoun 
ter and cannot always escape. This 
moral hazard is growing more serious 
as the better business continues to drift 
away from them. 


Caricaturing Outside Companies 


“L wonder how many of us are faimi- 
liar with the extent to which the native 
Texans are favoring local companies ! 
I was considerably amused by a car 
toon which appeared on the editorial 
page of a Houston paper not long ago, 
depicting a cow bearing the designa- 
tion “Texas Property Owners,’ which 
was being milked by a farmer who 
was designated as ‘Outside Companies ;’ 
the milk being supposed to represent 
premiums being taken outside of the 
state. The intent of course was obvious 
and undoubtedly had the desired effect 
on the natives who saw it. I was sorely 
tempted to ask this paper to print a se- 
quel to this cartoon showing what pro 
Portion of these premiums was paid 
back in losses, expenses and taxes. The 
result would no doubt be astonishing 
for a state whose average loss ratio for 
the past three or four years has been 
In the seventies. 

“A betterment of these conditions is 
possible, but only by the most rigorous 
application of demonstrated methods 
lor producing a profit from a_ state 
which has been allowed to pursue a 
more or less haphazard course (partly 
on account of its distance from insur- 
ance centers, which has tended to dis- 
tract the close supervision of home of- 
fice executives) and by appealing to 
the State Fire Insurance Commission 

(Continued on page 26) 
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PHOENIX 


Assurance Company, Ltd., 


_ Of London 
100 William Street, New York 


A corporation which has stood the test 
of time! 144 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
123 William Street, New York ' 
























































Justify Your Client’s Confidence 
by 
giving him the protection of an organization strong 


enough to meet practically any emergency, and 
whose service includes prompt adjustment of claims. 





INSURANCE COMPANY OF NORTH AMERICA 
Philadelphia 


“Oldest American Fire and Marine Insurance Company” 


\ 

















Another Dividend Increase? 


Yes, the fourth successive annual increase. A reflection of general 
prosperity and efficient management. Just part and parcel of our continu- 
ous effort to reduce cost while steadily improving a life insurance service 
that is at all times maintained in the front rank of quality. Nevertheless, 
we do not emphasize dividends. The more essential task for any company 
is to keep its policy contracts level with the public’s needs, and to distribute 
enough of them that the economic affairs of the American people may 
be safeguarded and stabilized. 


We invite men and women of high ideals, of industry, and intelligence 
to come and work with us upon this honorable and patriotic task. 
The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 
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Garage Death Of 
Millionaire Under 
Claim Discussion 
Rollin B. Ballard, Minneapolis 


Financier, Carried $2,500,000 
of Life Insurance 





SOME NOT A YEAR OLD 





Body Found in Front of Car and 
Garage Full of Monoxide Gas 
Fumes 


Rollin Beecher Ballard, head of the 
Ballard Investment Co., of Minneapolis, 
died from carbon monoxide gas poison 
ing while in his garage on March 22. 
He carried $2,500,000 insurance. A _ lot 
of this insurance was incontestable and 
has been paid. 

It is reported that about $1,125,000 of 
the insurance was taken out within a 
period of twelve months preceding the 
death ot Mr. Ballard and life insurance 
companies have been making an inves- 
tigation of the circumstances surround- 
ing the death. The 
opinion in the Minneapolis daily news- 
paper 


consensus of 


offices is that death was 


accidental. 
Circumstances of Death 


The companies carrying the Ballard 
Insurance were the Massachusetts Mu 
tual, Northwestern Mutual, Union Cen- 
tral, Connecticut Mutual, State Mutual, 
Connecticut General, Prudential, Can- 
ada Life, Aetna Life, Travelers, Equitable 
of fowa, Northwestern National. 

One of the Minneapolis daily news- 
paper men gives THe Eastern UNDER 
WRITER the following account of the 
circumstances of the death: 

“Rollin 
his son's garage to do some work on 
the automobile. He turned on the ex- 
tension light, started the motor to run- 
ning, raised the hood and went to work. 

“Two hours later, when he had not 
returned to the house, members of the 
family went to the garage. They 
opened the garage door, and found the 
body of the dead man near the front of 
the machine, the light still burning be- 
side him, the motor dead. The gasoline 
tank was dry. Carbon-monoxide gas 
caused his death, the coronor decided 
without hesitation. 

“Mr. Ballard was one of the promi- 
nent men of Minneapolis. He was 5/ 
years old and had lived here for fifteen 
years. He was head of the Ballard In- 
vestment Company and was one of the 
city’s successful brokers. He was also 
president of the Twin City Land Com- 
pany. He was widely known in church 
and Masonic circles, having served for 
years as treasurer and vestryman of 
St. Mark’s Episcopal Church, one of the 
largest and most select churches of 
Minneapolis. He was a member of 
Knights Templar and a Shriner’ and 
belonged to all the exclusive clubs of 

(Continued on page 13) 


Seecher Ballard went out to 
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Since 1867 without cessation, the 




















Equitable Life Insurance Company 











dends to policyholders. Sixty - five 





of Iowa has paid liberal annual divi- 
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1867 still remains in forece—a reeord 


of persistency that will appeal to 
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General Agents 
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On Motor Boat Cruise 


UNIQUE PLAN OF “BOB” MOORE 


Boston Man To Have as Guests 31 Men 
He’s Written for Large Amounts; 
Wrote $900,000 in 1925 


Robert W. Moore, Jr., of Boston, who 
is to address the Life Underwriters here 
next Tuesday, is to entertain thirty-one 
of his policyholders with a week end — 
to Maine the latter part of this — h. 
Not one of the policyholders has se 
than $50,000 placed by Mr. Moore, w “ 
ig a member of the home office general 
agency firm of Moore & Summers, New 
England Mutual Life, Boston. 

Mr. Moore 1s the owner of a motor 
boat, “SumTub IL.” His guests will go 
to Maine via special railroad car and 
will embark on the motor boat on the 
Maine Coast. A day on a golf course 





“BOB” MOORE 


Photo by Bachrach 


there will also be included in the itiner- 


Bob” Moore is a graduate of Colgate. 
He paid for about $900,000 last year m 
the New England Mutual. His partner, 
Merle G. Summers, paid for almost as 
large an amount. Thus, Messrs. Moore 
and Summers set a pretty hot pace for 
the people in their agency, which in 
1925 paid for $11,000,000. The agents 
cannot very well say that business 1s 
dull when they come into the office and 
on so many days see chalked up on 
the blackboard the writings of the heads 
of the agency. 


Unique Rules of Club 


On January 2, the Moore & Summers 
home office agency started an “Applica- 
tion-a-Week Club.’ The rules of the 
Club are as follows: ; 

We, the undersigned, being of sound mind and 
mature judgment, and as an incentive to help 
each other to do our best in 1926, do hereby 
agree, ‘ : 

1. To secure at least one application each 
week during the year and have same examined 
and reported at the office not later than noon 
on Saturday of each week, except in the case 
of men whose office is located outside of 97 Milk 
Street, whose reports may be given over the 
telephone hefore noon on said day. oe 

2. Failing to secure at least one application 
in the manner described above, we agree to 
deposit with our Secretary and Treasurer, Miss 
Irene Atwood, one dollar for each week in which 
no business is reported. 

We further agree that the total amount 
in the treasury shall be given to the man who 
has the best record on April 1, 1926. In case of 
tie the money will be split equally among those 
tied for first place. 

4. This preliminary contest shall run three 
months, and it is understood and agreed that 
all of the undersigned shall remain bona fide 
members of the organization, and live up te 
the rules and regulations stated above for at 
least that time, 

The contest ran thirteen weeks, and 
twenty-five men participated in it, mak- 


(Continued on page 12) 





Memory only is a poor legacy for «4 
man’s family to live upon after his 
death. Our esteem for a man after he 
has passed away is measured to a great 
extent by the character of the pro- 
vision he has made for those he has 
left behind—the crowning demonstra- 
tion of his love for his wife and 


children. 


WE 
STRENGTH OF f 
GIBRALTAR.” 





The Prudential 


Insurance Company of America 


Home Office: Newark, New Jersey 


Epwarp D. Durrieip, President 


‘President of British 


Actuaries a Visitor 


HE IS ARTHUR DIGBY BESANT 





President of Life Company Which Is 
More Than Century Old; Also 

Director Employers’ Indemnity 

Arthur Digby Besant, president of the 
British Actuarial Society and general 
manager and actuary of the Clerical, 
Medical & General Life Assurance So- 
ciety of London, the shares of which 
company are owned by the Employers’ 
Liability Assurance Corporation, Ltd., 
is visiting in Canada this week, after 
having attended the dedication of the 
new building of the Employers’ Liability 
in Boston, where the United States of- 
fice of that company is located. He is 
a member of the board of the Em- 
ployers’ Liability. 
Mr. Besant is one of the most interest- 
ing insurance men in London. He is the 
son of Dr. Annie Besant, president of 
the Theosophical Society, a woman of 
powerful intellect, who has followers in 
all nations. He made only a short visit 
to New York with the other British in- 
surance men who accompanied him on 
the trip to Boston. While here he saw 
Henry Moir, former president of the 
Actuarial Society of America. 

Mr. Besant said that there are a 
thousand members in the British Actu- 
arial Society. 

Insures Many Physicians 

The Clerical, Medical and General is 
over a century old and writes as much 
as $100,000 on a single life. As might be 
inferred from its name, it insures a great 
many physicians in Great Britain, as 
well as members of the clergy, many 
of the men it insures also examining ap- 
plicants for insurance for the company. 

Four of the directors of the Employ 
ers’ Liability are on the board of the 
Clerical, Medical & General and two 
of the board of the Clerical, Medical. & 
General are on the board of the Em- 
ployers. 

Mr. Besant expressed his regret that 
he was unable to remain longer in Ameri- 
can to meet more of the actuaries here. 


TAX APPEALS DECISION 


Trust Beneficiaries Not Allowed 
Depreciation Related to Capital 
and Corpus of Estate 
The Board of Tax Appeals at Wash- 
ington has ruled that life beneficiaries 
under a trust are not entitled to an 
allowance for depreciation when such 
transactions relate to the capital and 
the corpus of the estate. The decision 
was handed down in the joint appeal 
of Louise V. P. Whitcomb, Charlotte 
A. W. Lepic and Marguerite T. Whit- 

comb. 

The petitioners contend that the net 
income, the distributive share of which 
is taxable to these beneficiaries, is the 
statutory net income of the trust div- 
ided into the number of shares provided 
in the will, The Commission agrees 
that the statutory net income is the 
starting point of the computation( bit 
contends that the distributive shares of 
life beneficiaries must be computed with 
due regard to what they actually re- 
ceive under the trust as income and 
that the remainder interests must be 
given due consideration in the compu- 
tation of such distributive shares. 


NEW GENERAL AGENT 


The Connecticut General Life has an- 
nounced the appointment of Charles 
Pixler as general agent, with his brother 
R. L. Pixler, at Huntington, W. V. Mr. 
Pixler entered the insurance business in 
1915 and became an insurance salesman 
and served in various departments the 
next few years, and prior to his new 
appointment he was agency manager in 
Dayton, Ohio, for a large insurance com- 





pany. 


























































































































GRAHAM and LUTHER 


are in on the ground floor 


and on the second 











We are settled in our new offices at 176 Montague Street, 
| Brooklyn. Here we have the additional space and equip- 
| ment to more ably handle our Brooklyn and Long Island 
| business. 


We are in the heart of Brooklyn’s financial and Insurance 





neighborhood. 
We are particularly fortunate in having obtained the first . 
floor for our brokerage counter. We believe that this . 
° ‘ h 
| F arrangement is more comfortable and more conveniently o1 


accessible. No steps up or down. W 


Our invitation to you to inspect our new quarters is a e' 
hearty one. : 


Because the Aina Life Insurance Company believes in a p 
complete line of Insurance for all, we can provide a policy : 
for every need. < 


This is headquarters for Life, Group and Accident si 
Insurance. . 


AETNA LIFE INSURANCE COMPANY 


HARTFORD fF | =[Z connecticut 





| 

| 

| 

| Standard and Sub-standard Participating and Non-Participating 
| Low Rates High Limits 
| 

| 




















| Monthly Premiums Ages 10 to 70 
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Bookstaver’s Remarkable Anniversary Dinner 


More Than 1,100 Guests Help a Popular Insurance Man Celebrate a Sentimental Event; Show on Stage 
With Eighty Actors, All Recruited from Agency; Prominent Speakers 
Praise Travelers General Agent 


There were more people at the din- 
ner of Joseph D. Bookstaver to mark 
his fifteenth anniversary as general 
agent of the Travelers Insurance Co., 





JOSEPH D. BOOKSTAVER 


an occasion which took place at the 
Hotel Astor on Saturday night, than 
there were at a Polo Grounds baseball 
game one day last autumn between 
the Giants and the Boston Braves. No 
one who went to that Giants’ game re- 
members anything about it. No one 
who went to the Boostaver dinner will 
ever forget it. 

In brief, “Joe” Bookstaver gave a 
dinner which was an_ extraordinary 
event in the history of life insurance. 
The hotel’s biggest ballroom and _ its 
balconies were so crowded with more 
than 1,100 guests that Toastmaster H. 
H. Armstrong, head of the company’s 
agency division, said, just before the 
presentation of “The Prospects of 1926,” 
a musical comedy jammed with talent 
from the Bookstaver office: 

“Probably those in the balconies 
would find they could see and hear bet- 
ter if they came down to the main 
floor ;” and then, after a worried glance 
around, he added: “But, where will you 
sit if you do come down here?” There 
wasn’t space enough remaining to 
crowd in one of Singer’s Midgets. 


A Distinguished Gathering 


Who were the 1,100 people who de- 
cided to spend the evening with “Joe” 
Bookstaver instead of at some of the 
Many other places one can go to on a 
Saturday night in New York? 

The Sunday “World” told the story 
before the party broke up, as that pub- 
lication was delivered through some 
magic with a story of the dinner, a pic- 
ture of one of the theatrical groups 
and a list of the guests complete. A 
glance through the list showed some 
well-known judges, now occupying high 
positions in this city, and hailing from 
that part of the city where Mr. Book- 
staver is as well known as “Bill” Tilden 
is in the tennis world. There were at 
least three former presidents of the Na- 
tional Association of Life Underwriters— 
J. W. Clegg, Graham C. Wells and Law- 
rence Priddy. There were numerous 
Travelers’ agents and general agents, and 
there were general agents of competing 
companies. Men from some of the 
other divisions of the Travelers were 
Present, including John McGinley, man- 
ager of the casualty division in New 
York City. There was President George 








Kederich of the Life Underwriters’ As- 
sociation of New York, with four ot 
his brothers, each an important figure in 
New York Life production circles. 
Charles H. Kederich, who made history 
on the East Side in life insurance, run- 
ning one of the biggest agencies im 
the country, and who was recently pro- 
moted by the company, would look at 
“Joe” Bookstaver at intervals and say: 
“When I first talked insurance to 
him in a New York Life office—well, 
never mind how many years ago it was 
never thought it was going to result 
in an evening such as this. A remark- 
able man! And he deserves it all.” 


The Speakers 

In addition to all the insurance people, 
there were lots of clients of the Boo‘- 
staver agency. Nearly every one 
brought his wife or some other mem- 
ber of his family. 

The speaking was not a bit slushy. 
Neither William  Brosmith, general 
counsel and vice president of the Trav- 
elers; nor Colonel James L. Howard, 
vice president, described by the toast- 
master as the “inventor of the Trav- 
elers, the man who gives us our tools 
to work with,” is of the blah type. It 
is “bang from the shoulder” when either 
is on his feet. Both expressed them- 
selves as tremendously impressed with 
the turnout and told of the satisfaction 
it was to know that the general agent 
who is leading the company has such 
an imposing and remarkable collection 
of friends who had come to help the 
general agent celebrate his fifteenth an- 
niversary. 

The head of the New York State In- 
surance Department, James A. Beha, 
came to the dinner despite another en 
gagement and he spoke while the soup 
was being served to permit him to keep 
another engagement. He briefly and 
sincerely praised the host and the Trav- 
clers, after an invocation by the Rev. 
Philip D. Bookstaver, brother of J. D. 

A Star of the First Order 

Starting off the talking, Toastmaster 
Armstrong described Mr. PBookstaver 
as “the head of our largest and leading 
general agency, our wonder, our star 
of the first order,” and said that the 
Travelers never had a better represen- 
tative than Joseph D. Bookstaver. 

William BroSmith, general counsel, 
analyzed the reasons for the success of 
Mr. Bookstaver. Here’s the way he 
sized it up: 

“Joe Bookstaver rings true in every 
way. He is honest with his company, 
honest with his patrons, honest with his 
agents, That his fine qualities are ap- 
preciated ss attested by this wonderful 
audience more than by anything that 
I can say.” 

Colonel Howard also analyzed the 
various qualities which have carried Mr. 
Bookstaver so far ahead. He said that 
the saying, “Where there is no vision 
people perish,” is in no way better evi- 
denced than in life insurance, which 
has the vision to achieve and the vision 
to bring lasting benefits to others. “To 
succeed in life insurance and make this 
vision possible,” he said “one must be- 
lieve in life insurance. People must be 
taught to save and to buy insurance to 
protect those depending upon them. 
Life insurance must have an intelligent 
force ever at work conscientiously and 
industriously -in order to spread the 
doctrine Joseph D. Bookstaver is 
head of one of the greatest instruments 
in spreading this doctrine. He believes 
with all his heart in the Travelers In- 
surance Co. and in what it represents.” 

Celebrated Judge Pays Tribute 


Three of the best known judges in 
New York City, Levy, Levine and Man- 


cusco, were at the speakers’ table. Judge 
Levy said that Mr. Bookstaver was as 
fine an example as he knew of a man 
born of humble parentage and in hum- 
ble surroundings (in one of the most 
congested quarters of the city), who had 
triumphed by the exercise of the best 
of human qualities so that he had won 
an enviable position in American busi- 
ness life. He described Mr. Bookstaver 
as having above all things loyalty, which 
he regarded as a “gem rare and serene.” 

“It is rare,” he continued, “because so 
few have it, and so many neglect it. 
Mr. Bookstaver is one of our citizens 
who serve us in greater measure than 
we can ever hope to repay. His loyalty 
is one of the finest of human traits. The 
more I see of him and his company, 
the more | admire the personal regard 
and attention that they give. It is not 
a mere commercial attitude.” 


with Mr. Bookstaver. He told his 
troubles to Mr. Bookstaver who in- 
formed him that the best way to get 
out in the air and work was to become 
an agent. Eventually, he became the 
leader of the agency. 


One of the Sketches 


The revue, in addition to many sing- 
ing and dancing specialties, one of the 
dancers,- Jack Garn, having formerly 
been in vaudeville, presented a num- 
ber of unusually clever sketches illus- 
trating the ways in which insurance is 
sold, and other incidents connected with 
the business of life insurance. Leon J. 
Levinson, taking the part of an insur- 
ance man, was one of the best of the 
actors. A sketch, which was a take- 
off on agencies meetings, caused much 
merriment. The dialogue of this sketch 
jollows: 





SCENE FROM 
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“The Prospects of 1926” 


Many of the insurance people pres 
ent, who were guests of Mr. Bookstaver 
and who were not acquainted with the 
personnel of the organization, were 
greatly surprised that a musical com- 
edy of such a Broadway character as 
“The Prospects of 1926” could be per- 
formed by insurance people without the 
assistance of professional talent. In the 
1925 issue of “The Gold Book” of THe 
EASTERN UNDERWRITER there was printed 
a page and a half story illustrating the 
different walks of life from which men 
in the Bookstaver agency have come. 
Those who read the story will recall 
that they include professional as_ well 
as commercial men, ambitious persons 
who feel that in life insurance they can 
make a better and more desirable suc- 
cess than in any other line of endeavor. 
One of these agents is Archie Gottler, 
who wrote several very important song 
hits before going into the insurance 
business. One of them was the inter- 
national hit of twelve years ago, “My 
Wife’s Gone To The Country, Hurray!” 
Another was “America, I Love You;” 
and a number of others. 

“Prospects of 1926” was a revue with 
two sets of choruses, one consisting of 
men agents and the other women who 
are in the office of the agency at 110 
William Street. One of the chorus men, 
for instance, was M. Angstreich, who 
came here from Central Europe, went 
to work in an East Side bakery base- 
ment, had to quit because of ill health 
and a warning by a doctor that if he 
did not get work in the open air his life 
would be short. Having given up his 
iob he could not pay a premium on a 
Travelers policy which was taken out 


IOKSTAVER PLAY 


AT THE MEETING ROOMS. 
(Rap gavel four times in time to music.) 
Speaker—~ 
Gentlemen—Gentlemen, 
1 will call you all to order now. 
At first I want to mention : 
That the talk on widows’ pension 
Will require your attention—listen now! 
There’s a gentleman here-—and take it from me 
He knows this business from A to Z—- 
Mr. Klein (pointing to him). 


Mr. Klein— 
Thank you, 


Speaker— 
Mr. Klein (pointing to his audience). 


Mr. Klein— 

Thank you, 

Gentlemen—Life Insurance men, 

Unaccustomed as I am to public speaking 

I will do the best that I can. 

Some people always worry. 

Which reminds me of a story. 

I heard it from a life insurance man. 

He knew a fellow that he couldn’t seem to land, 

The reason he could never understand, 

But the client’s name was Murphy 

And the agent’s name was Cohen, 

And Cohen wouldn’t leave him alone. . 
Speaker—Raps gavel ir time to music trying to 

restore order, 


Mr. Klein— 
Cohen called on him one day 
And he started in this way: 
Oh, good morning, Mr. Murphy, 
But Mr. Murphy was prepared—he said, 
The guy who sold me those policies 
Zall liggen mit da cup in drerd, 


Mr. Klein— 

When conditions seem to be at their very worst 

Don’t worry. 

You’ll pull through all right if you think of serv- 
ice first. 

For example, take a man with a wife and a 
family. 

They’re depending on him to-day. 

What'll they do—Yes—what’ll they do when he 
is called away? 


(Continued on page 13) 
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BLENDS 


The excellence of a salad dressing depends upon the skill with which the various 
ingredients are blended. Certain brands of tobacco are popular because of the 
blend. Nitrogen blended with oxygen gives us the air we breathe. 


Thus it is with life insurance. Successful blends have enormous value. 


The Pure Endowment is seldom utilized, and the Term Policy is useful 
only in exceptional cases. But the Endowment Policy——a blend of these two 
contracts—is one of the most popular of standard forms. 


The Guaranteed Investment Policy recently introdueed by the Equitable Life 
Assurance Society is another successful blend, and the Society is on the lookout for 
competent men to offer it to the public, and thus make a good living for themselves. 


An older contract, the Life Income Policy, has equal value, but it is not as 
appropriate as this newer contract in a case where the policyholder not only wishes 
to provide for the original beneficiary (such as wife or daughter), but also for the 
children after the original beneficiary has passed away. 


The Guaranteed Investment Policy is a carefully adjusted blend of two familiar 
contracts, an Ordinary Life Policy, and a small Survivorship Annuity. 


The premium is scarcely more than the rate for Ordinary Life insurance because 
the additional charge for the small Survivorship Annuity is very little. But this 
addition has great value, for it enables the Society to pay the original beneficiary 
a larger income than would be possible otherwise. 


Consider an example: A father takes a $50,000 policy in favor of his daughter 
who is a widow with three children. 


When the father dies the proceeds of the policy ($50,000) is left on deposit with 
the Society and the daughter’s income will be paid quarterly thereafter during her 
lifetime. This will consist of two parts, three per cent. interest on the Ordinary 
Life part of the contract, emounting to $1,500; and two per cent. produced by 
the Survivorship Annuity element in the contract, amounting to $1,000. This 
makes a total of 5%, or $2,500. 


But this is not all. In addition to the three per cent. interest guaranteed, the 
Equitable pays an “Excess Interest Dividend” based on its actual earnings over 3%. 
The amount of this extra dividend cannot be stated in advance, but at the present 
time when added ‘to the 5°% previously provided for, the total income payable is 
more than 6%. Thus the original beneficiary is provided for for life, and at her 
death the proceeds of the policy ($50,000) which has been left on deposit with the 
- Equitable, is paid to the children to be invested for their support. 








THE EQUITABLE LIFE ASSURANCE 
SOCIETY OF THE UNITED STATES 
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peed in Placing of 
$2,400,000 Insurance 


PROTECTION OF REALTY LEADER 
Charles F. Noyes Organization Now 
Cigar Store Chain Rental Managers; 
Hart & Eubank Handle Insurance 
The Charles F. Noyes Co., one of the 
leaders among real estate agents of 
New York and one of the principal fac- 
tors in building and rental deals in- 
volving the interests of insurance com- 
panies and insurance people in the dis- 
trict below the City Hall on Manhattan 
Island, has been selected by the United 
Cigar Stores Company, which has assets 
of $75,000,000, as its rental and agency 

manager. 
It is a deal of great magnitude which 
will extend the business of the Charles 











CHARLES F. NOYES 
F. Noyes Co. throughout the United 
States and branches will be developed 


in the leading cities of England and 
Continental Europe. 

The present business of the Charles 
F. Noyes Co., established in 1898, will 
be taken over by a corporation of the 
same name with a preference cumula- 
tive preferred stock of $2,400,000 and 
10,000 shares of common stock. In this 
new Noyes corporation the United Cigar 
Stores Co. will have half interest, the 
balance being taken by Mr. Noyes for 
himself and employes. No stock will be 
offered to the public. 


Wanted Insurance Quickly 


As a result of this deal it was decided 
by all concerned that it is desirable that 
the life of Charles F. Noyes be pro- 
tected by a large amount of insurance. 
Mr. Noyes tola: THe Eastern Unoper- 
WRITER this week that the decision once 
having been mede it was decided to get 
the insurance as soon as possible. Ne- 
gotiations were opened with Hart & Eu- 
bank, who were told by Mr. Noyes that 
speed in getting the coverage was a 
necessity. Mr. Noyes had had business 
relations in the past with the Aetna Life 
Insurance Co. At 3:15 o’clock on Fri- 
day afternoon of last week the real es- 
fate man had agreed to be examined to 
see if he could get the insurance, a line 
of $2,400,000 being required. 

The speed with which the transaction 
Was completed throws a_ significant 








panies. 


to men of the right calibre. 








Analyzing Success 


A CROSS section of the 66th Annual Statement which 
shows, by growth, safety and low net cost, why the 
Guardian ranks as one of the strongest of the strong com- 


NEW BUSINESS, ABOUT 50% 


gain iaieeewmins occeccccesee eS 66,857,528.00 
INSURANCE IN pmianesicn 

2 err pereperis rrr rs 290,912,305.00 
ADMITTED ASSETS ......... 51,866,771.92 
po ey eae 45,836,814.05 
SURPLUS & DIVIDEND FUND, 

13% of Liabilities .............  6,029,957.87 
1926 DIVIDENDS SET ASIDE, 

Sees SRD cedavcaniends ‘ 1,983,000.00 


The Guardian is growing more rapidly than most old line 
companies, and in a way that offers unusual opportunities 
For information, write 


T. LOUIS HANSEN, Vice-President 
THE GUARDIAN LIFE INSURANCE COMPANY 
OF AMERICA 


Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 

















light on modern life insurance trans- 
actions on a big scale. Mr. Noyes went 
to the office of Hart & Eubank at 100 
William Street, where an examination 
was made by Dr. H. S. Warner, medi- 
cal referee of the Aftna Life, who has 
his office with Hart & Eubank, and by 
Dr. Walter W. Palmer, and was prac- 
tically completed by 4 o'clock. 

In the meanwhile, Hart & Eubank 
had communicated over their private 
wire to Hartford with the A£tna Life 
and had obtained assurance that exam- 
ination on the part of the company 
would be welcome for the limit. This 
information was communicated imme- 
—, to Mr. Noyes, who, in turn, re- 
layed it to his associates with whom he 
was in consultation on his big deal. 

The application was in the mail by 
5 o'clock for the home office, all records 
and inspections having been sent out 
by the Hart & Eubank organization. 

On Saturday morning the Aétna Life 
communicated to Hart & Eubank that 
the policy was approved for the Aftna 
Life limit of $400,000; and this was im- 
mediately transmitted to Mr. Noyes 
with the assurance that in view of the 
7Etna’s having agreed to issue there 
would be no difficulty in placing the re- 
mainder of the line. The Aétna policy 
was at once sent to Hart & Eubank. 

In the meantime, Hart & Eubank had 
begun telephonic and telegraphic com- 
munications with other agency offices 
and |} home offices, putting in orders for 
lines in the various companies to whom 
it was decided by Hart & Eubank to 
apportion the remainder of the risk. 


Meanwhile, a luncheon was held by 
Hart & Eubank and Mr. Noyes (who 
had his attorney present) and the plan 
of insurance was decided upon. The 
entire line was approved in a very short 
time by the twenty companies to whom 
Messrs. Hart & Eubank gave the sur- 
plus over their company’s limit. 


Noyes Long a Leader 


Charles F. Noyes, the central figure 
in this transaction, came to New York 
twenty-eight years ago from New Eng- 
land and immediately entered the real 
estate brokerage business on his own 
account. He started with nothing and 
last year rolled up the amazing business 
total of $149,000,000. He has been a 
most prominent factor in the insurance 
district, especially in the movement 
which has taken the district from lower 
William Street to Maiden Lane and 
then north to Fulton Street. To illus- 
trate: He has acted as agent and 


(Continued on page 12) 








30 YEARS IN BUSINESS 


May 3rd was the 30th anniversary of 
director of agencies H. Thos. Head in 
the life insurance business. To celebrate 
this event the field men of the Western 
& Svuuthern started a Tribute Week be- 
ginning May 3rd. Each man is asked to 
contribute thirty industrial applications 
in order to establish a new record for 


this big week. 


FEATURES GEORGE K. SARGENT 


Diefendorf Agency’s Publication Asks 
Agents to Make Record in Honor 
of Second Vice-President 


In the agency paper of the Diefen- 
dorf Agency of the Mutual Life, which 
has an unusually large business on Long 
Island, George K. Sargent, second vice- 
president and manager of agencies, was 
featured. A full page picture of Mr. 
Sargent appears on the cover; a sketch 
of his career on page 2; and an appeal 
for agents to make “Sargent Month,” 
May, a real testimonial. 

Also in the publication is a three-quar- 
ter page picture of Rodman Wanamak- 
er, trustee of the Mutual Life, who is 
said to be carrying more life insurance 
than any other man. 








THE VOLUNTEER STATE 
Increased Its New Paid for Business 
145% Over 1924; Company’s In- 
vestments in First Mortgages 


In 1925 the Volunteer State Life issued 
new paid for business of $19,431,309, an 
increase of $2,468,077, or 14.5% over 
1924. 

The total insurance in force on Decem- 
ber 31, 1925, was $84,535,484, an increase 
of $8,899,870 over the amount in force on 
December 31, 1924 

During 1925 the company invested in 
first mortgages $1,076,999, thus placing 
the total amount now invested in first 
mortgages at $4,319,083. Approximately 
18.4% of the company’s invested assets 
is in high grade bonds, the book value 
of its total holdings as of December 31, 
1925 being $1,922,058. 





OPTIMISTIC ON NORTHWEST 


George C. Holmberg, treasurer of 
the Northwestern National Life and 
formerly secretary of the Agricultural 
Loan Agency of the War Finance Cor- 
poration, in an address given before a 
gathering of the Minnesota agents of 
the White & Odell Agency held at the 
Home Office of the Northwestern Na- 
tional in Minneapolis, brought out some 
points of significance which have not 
previously been stressed on the financial 
come-back of the northwest territory. 
He expressed a very optimistic view of 
the future and emphasized the fact that 
five northwestern states had repaid all 
but a small part of $110,000,000 borrowed 
from the War Finance Corporation. 
“There is little fear for a section of the 
country,” he said, “which can repay 
borrowed money so rapidly during a 
period when it has met and solved so 
many other problems.” 





ENTERS GEORGIA 


The John Hancock Mutual has en- 
tered Georgia and established offices at 
Atlanta, appointing Walter Powell its 
general agent for that territory. 

For some years he has been repre- 
senting the Volunteer State Life and 
two years ago was President of the 
Underwriters’ Club of Atlanta. He is 
well known in insurance circles and is 
an amateur sportsman of considerable 
note. He made a name for himself in 
football at the University of Wisconsin, 
where he played, and at the Leland 
Stanford University, where he coached. 





Harold C. Wilbur of the Daly Agency, 
Denver, has been elected president of 
the Ayro Club of Denver, Colo. 
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The Liberal Features of the New York 
Life’s Disability and Double 
Indemnity Provisions 


Illustration of a $10,000 Ordinary Life policy with 1% Disability and with 
Double Indemnity. (For full Benefits and conditions see policy itself) 


1. Inthe event of Total and Permanent Disability before Age 60, the Company will pay to the insured the sum of $100 a 
month so long as he remains thus disabled. 


2. If the evidence is not conclusive as to permanency, but the insured is totally disabled and has been so disabled for 3 


months the $100 a month will be payable until recovery. THE DISABILITY INCOME WILL BE PAID FOR THE 
3 MONTHS. 


3. Delay in Submitting Proof will not diminish the total payable to the insured if he is still totally disabled when proofs 


are submitted. The policy provides that any disability income shall be payable “for each completed month from the 
commencement of and during the period of continuous total disability.” 


4. The Disability Provisions Remain Uncanceled after a recovery from disability. Whenever the insured furnishes proof 
that he has again become totally and presumably permanently disabled, the disability benefits are the same as if no 
prior disability had existed. 


5. All Premiums Falling Due during such disability are waived, or if paid are refunded. 


If a Premium is Defaulted during such disability, the policy will be restored provided proof that such disability has 
continued for at least 3 months is received prior to six months after the lapse. 


7. The Total and Irrecoverable Loss of the Sight of Both Eyes or of the use of both hands or of both feet, or of one hand 
and one foot shall constitute total disability for life. 


8. No Deduction Will Be Made from the insurance in the event of death because of any premiums waived or disability 
income paid. ‘ 


9. At the Time of the Insured’s Death, any disability benefit due and unpaid will be paid to the beneficiary. 


10. Dividends are payable in full during such disability. 


11. Full Loan Values are available to the insured, e 


ven during the period when the premiums are being waived and 
disability income is being paid. , 


12. If Death Occurs by Accident (within 90 days after the accident) the amount payable will be double the face of the 
policy: i. e., $20,000. THE DOUBLE INDEMNITY BENEFIT is without age limit and is in full effect even 
though the insured, at the time of the accidental death, is receiving disability benefits. 


INCREASING DISABILITY BENEFIT 


To certain Class “A” risks, for a moderate additional premium, the Company will frant increasing disability benefits 
as follows: On a $10,000 policy the Company will pay $100 a month for each completed month of the disability up to the 
end of five years, thereupon this income will be increased to $150 a month for a second period of five years, after which 
the income will be increased to $200 a month for life, so long as the insured remains totally disabled. 


DISABILITY TO AGE 65 


Under two forms of policy the disability benefits become effective in event of disability before age 65. These two 
forms are “Endowment at age 65,” and “Premiums to 65.” 


A NEW FEATURE IN ENDOWMENT POLICIES 


If the insured is in receipt of disability benefits at the end of the Endowment period, such income will be continued 
so long as he is totally disabled, although the face of the policy is paid at the end of the Endowment period. 


OF SPECIAL INTEREST TO WOMEN 
Insurance with disability benefit No. 1 may be offered up to $2,500 to women, whether they be married or single. 


NEW YORK LIFE INSURANCE COMPANY 


DARWIN P. KINGSLEY, 
346 Broadway, New York City 


President. 
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Metropolitan Life on 
1925 Homicide Record 


THERE WERE 10,000 IN COUNTRY 





Fram 1922 to 1924, 611 Such Deaths 
Among Policyholders of One Com- 


pany; Its Comments 





The growing number of homicides in 
this country has led the Metropolitan 
Life to discuss the situation in its sta- 
tistical bulletin. In the current issue it 


says: 

eparing 1925, in Continental United 
States about 10,100 homicides occurred. 
This death-toll is more than fourteen 
times the figure which would have pre- 
vailed if the experience of England and 
Wales had occurred in this country! The 
City of Chicago alone, with a popula- 
tion close to the 3,000,000 mark, had 
more than twice the number of homi- 
cides in one recent year than occurred 
in the whole of England and Wales with 
its population of nearly 40,000,000! The 
homicide rate tor the United States is 
six times that for Canada, our neighbor 
on the North! 

“No one can face complacently these 
startling and disparaging figures. The 
American public ought to know why and 
under what circumstances so many thou- 
sands of lives are sacrificed to the homi- 
cidal impulse and what is being done to 
effect prompt and just disposition of the 
cases presented to the prosecuting at- 
torneys of our counties. On the first 
point) a number of efforts are under way 
by various agencies and commissions to 
study the circumstances which lead to 
s6 many crimes against the security of 
persons. On the second point, the Met- 
ropolitan Life Insurance Company has 
endeavored to discover what police and 
judicial action follows 
among its policyholders. 

“Facts are now available for the sub- 
sequent action in 611 homicides among 
policyholders of this Company in the 
years 1922 to 1924. At least one year 
was allowed to elapse before inquiries 
were sent to prosecuting attorneys of 
counties in the United States. In the 
first place, 86 of these cases were justi- 
fiable homicides, where persons. were 
killed by officers of the law while resist- 
ing arrest or while in the act of com- 
mitting crime. This left 525 assailants 
answerable to the law for taking human 
life. It developed that 54 assailants 
committed suicide and 13 died before ar- 
raignment. Of the remaining 458 as- 
sailants, 84, or 183 per cent., had not 
been apprehended within one year after 
the crime had been committed! The 
374 cases actually apprehended show an 
imeresting after-history at the hands of 
the law. There were released by magis- 
trates or grand juries, 108 persons 
against whom no case could be made: 
and eight were declared insane. There 
were actually brought to trial 258 cases 
or 56.3 per cent. out of an original group 
of 458 living assailants. In 62 cases the 
defendants were acquitted, and nine 


homicide cases 











Assets 

Liabilities 
Insurance in Force........ 
Payments to Tolicyholders 





INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liveral forms of ORDINARY Policies from $1,000.00 to $100,000.00, with premiums 
payable annually, semi-annually or quarterly, ond INDUSTRIAL Policies up to 
$1,000.00, with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1925 


Soeeeseseccecccecaseceseces $46,562,667.40 
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Total Payments to Policyholders Since Organization 
JOHN G. WALKER, President 


39,940,092.25 
6,622,575.15 
292,834,191.00 
3,392, 156.76 
39,176,371.91 








OFFICIALS ON HAND 


Graham & Luther Open at 176 Montague 
Street, Brooklyn; Window Display 
Attracts Attention 

A number of home office officials, in- 
cluding Vice-President K. A. Luther, 
came down from Hartford on Monday 
to inspect the permanent offices of Gra- 
ham & Luther, new general agents for 
the Aetna Life in Brooklyn and Long 
Island. This agency occupies the first 
two floors of 176 Montague Street and 
has been particularly fortunate to secure 
street floor window display space. 

“The Road to Contentment,” showing 
the freedom from worry which a policy 
in the Aetna Life gives to a policyholder 
during his entire life, is the subject of 
the first window display. Done in strik- 
ing colors, this display may be typified as 
an omen of good luck for the new 
agency. 





cases were still pending one year after 
the commission of the crime! A verdict 
of “guilty” was rendered in 187 cases, 
of which 170 were sentenced to prison 
for terms of varying length, eight cases 
were sentenced to death (seven executed 
and one case on appeal) and nine were 
released, either on suspended sentence 
or by being fined!” 


FRED A. DEXTER RETIRES 


Succeeded at Newark by George C. 
Perkins of Wheeling, Who Is Suc- 
ceeded by Harold J. Fett 
Following the theory of 
successful managers to agencies. of 
greater opportunities the Mutual Life 
has transferred George C. Perkins, for 
several years its manager in Wheeling, 
W. Va., to its Newark office to succeed 
Fred G. Dexter, who, because of ill 
health, resigned on April 30th. Mr. Per- 
kins assumed his new position on May 
Ist. The Newark field embraces eleven 
counties in New Jersey and two coun- 
ties in New York. Mr.. Perkins will 
occupy the company’s present office 
quarters in Firemen’s Building, 784 

Broad Street, Newark. 

The company has appointed Harold J. 
Fett to succeed Mr. Perkins as manager 
in Wheeling. The Wheeling field con- 
sists of forty-seven counties in West 
Virginia. The agency’s headquarters 
are in the Wheeling Steel Corporation 
Building. Mr. Fett—a young man of 
promise—has served the company about 
thirteen years, acting as superintendent 
of agents in the Newark agency during 
the last two years. The company takes 
satisfaction in moving Mr. Fett up to 
his new post of responsibility and op- 
portunity, and expects him to make a 
fine success. 


promoting 




















HALF - BILLION 





thirty-eight years of existence. 


The WESTERN AND SOUTHERN’S 
DOLLAR YEAR 


The incentive of reaching the mark of HALF-A-BILLION of 
life insurance in force during 1926 has accelerated production by 
The Western and Southern field force to such a degree that the 
Company is now experiencing the most prosperous period in its 


THE WESTERN AND SOUTHERN LIFE INSURANCE CO. 


W. J. WILLIAMS, President 
HOME OFFICE: CINCINNATI, OHIO 


























Sources of an Agent’s 
Current Production 


ABOUT 2% COMES FROM FRIENDS 





Troy Man Gets 6% of Applications from 
Introductions, 20% From Direct 
Solicitation 





In writing to the home office of the 
John Hancock on “How to Secure 
Prospects,” J. C. Callahan, superintend- 
ent of the Troy, N. Y., office says that 
he has found that the sources of his 
business originate as follows: Friends, 
2%; former business or shop acquaint- 
ances, about 5%; 6% from introduc- 
tions; 11% from dead cases of other 
agents; 12% from fellow club members; 
20% from direct solicitation; and 44% 
on debit. 

In closing he states that one of the 
simplest ways of obtaining prospects 
is “write one good application and then 
secure enough leads from the applicant 
to insure at least one other applicant 
and then keep busy along this straight 
line. The largest writer of life has used 
this method extensively.” 

A good slogan he says is, 
application responsible for another 
case.” Men are always glad to assist 
but it must be borne in mind that the 
agent must take the initiative and a 
pleased applicant will be an aid for 
you to sell to his friends. 


“Make each 


AD EXHIBIT COMMITTEE 

Miss Alice E. Roche, manager of Sales 
Promotion, Louis F. Paret Agency, Cam- 
den, N. J., announces the appointment 
of the members of the exhibit commit- 
tee which will have charge of the ad- 
vertising displays submitted by the In- 
surance Advertising Conference at Ses- 
qui-centennial exercises in Philadelphia 
during the week of June 20. The other 
members of the exhibit committee are 
Harold T. Hoffman, Indemnity Insurance 
Co. of North America; Nelson A. White, 
Provident Mutual Life, and Clarence A. 
Palmer, Insurance Company of North 
America, all of Philadelphia, and Arthur 
H. Reddall, Equitable Society, New 
York. 





DR. LEE K. KRANKEL VISITS 
DENVER 

Dr. Lee K. Krankel, vice-president of 
the Metropolitan Life, New York, accom- 
panied by his wife, stopped over in Den- 
ver, April 24, and while in the Mile-high 
City he spoke to several assemblages 
relative to the raising of 25 million dol- 
lars for the welfare of the Jews in Po- 
land, Russia and central Europe. 





$500,000 LOAN 

The New York Life Insurance Com- 
pany, through its St. Louis loan corre- 
spondents, the Hammelmann-Spackler 
Real Estate Company, has placed a loan 
of $500,000 at 5% on the Union Electric 
& Power Company building at 12th and 
Locust Boulevards. 





























National 


THE SUMMER SPURT 


Why not have a Summer Spurt instead of a Summer Slump? 
Salaries go on just the same in summer time. 


Salaries are all that are necessary for the success of a 
Salary Savings System campaign. 

Under the Salary Savings System the employer de- 
ducts the monthly premium on any form of Lincoln 
Life policy from the pay of the employee. 
Individual policies are issued and with certain restric- 
tions it is conducted on a non-medical basis. 
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Lincoln Life Building 








The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character” 


More Than $400,000,000 in Force 


Fort Wayne, Indiana 














Pennsylvania 








Provident Mutual 


Life Insurance Company of Philadelphia 





Provident agents in their approach have the 
advantage of the national advertising of the 
Company which is striking and original, 
and also of a Direct Mail Campaign. 


Founded 1865 
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OR? BUSINESS $1.28 PER LETTER 
com = = I C oe e 
( SERITERS n Commissions 
. That is the actual value in commissions to agents of every Lead Service 
letter that has been sent to prospects by the Service Department of the ay 
cn Equitable Life of lowa., This figure is based on accurate records compiled 4 
from agents’ reports, and is the average of many thousands of letters sen 
tS t W 
out by this Company. a 
The Lead Service System of “Iowa’s Oldest Company” is one of a large p 
number of practical sales helps designed to be of genuine assistance to fi 
agents in making more sales. lc 
: : , a 
== Good agency openings now available it 

Practical Suggestions to Hetpthe Man With the Rate Write to Agency Department for information ‘ 

Book Increase His Income and General Efficiency EQUITABLE LIFE ¢ 

a 
Once inside the office INSURANCE MYSTERY f 

Business of a prospect for busi- ——- INSURANCE COMPANY I 

Insurance ness insurance a roy Man Supposed To Be Dead Shows Up; OF IOWA i 
Information George Gordner of the Mutual Benefit Had Paid Loss aii . i 

Site Unieraviters’ Aieeo- pone tor Founded 1867 Home Office: Des Moines n 
ciation of Indianapolis stood well enough The bi Sneath dice Scaien nimi dia = h 
to ask the following questions: vectiaate tal eneht has iesun an it. MAKES PLEA FOR NEAR EAST KENNEDY-SMITH WEDDING 
Pate oo how many did the business mystery at Sarnia, Ontario. A man Dr. William R. Ward, medical director FE age Fisker yg te Meg re ; 

4 | ER ee ee claiming to be Adelard Lebert, whose of the Mutual Benefit Life, related some Py caay to pron ces te last ; 
3 ae ales part of sin: Seiiiiaaais “en body was supposed to have been buried of his experiences on his recent travels west of bekiiete matin at Red a the 8 
éach a iene aoaie responsible ? Were in Sarnia, following the suicide of an un- in Southern Europe and the Near East, N. J. Mr Kennedy has Maite assoc F 
they in the factory, in the office or out known Jaborer at a Sarnia plant, ap- before the members of the Newark Lions Viti, the Asbury Park district office of ¢ 
selling? What were the relative hazards peared in Port Huron, Mich., across the Club last week. He also made an urgent the Metropolitan Life Insurance for sey. ‘ 
lavolved? river from Sarnia, and denied reports of plea for the needy women and children...) years : ‘ 

4. If either of them were taken away, his death. It developed that the sup- of the Near East, who were dying by ves 
who would replace him? Was this “sec- Posed former wiie of the Sarnia suicide the hundreds of starvation. 
vad string” man, so to speak, valuable — had a tite; on a life insur- hee ag AIGHT, DAVIS & HAIGHT, Inc. 
enough to insure? ance after identifying the charred body : 

§. What was the financial method of of the man who leaped into the furnace J. J. Barsam of the Albany Agency of Consulting Actuaries \ 
perating? How was his credit in- of the plant last July. the Connecticut General is a graduate of FRANK J. HAIGHT, President ( 
plved? Must he render regular finan- saibiaietiaiemaia aaa the par a pre and INDIANAPOLIS ‘ 
dal statements to the bank and when was in the ministry for several years. ? t 
and how often must they be made? GREEK MAKES RECORD Later he served as educational director Omaha, Denver, Des Moines | 

}. What problems were peculiar to ee of the Albany, Y. M. C. A. t 
Ais business. ( And here | have found A. N. Sakellarides Writes 150 Appli- 
aiat "it is well to study the problem cations rg Day for International ’ 
yom other sources, that is—get a slant ife; His Experience O CY ‘ 
of your prospects business from — A new twenty-four record has been NEW P LI | 
who may be conversant with industry. made by Achilles N. Sakellarides, for ° ene | 
wg of ce tact — be “ia so the International Life at St. Louis, hav- Disability Benefits of $15.00 per $1,000.00 \ 
that no confidences are betrayed.) ing written 150 policies in a single day. M + 

With the facts obtained in the inter- Tike previous record fer writine olin, Waiver of Premium : 
view Mr. Gordner were able to return jin a single day was held by G Pea- | 

a ay wa: y Guy Pea 
and close the case. body, of Sedalia, Mo., with a total of BROADER DOUBLE INDEMNITY CLAUSE , 
, re oe ag —— — by ten the previous. Loans at end of 2nd year ' 
t is alleged that a record of 145 was ° 
H. H. LETCHER MOVES made by an eastern insurance man, but The Manhattan Life Insurance Co. of New York i 

The H. H. Letcher General Agency for no one in insurance circles could be ( 
the Equitable Life, formerly of 204 Mon- found as to the authorization of the rec- I 
tague street, Brooklyn, recently moved ord. Sakellarides came from Constan- - ( 
into new offices in the Court-Remsen nae py where he was a journalist and } 
building, 26 Court street. H. H. Letcher, 1eld a position in an Italian bank, some 
who succeeded Charles Jerome Edwards two years ago and joined. the Interna- DISTINCTIVE PROGRESS 
as general agent a little over a year ago, tional Life. His father is a Greek Or- “In great things, steady, consistent growth to meet the needs of the times, 
is in charge. thodox priest at Little Rock, Ark. never slow, never hasty—always forward to accomplishment.” 

This agency has a very fine layout in —onienigcinigeacnnpaiaeitestan ¥ " ; 
see ecnntna preg aaghe nor it BROOKLYN AGENTS MOVE The Mutual Life Insurance Company of New York | 
HI Sth sgh te tee retinal Mark, Creede & Mirick, general agents Saf e ife I é 
creasing volume of business. for the Columbian National Life and the America’s Oldest Legal Reerve Life Insurance Company i 

Independence Indemnity of Philadelphia, The record and progress of The Mutual Life have been distinctive, 
SYRACUSE APPOINTMENT moved on May Ist from their former of- and the notable changes and developments now marking its history in 

Walter H. Sullivan has been ap- [%¢S,@t 94 Clinton street, Brooklyn, to meeting the requirements of increasing demand and a quickening 
lie abv aundaet toro tale ot pee street. They have taken growth are evolved from almost a century of experience and success. 
ers Life in Syracuse, Y., territory. ee eee Bt oo ngs: 8 Policy contracts completely revised in 1925. New contracts attractive : 
He has been selling life insurance for (Creede & Mirick —, : ae _— fic ’ in appearance, phrased in every-day language “easy to read,” easy to ( 
thirteen years and before that was fi- i, New York a $5 John sts a oe ae understand and to construe. They contain all the old provisions 
nancial secretary of the Syracuse Y. M ie ee justified by experience and all the new warranted by science and by the : 
C. A, At one time he was a football knowledge of experience. Improved Disability and Double Indemnity 
coach. ROBBED AND MURDERED Benefits—under new provisions. 

Pr ong tno, _ pe vagy ne Salary Deduction (allotment) Plan of insurance now written by the 
Simmons, 26 years old, orth Ninth Company. 

m ST. LOUIS SCHOOL street, St. Louis, Mo., assistant superin- Children’s Insurance now written on standard forms, ages 10 to 15. ‘ 
_ The Bankers Life of Des Moines, Ia» tendent of the East St. Louis, Ill., branch . : ee sn 
is conducting a free school of instruc- of the American National Life Insurance An increased Dividend scale i. 1926—the sixth consecutive increase. 1 
tion in life insurance at its St. Louis of- Company, was found April 26 under the A majority of policy loans granted locally at Managing Agency t 
fices in the Louderman Building, 11th east end of the St. Louis Municipal Offices. : 
and Locust Streets. The general public Bridge in Illinois. He was robbed and The Company writes all standard forms of insurance. Same terms s 
was invited to attend. murdered. to men and women. Age limits, 10 to 70, inclusive. 1 

A Company conservative for entire safety, but forward-looking and ; 
Th ¢ ol ° Lif ¢ « forward-moving in accord with the new spirit and new demand of , 
e Colonial Life Insurance Company of America the times, , 
Iadustrial Life Insurance— . or ‘ 
Ft Wblehitive ‘and Wiietidie t0 tes Baniecd. Those who contemplate taking up field work are invited to apply to— 
Ordinary ar Cotisien— : ® 
‘orms ife, Limited Pa t and End t, i i 
Ay Moot tie, Lanttd Eoyment ant, Rdowment, contaaing attractive The Mutual Life Insurance Co. 7 
Give Agents Unusual Money-Making Opportunities of New York 
Officers { 
e ei : 

5 ee ae ee & B. Drown, Secretary 34 Nassau Street New York City, New York 
Home OMice——Jersey City, N. J. : —_— f 

a an aren me ——— 
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pROMOTED BY MUTUAL LIFE 


Walter F. Shaw and Theodore F, Stevens 

Appointed Assistant Superintendents 

of Agencies; Their Careers 

The Mutual Life has increased its 
agency department staff by adding two 
assistant superintendents of agencies, 
making three in all. Walter F. Shaw 
and Theodore F. Stevens have been ap- 
pointed as such assistants. Both are well 
fitted by temperament, native ability and 
long experience to render efficient assist- 
ance to Second Vice-President Sargent, 
in charge of all agency work. 

Walter F. Shaw was born January 30, 
1978. He entered the employ of the 
company in September, 1896, in the actu- 
arial department. In 1900 he was trans- 
ferred to the agency department. In 
1914 he was made inspector of agencies. 
In this capacity he has gained a familiar- 
ity with agency problems and require- 
ments and has demonstrated ability to 
handle them with tact and success. 

Theodore F. Stevens was born Febru- 
ary 14, 1873. His service with the com- 
pany has been long. He joined the com- 
pany in 1886 as an office boy. He worked 
several years in the accounting depart- 
ment, and was in the latter part of his 
connection there chief clerk. In 1921 he 
was transferred to the agency depart- 
ment as inspector of agencies. 





1925 INSURANCE LAWS 

The “Life Insurance Laws of 1925,” 
which has just been issued by the Asso- 
ciation of Life Insurance Presidents, 
shows that during the year 1925 the vol- 
ume of statutory enactments selecting 
life insurance reached a lower mark 
than in any other year. 

In summarizing the contents, George 
T. Wight, manager of the association, 
states that “during 1925 the forty-five 
legislatures enacted only 392 pages of 
life insurance laws, as against 754 in 1919, 
which is the high record. The previous 
low record was in 1915 with 410 pages. 
A number of important revisions made 
by the Canadian legislature during 1925 
added some 260 pages to the present 
volume. 

“There were 61 sessions of the law-en- 
acting bodies in this country and Canada, 
divided as follows: Regular state, 42; 
regular territories, 2; special state, 4, and 
Congress, 2, making a total of 50, and in 
Newfoundland, one. 





MORTON AGENCY’S RECORD 


_The Stratford Lee Morton Agency, 
St. Louis, Mo., agents for the Connecti- 
cut Mutual Life, has just completed the 
largest four months in the history of the 
agency. The agency showed a 28% 
larger increase in the production for the 
first four months of this year compared 
with the same period in 1925 than shown 
by the company as a whole, although 
the company’s production record is 
ahead of previous years. A recent ad- 
dition to the agency sales organization 
is Jerry M. Barker, for several years an 
auditor of the United Drug Co. 





WINS MEMBERSHIP DRIVE 
John Fraser, associate general agent 
of the Peter M. Fraser Agency, Con- 
necticut Mutual in New York, won the 
membership drive, staged recently by 
the Life Underwriters’ Association of 
New York, with a total of more than 
Seventy points. The campaign this year 
was planned by Charles Zimmerman, 
executive secretary of the association, 
and took the novel form of a bicycle 
race. Mr. Fraser was in close competi- 


tion with more than sixty other life in- 
surance men. 





W. G. Stephenson, a life insurance 
agent of Columbia, Mo., pleaded guilty in 
the United States District Court in St. 
Louis, Mo., April 30, to taking excess 
ees from ex-service men for obtaining 
war risk insurance for them. He was 
fined $50 on each of three counts. 


OFFICE OF ISSUE HERE 


Opened by Western Union Life at 50 
East Forty-second Street; 
Covers Four States 
The Western Union Life announces 
the establishment ot an office of issue at 
50 East 42nd Street, New York City, ef- 
fective as of May 1, 1926, where all poli- 
cies will be underwritten for the Eastern 

Division. 

At present all business secured in New 
York, New Jersey, Connecticut and Mas- 
sachusetts is being issued from that office. 

Commencing June 1 all of its branch 
offices in the states of Minnesota and 
lowa and all intermediate territory east 
will be served from the company’s East- 
ern Headquarters in New York City. 

The management has had this achieve- 
ment in mind for several years in order 
that its policyholders over the entire 
country might receive the maximum of 
efficiency and dispatch. Ralph K. Hub- 
bard is vice-president and manager of 
the Eastern Divisicn. 








LAPSE RATIOS 
The “staying qualities” of Northwest- 
ern business have been gratifying in 
years past, but eyery Northwestern rep- 
resentative wants this record to improve. 
The lapse ratios ior the issues ‘of four 
years 1921-24 are given below: 
Issues of 1921 
2nd Year 3rd Year 
4.01% 3.15% 
Issues of 1922 
2nd Year 
3.35% 
Issues of 1923 
Ist Year 2nd Year 
7.49% 3.65% 
Issues of 1924 
6.78% 


JOINT SALES CONGRESS 
A joint sales congress will 
ducted by the Baltimore and Washing- 
ton Life Underwriters’ Association on 
Thursday, May 13, in Baltimore. The 
afternoon session will be held at the 
Hotel Alcazar and the evening session 
at the Emerson Hotel. Among the 
speakers will be Oliver Thurman, super- 
intendent of the Mutual Benefit Life 
agencies; Earl G. Manning, general 
Boston agent for the John Hancock; 
Lee K. Frankel, second vice-president 
of the Metropolitan Life; George H. 
Harris, supervisor of field service of the 
Sun Life of Canada, and Charles R. 
Posey, Maryland manager of the Mu- 
tual Life of New York. 


Ist Year 


4th Year 
9.01% 


2.90% 


Ist Year 


3rd Year 
8.05% 


2.62% 


be con- 


COURT REFUSES A RETRIAL 

Judge J. Foster Symes in the Federal 
District Court, Denver, refused a new 
trial in the case of the Occidental Life 
vs. Mrs. Cora Graham, widow of Royal 
R. Graham, who carried a $5,000 life 
policy with the company. The company 
claimed that Graham was a suicide and 
a clause invalidated the policy, but a 
jury said “No.” Attorneys for the com- 
pany informed Judge Symes an appeal 
will be made to the Federal Circuit 
Court of Appeals, and the court then 
gave the company twenty days to file 
its record and post a bond of $7,500. 





TOPEKA APPOINTMENT 
C. L. Kendall, president of the Life 
Underwriters’ Association of Topeka, 
Kansas, has been appointed general 
agent for the Northwestern National in 
Eastern Kansas, with headquarters in 
‘Topeka. 





NEW ST. LOUIS MANAGER 
A, J. Westermeyer has been named 
manager of the St. Louis home office 
apency of the Continental Life to suc- 
ceed R. J. Albachten, resigned. 





H. E. NORTH AN OFFICER 
Henry E. North, superintendent of 
agencies of the Canadian territory for 
the Meteropolitan Life, has been appoint- 
ed assistant secretary of the company. 


DRIVE CAPTAINS 
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The- life insurance captains in the 
$6,000,000 United Jewish Campaign of 
New York, of whick Joseph S. Blume is 
chairman of the insurance committee, 
are as foilows: 

New York Life: Union Square Agency, 
Simon Hirsch; Putnam Agency, Ella 
Cohen; Mercantile Agency, A. S. Katz- 
enberg; Manhattan Agency, Mary Sha- 
piro. Prudential: James Baker Agency, 
Harry Meyers; Andre W. J. Stuke 
Agency, A. Iskowitz; Foehl Agency, Mr. 
Schwartz. 


HOME LIFE 


Insurance Company 
of New York 


ETHELBERT IDE LOW, 


President 


Guardian Life: McNamara Agency, 
Mr. Sachman. Mutual Life: Ives & The @tthy Annedl Repest chews: 


Myrick Agency, Selig Katzman. Tray- 
elers: Perez Huff Agency, Henry Von 
Ost. John Hancock: Gardiner Agency, 
Nathan Langberg. Massachusetts Mu- 


Premiums received 
during the year 1925.. $8,563,525 
Payments to Policy- 
holders and their Ben- 


tual: Fell Agency, Mr. Wolf. Equitable eficiaries in Death 
Society: Sohmer Agency, Lowi Lisbert, {) Etioda etecsc-cr-r GMI 
HONORED FOR LONG SERVICE Increase in Assets.... 3,174,334 


Insurance in Force...281,338,015 
Admitted Assets...... 54,631,552 


Thomas J. McLaughlin, superintendent 
of the Brooklyn office of the Prudential, 
was presented with a gold medal by one 
of the officers of the company recently 
in recognition of his thirty years of con- 
tinuous service. Mr. McLaughlin has 
been in charge of the Brooklyn office for 
something like two and a half years. The 
medal contains a small diamond which 
is set in the locket. 


FOR AGENCY APPLY TO 
256 BROADWAY 
NEW YORK 




















THE EUREKA-MARYLAND ASSURANCE CORPORATION 


BALTIMORE, MARYLAND 
Incorporated 1882 


Issues all modern forms of Life Insurance, including Industrial, Ordinary 
and Group 


J. C. MAGINNIS, President 











BUSINESS OF 1925 


New Insurance .. ce veececee ciheeee 
Increase over 1924 cecccncese QUGOEeS 


Insurance in Force 
Increase over 1924 


Noone ve cccecccces O00 429,816 
dad ews te eeceecccees $06,344,849 


New England Mutual Life Insurance Co. 


Boston, Mass. 


























ONWARD MARCH—1925 


Total of Paid-for Business 


1924... 00... ccc cece ee ees G134,242,954 
I oon neanas a smocee en eeeee 





BANKERS LIFE COMPANY 


G. S. NOLLEN, President 


‘DES MOINES, IOWA 














Celebrating 


75th ANNIVERSARY 


DIAMOND JUBILEE YEAR 
Seventy-five Years of Service to Policyholders New Policy Forms 
New Added Features to Our Policy Contract 


Berkshire Life Insurance Co. 


Incorporated 1851 
PITTSFIELD, MASSACHUSETTS 
F. H. RHODES, President 
OPENING ALWAYS FOR RIGHT MAN 
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A Letter of Authority 








Building at 84 William Street to the Fit 
kin interests. 

The Noyes organization has a build men of 
ing of its own at 118 William Street and 
eccupies five floors. 


RATES AUTHOMZEO OY THE MEAL ESTATE BOARD OF NEW YORK ARE CHARGED BY THI COMPAN’ 





118 WILLIAM STREET 


NEW YORK.N Y. April 22, 1926 


CHARLES F. NOYES COMPANY ees. o05e'sonne 


NEW YORK 


MEGISTERED THADE MAME FOR CHARLES F NOVES 


REAL ESTATE ates 


s 
BUILOING MANAGEMENT 
INSURANCE 


TELEPHONE JORN £000 


IN REPLY REFER TO A/l o 


Messrs. Hart & Eubank 
100 William Street 
New York, N. Y- 
Gentlemen: 


In connection with 


our several conversa- 


tions on the matter, you are authorized to proceed 
to secure a total of $2,400,000 of insurance on my 


life, payable to my estate. 


It is understood that this insurance is 
to be issued at standard rates only, and that poli- 


cies will be acoepted only in 


first-class, financial- 


ly responsible, old line companies. I reserve the 
right to reject any policies you may offer, which, 

in my judgment, are not in companies of the charac- 
ter and standing approved by me; otherwise you are 
to have a free hand in placing this line of insur- 
anoe and the handling of details in connection there- 
with. It is further understood that none of this 
insurance is to be effective until accepted by me 


and premiums thereon paid. 





Very truly 5 
Dict. C. F. N. 
6 
O00 tenants will pay rent monthly to 
The Noyes’ Story the Noyes organization. 
(Continued from page 7) Comment by Hart and Eubank 
broker in the erection of the 16 story In discussing the Noyes insurance 
fravelers Building, the 12-story Fran- Hart and Eubank, general agents of 


Building, the Globe & Rutgers the 


Building, and very recently sold the — [ea 
Woodbridge Building at 100 William 
Street in which the Attna Life has more 
than 300,000 feet of space. He sold the 
plot on William Street from Fulton to — the 
Ann Streets upon which the Royal and 
Queen and Royal Indemnity and Eagle 
Indemnity are erecting a 19-story build 


He also sold the former Roy: al 


Some of Mr. Noyes’ Affiliations 


AKtna Life, said this year to THe 
STERN UNDERWRITER. 

“There has been considerable agita 
tion among insurance 
indicate the fear that recent changes in 
Estate and Inheritance Laws would 
tend to reduce the purchasing of large 
policies of insurance. 

“It has been assumed by many life in 
surance men, as well as by the public 
generally, that the large policies have 
been purchased almost exclusively by 
wealth for the specific purpose 
of paying their death taxes, and that the 
lowering of the death tax rate would 
greatly curtail the big policy market. 


Ve do not feel that this truly de 


Mr. Noyes is a director and a mem- picts the situation. We feel that the as 
r of the executive committee of the sumpion that the bulk of the big pol 


“American business has reached 


Lawyers’ Title & Guaranty Company, icies are written for tax purposes is 
Lawers’ Trust Company, and a director erroneous. While it is true that a great 
in many realty corporations. ,He is on deal of life insurance has been sold in 
the board of the Market & Fulton Street large lines for tax purposes, it is our 
branch of the Irving sank-Columbia opinion that the big policy market lies 
earns Company and is a irecioc of the in 
estate board of the New York rather than in the specialized field’ of 
Building Corporation. taxation. The Noyes imsurance $s a 
the new arrangement with the = case 
United Cigar Stores Company Mr. Noyes 
ill be president and manager of the tremendous proportions and converge: 
enlarged realty enterprise. Nearly 10,- to such an important degree upon the 


the realm of business insurance 


to the point. 


men calculated to 


such 





53 3 % of the new business is- 
" O sued by The Northwest- 
ern Mutual Life Insurance Company of 
Milwaukee, Wisconsin, in 1925 was upon 


applications of members previously insured 
in the Company. 


Once a Policyholder— 
Always a Prospect 
The ia Company 


a MILWAU KEE € 


Age aa 
Se Laie 






~ Nie! 
E apmaan ro ven! 


The 
Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 
W. D. Van Dyke, President 
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personality, ability and experience of 

given individuals that investors in the Motor Boat Party 
various enterprises are more and more 
realizing the importance of safeguard- 
ing the success of these business pro ig 
jects by indemnifying the concern with ing a total exposure of $325 if nobody 
life insurance against the contingency had written any business. At the end of 


(Continued from page 3) 


of death on the part of those most re- the thirteen weeks, there was $86 in the 

sponsible for the conduct of these large ; s 

business projects. kitty, showing that there was a total of 
“Since January Ist our office has dis- eighty-six misses, some of the men being 

tributed seven lines of insurance involv- — offenders several times, the average be- 


ing in each instance one million dollars 
or more on a_ single life, and in every 


case the object of the insurance has Eight men lived up to the contract 


sae * . CTT - > : ay 2 e . 
_ ( " — ss protection rather than tax by producilng at least one application 
protection, . 


“Of course, it would not be possibie every week. Those eight were: Stewart 
to judge of the general situation the P. Crowell, Michael F, Curran, Edward 
country over from the experience of A, Green, Ernest A. Hoffman, Arthur 
one office which has handled large cases, C Bea Robert W. Moore, & 
but our observation has been sufficient A rele: aes he se ee 
ly broad to lead us to the conviction Charles — T. Morgan and William L. 
that life insurance policies on individual Wadsworth. They split the proceeds of 
lives will become larger and larger as 
American business continues to expand, 
and that the pessimists who feel that 
the necessity for the procuring of tre- | man $10.75. 
mendous lines of insurance will pass 
with the reduction in the death tax rate, 


ing five, 


the kitty contributed by those who did 
not have a perfect record, giving each 


The slogan of the agency is “Consis- 











cA Profitable Partnership 


exists between this Company 


1 


and its agents, The Head 


Office furnishes a lead service whith permits agents to 
interview prospects known to be interested. A steady, 
healthy growth in the company’s business is reflected in 
the increased earnings of its agentg. 


Fidelity is a low net-cost com ny “operating in. forty 
states. Full level net premium regerve basis. Over Three 
Hundred Million insurance in force—-and growing rapidly. 


cA few agency openings for the right men 


wy alter LeMar Talbot, President 


FIDELITY Mure } 


VAL LIFE INSURANCE Co. 
PHILADELPHIA 








ACACIA MUTUAL LIFE ASSOCIATION 





THE IDEAL POLICY 
The low initial premiums of the stock company, combined with the divi- 
dends of the mutual. A privilege a Master Mason cannot find elsewhere. 





ACACIA agents place more insurance per capita than agents of any other 
company. 
RENEWALS BASED ON VOLUME OF BUSINESS— 
NOT ON PREMIUMS COLLECTED 


If you care to better your position, write to 
WM. MONTGOMERY, President, Washington, D. C. 
Homer Building, 601 13th Street, N. W. 
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Joseph D. Bookstaver Dinner 
(Continued from page 5) 


He's gone—he’s gone -and there’s somebody left 


nae and the kids are leaving a cozy home. 

It seems a shame— and who’s to blame? 

Things would have been different, you'll agree, 

if he had carried a policy. ms 

If he only had listened to the life insurance man 

His poor little wife—who gave up her life— 

Would need no assistance. , 

Now she must work for the kids each day 

For a mere existence. Prt 

My friends, it’s wrong, you know, it’s wrong. 

You must prove to each man you see 

No insurance will bring misery. 

It’s up to you—yes, it’s up to you. 

Orphan asylums are full 

And homes for the aged are full, ; 

There’s widows who stand on the old bread line 

‘Cause somebody’s fool wouldn’t sign 

That great big Hall of Fame should carry your 
name. 

So don’t be ashamed—be proud of your game. 

You open the door if they close the door, 

You open the door if they close the door, 

Keep on persisting from morning till night, 

‘Cause you’re doing that which 1s right. 

Speaker— 

Mr. Klein, Mr. Klein, you’re little talk was fine. 

| hope that you’ve learned a lesson, men. 

There’s no use guessing, men, 

When you go out to see your clients 

Write out a program in every case, 

Show it to them right before their face, 

And you will find that you will come back with 
an application. 

You'll be happy and there’ll be no compensation. 

And now that some knowledge we all have 
learned, 

This evening’s meeting is adjourned. 

Book, lyrics and music are protected by copy- 
right—By Archie Gottler. 


A Dramatic Incident 


There was one very dramatic incident 
in the evening which had nothing to do 
with the scenes on the stage. That was 
when Mr. Bookstaver arose and called 
to his hard-working lieutenant, Elias 
Klein, who had handled many of the de- 
tails of the banquet, and grasping him 
by the hand, paid a glowing public trib- 
ute to the genius, energy and loyalty 
of his industrious associate. Mr. Klein, 
one of the most modest of men, became 
visibly embarrassed, and beat as hasty 
a retreat as possible without saying a 
word, 

One feature of the show which drew 
great applause was the appearance of 
a number of children in a dancing spe- 
cialty. They were children of either 
members of the organization or friends 
of theirs. 

At the conclusion of the show there 
were calls of “Author” and members of 
the cast drew from the wings “Archie” 
Gottler, who made his appearance in 
a gray flannel shirt and a megaphone 
over his protest as he had been hard 
at work staging the production. He 
obliged by leading the chorus in a song. 

The evening wound up with a dance, 
and it will be some time before such a 
brilliant event as the Bookstaver Agen- 
cy anniversary celebration can be dupli- 
cated in the insurance business. 


Mr.. Bookstaver’s Career 


Mr. Bookstaver was born in 1883; was 
graduated from public schools; attended 
the College of the City of New York; 
went into business as a clerk, book- 
keeper, salesman and manager for vari- 
ous retail and manufacturing establish- 
ments. He joined the New York Life 
in 1908; qualified as a delegate to the 
$200,000 Club Convention in 1910; and 
in 1911 opened an office 15x18 feet in 
the Bowery Bank Building, 230 Grand 
Street, as a general agents of the Trav- 
elers. In 1916 his production was $2,- 
161,500. In 1919 he established an of 
fice at 123 William Street and paid for 
$11,180,000. In 1920 he led all general 
agents of the Travelers in life produc- 
tion, his paid busitiess being $16,517,063. 
In 1925 he led the country for the sixth 
Consecutive year with a pai “ti 
of $21,000,000" th a paid production 

Mr. Bookstaver has always been a 
reat booster of life insurance courses 
im New York University and in 1922 
established in perpetuity ten scholar- 
ships for life insurance training courses. 

€ 1s vice-president, Life Underwriters 
Association of New York; regional vice- 
President, Alumni Association of Ap- 
Proved Life Insurance Schools; execu- 





tive committee, University Life Under- 
writers Association of New York; mem- 
ber, Elmsford Country Club; Grand 
Street 
Press Club; Unison Club; F. & A. Ma- 
sons; Insurance Square Club; Knights 


Boys’ Association; New York 





Bookstaver’s First 
Training 

The man who gave Joseph D. 
Bookstaver his first contract and 
first life insurance training was 
Charles H. Kederich, supervisor 
of agencies of the New York Life, 
who now has under his jurisdic- 
tion five agencies of the company 
in Manhattan Island. They are 
the Grand Street, Flatiron Build- 
ing, Madison Square, Spring 
Street and Cooper Square offices. 

It was in 1908 when Mr. Kederich 
was cashier of the Grand Street 
office that the manager of the 
office said to Kederich: “We have 
a new potential agent here to 
whom I wish you would sell the 
idea of life insurance. His name 
is Joe Bookstaver and he looks 
like a live wire.” 

Mr. Kederich said that Mr. 
Bookstaver proved a live wire, was 
full of pep, anxious to learn, and 
impatient to get out into the street 
and dig up prospects. He quickly 
made good; showed intelligence 
and had a distinct fla‘r for life 
insurance. It was not long before 
he became a member of the com- 
pany’s $200,000 Club. 

“He also started making friends 
around the office, and he has kept 
making friends and clients ever 
since,” was Mr. Kederich’s com- 
ment. 











of Pythias; Shriners, Mecca Temple; 
and the League for American Citizen- 


ship. 
During the dinner a large silver plat- 
ter was presented to Mr. Bookstaver 


by the agency and office staff. 


GUARDIAN’S RECORD 


Agents Write Largest Month in Com- 
pany’s History in Honor of 
Vice-President Hansen 
The new business drive in April insti- 
tuted by the field force of The Guardian 
Life Insurance Company of America to 
commemorate the thirty years of active 
service with the company of its vice- 
president, T. Louis Hansen, was by far 
the most successful month in the history 
The total of $12,718,- 
796 for the month exceeded the best 


of the Guardian. 


previous monthly record by more than 
$800,000. Coincidently , the last day of 
the drive produced $1,372,400 of new 
business, establishing a new record for 
daily production by an increase of 
$175,000 over the best previous mark for 
any one day’s business. 

The work of Vice-President Hansen, 
as the active head of the field force of 
The Guardian Life, has been one of the 
main factors in the rapid growth which 
the Guardian is enjoying, and while this 
campaign was staged by the field force 
in appreciation of his efforts, the occa- 
sion of his thirtieth anniversary with the 
company will be marked by a perma- 
nent testimonial in the form of a large 
and handsome bronze service plaque to 
be presented him by the field force in 
lieu of the service pin usually given for 
thirty years of active service. This 
plaque will be engraved with the names 
of the fieldmen and agencies whose out- 
standing good work made Hansen 
Month a success. 


$2,000,000 FOR MAY 





That Is Goal of Paul F. Clark Agency 
of John Hancock Mutual Life, 
Boston 
The Paul F. Clark Agency of the John 
Hancock Mutual Life in Boston is out to 
do a paid-for business of $2,000,000 for 
the month of May. In making this an- 
nouncement, the Paul IF. Clark Agency 

says: 

“It is not uncommon for life insurance 
Agencies in New York, Chicago and else 
where to secure five or six millions of 
paid-for business in a month, but, so far 
as we know, no agency of any company 
in Boston has yet produced two milions 
of paid-for business, exclusive of group 
insurance, in a like period. 

“We believe Boston is big enough to 
assure at least two millions of paid-for 
business to agencies of any one of sev- 
eral companies in a given month, so we 
in this organization are undertaking the 
task of producing this amount of paid- 
for business in May. 

“We think you may be willing to assist 
us in this undertaking and are soliciting 
your co-operation. 

“On May first this agency and the 
Edward Marsh Agency, which has re- 
cently been consolidated with us, will 
move into our new quarters on the fifth 
floor of 1 Federal Street, which is the 
second reason why we are anxious to 
establish this new record for production. 

“We hope that you can help us find 
at least one applicant for life insurance 
during May and establish a real life in- 


surance record for Boston and this com- 


pany.” 
LIFE FOR DEFRAUDING 

In the Cireuit Court at Pikeville, 
Ky., William H. Turner charged with 
the murder of two miners and defraud 
ing an insurance company of $89,000 
was on Friday last sentenced to life im 
prisonment. Turner was accused of 
having dynamited a mine, of which he 
was superintendent, in order to collect 
insurance on his own life. Henry Wil 
son and another miner never identified, 
were killed. After the explosion Tur 
ner disappeared and the unidentified 
miner was believed for a time to be 
Turner, and the insurance was paid to 
the Turner family. 

Turner wandered around the country 
and finally went to Europe, where he 
was located and brought back to this 
country. 


NEW POLICY 
A new Industrial policy has been an 
nounced by the Western & Southern 
Life and will be known as Thrift-Option 
Child’s Endowment. 


Garage Deaths 


(Continued from page 1) 

the city. He left a widow, a son and 
daughter.” 
Many Carbon Monoxide Gas Deaths 

In a recent address delivered before 
the Independent Oil Men’s Association 
of New England by Edwin E. A. Fisher 
of the underwriting department of the 
John Hancock Mutual Life, the mys- 
terious carbon monoxide hazard deaths 
were discussed. Mr. Fisher said that 
in 1923 and 1924, forty-five companies 
reported 160 deaths from carbon mon- 
oxide gas. Thirty-one companies re 
ported payment of $751,000 on 95 cases 
In this number there were two losses 
of $50,000 each. One company alone 
had 11 losses, amounting to $110,000. 


DISABILITY CONFERENCE * 
Reported That Pacific Coast Life 


Companies Are Favorable to Increase 

in Those Rates 

An increase in disability rates among 
Pacific Coast life companies looms as 
the result of a conference of actuaries 
and medical directors of Western com- 
panies held at San Francisco. 

Although the question of adequate 
premium rates was the chief topic of 
discussion before the conference, related 
disability subjects, particularly as to the 
liberality of interpretation of the dis- 
ability clause, was also discussed by the 
delegates in attendance. 





George Washington Life 
Insurance Company 
Charleston, W. Va. 
presents opportunity for liberal 
_ contracts covering definite territory 
with Home Office registry and with 
power of appointment of sub- 

agents. 
The States of West Virginia, Vir- 
ginia, Ohio, Kentucky, Tennessee, 
South Carolina, North Carolina, 
Georgia, and Michigan. 
Address: 
ERNEST C. MILAIR 


Vice-President and Secretary 
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Questions Answered in Canada 


In Canada the “Life Underwriters 
News” prints questions and answers rel- 
ative to life insurance. Here’s the way 
in which it disposes of a couple of in- 
quiries : 

Question 1: 


Jones who owned the firm of Smith & 
Co., took out a policy with the intention 
of protecting that firm. The policy was 
made payable to John Smith, Trustee, 
who was a member of the firm of Smith 
& Co. After Jones had paid six yearly 
premiums, he got into financial difficul- 
ties and skipped the country. The firm 
of Smith & Co. keep up the premium 
payments in order to protect themselves 
for three years at the end of which time, 
Jones makes aplication for the cash sur- 
render value. Is he entitled to the 
money? Has the firm of Smith & Co. 
any way of recovering from the company 
the premiums paid by them? How 
should the policy have been made out to 
protect Smith & Co.? 


Answer to Question 1: 


(a) If Jones makes application for the 
cash surrender value of the policy, he 
would be unable to secure it without the 
life insurance company securing John 
Smith’s consent. Jones, however, could 
transfer policy to himself and surrender, 
as John Smith, Trustee, is an Ordinary 
beneficiary. 

(b) The firm of Smith & Co, have no 
way of recovering from the life insur- 
ance company the premiums paid by 
them, as they have no right under the 
policy whatever. They might garnishee 
the cash value coming to Jones or secure 
an injunction restraining the life com- 
pany from paying until they secured 
judgment against Jones. 

(c) If Smith & Co. desired to have 
their interest fully protected they should 
either have applied for the insurance on 
Jones’ life and made themselves the ap- 
plicant and beneficiary, and therefore, 
the owner of the policy, or they should 
have had Jones made the policy payable 
to his estate, and then absolutely assign 
the same to the firm of Smith & Co. In 
cither event they could then have con- 
trolled the policy and surrendered it for 
cash had they so desired, and Jones could 
have had Jones make the policy payable 
had been made payable to “Smith 
Co. (who is the beneficiary for value)” 
Jones could not have surrendered it, 
but neither could Smith & Co. have sur- 
rendered without the consent of Jones. 

Question 2: 

Smith has a policy made payable to his 
wife. He and his wife assign absolutely 
the policy for business reasons. In re- 
leasing the assignment would it revert 


to its former status, i. e., a policy payable 
to a preferred beneficiary, the wife, or 
does her signature on the assignment 
release any interest she may have in the 
policy? And has Smith absolute con- 
trol of the policy? 

Answer to Question 2: 


An absolute assignment is released 
omy by another absolute assignment or 
re-assignment, and the assignee should 
re-assign the policy to Smith, who 
would then be the owner. He could then, 
if he wished, reinstate his wife as bene- 
ficiary or make it payable to whom- 
ever he might choose. If the assignee 
assigned the policy to Smith and _ his 
wife, they would become owners in equal 
shares, but this would not reinstate Mrs. 
Smith in her rights as a preferred bene- 
ficiary. The signature o Mrs. Smith to 
the assignment releases all her interest 
in the policy, and if the policy has been 
re-assigned to Smith he has absolute con- 
trol of it. 


GOING STRONG 


Morgan Agency of Washington, D. C., 
Paid For $1,153,000 In April: Many 
Men In Club Qualification 


The Morgan Agency of the Mutual 
Life of New York, at Washington, D. C. 
wrote $2,000,000 in applications in April, 
and paid for $1,153,000—no term insur- 
ance, all annual premiums was over 
422% of their monthly quota. 

April 30th closed the Quarter Million 
Dollar Field Club Year of the Mutual 
Life of New York, which runs from 
May Ist to April 30th, and the Washing- 
ton, D. C. agency has the distinction 
of having fourteen men qualify for the 
$250,000 Field Club, which will Hold 
its Convention at Philadephia in July, 
1926, With an average production per 
man of $400,000—an amount almost suf- 
ficient to make the Club twice in the 
same year for each man—the sum total 
of Paid For Business by the fourteen 
Club men being $5,662,825.60. 

Thos. P. Morgan, Jr., manager of this 
crack agency, states that his organiza- 
tion is after the MacGregor Cup, a 
trophy offered to the Agency having 
the greatest number of Quarter Million 
Dollar producers to its fair share of 
nopulation and wealth. 


BANKER TO SPEAK 


At the dinner of the Life Under- 
writers’ Association of New York on 
May 11, in addition to the talk by Rob- 
ert W. Moore, Jr., of the New England 
Mutual Life, Boston, on “Making the 
Most of Our Opportunities,” Charles 
Cason, vice-president of the Chemical 
National Bank of New York will talk 
on “Some Fallacies and Economics.” 
Mr. Cason is a graduate of Vanderbilt 
University and is chairman of the pub- 
lic relations committee of the American 
Bankers’ Association. 











Seventy-five 


Springfield, Massachusetts 


lassie 








the Massachusetts Mutual Life Insurance Company was organized by a 
group of men with unusual foresight. They conceived an organization that 
would create a personality of strength and friendliness, and conduct its 
affairs so as to win and hold the confidence of policyholders. 


During ail these years this institution has faithfully maintained the spirit 
of service inaugurated at its birth. To-day it ranks with the best com- 
panies in the country and is known throughout the land as 


The Company of Satisfied Policyholders 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Years Ago 


Organized 1851 
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New England Mutual Life 


Phone 


Cortlandt 
2030 


‘For seventecn years the brokers’ office” 


BALDWIN 


5 Maiden Lane 
5th Floor 
5 Seconds from Broadway 








THREE AGENCIES MEET 





Conference of State Mutual Life Men 
Held at Hotel McAlpin; Lovelace 
Speaker at Banquet 


The three agencies of the State Mu- 
tual in New York City, R. C. Anderson 
of 220 Broadway, William McElligott of 
100 E. Forty-second Street, and Robt. 
L. Jones of 80 Maiden Lane joined to- 
gether in an afternoon conference at 
the Hotel McAlpin, followed by a ban- 
quet, on Thursday of last week. 

Harold Taylor, the leading producer 
of Mr. Anderson's office, was elected 
chairman. An inspirational address was 
made by Stephen Ireland, the super- 
intendent of agents followed by Ross 
Gordon, superintendent of applications, 
who explained “How an Application is 
Handled at the Home Office.” 

Others who spoke were these: ; 

L. A. Wheeler of Mr. Jones’ office 
on “Weekly Production ;” Mr. Griggs on 
“Home Office Cooperation ;” Mr. Gore of 
Mr. Anderson’s office on “Making a 
Quota;” and C. Schnirring of Mr. Mc- 
Elligott’s office on “Cold Canvass.” Short 
addresses were made by the three gen- 
eral agents. . ; 

Frank Pennell, one of New York’s 
leading producers, explained “How an 
Average Man Can Produce a Million 
Dollars Worth of Business By Using 
His Head.” : 

Dr. Griffin M. Lovelace, of New York 
University, spoke at the dinner, W. F. 
Plume and Harold Shaw furnished the 
music. 


IVES & MYRICK TO MOVE 


After Tomorrow Will Occupy Entire 
Floor in Wadsworth Building; 
Much Larger Space 

Ives & Myrick, managers of the Muy- 
tual Life, will move tomorrow to new 
and larger quarters in the Wadsworth 
3uilding where they will occupy the 
entire fourth floor. 


RELIANCE’S NEW DEPARTMENT 


The Reliance Life has provided addi- 
tional service facilities for its agency 
representatives through the opening of 
the Cambria department located in the 
United States National Bank building, 
at Johnstown, Pa. This new branch, 
which is the thirty-fifth one to be opened 
by the company, will speed the trans- 
action of the increased volume of busi- 
ness, which has been remarkable with- 
in the past three years, in this territory. 

Roy Mulhollen, formerly cashier, will 
assume charge of the administrative 
functions of the department and Wil- 
son Slick, will continue to be general 
manager of sales promotion and _ or- 
ganization. 


HONOR W. E. HORNBURG 


Thirty years of continuous service 
with the Prudential was recognized 
when William E. Hornburg, assistant 
superintendent of the Milwaukee No. 3 
office, was presented with a gold locket 
set in diamonds at a dinner for 35 
insurance men. 
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Why Policyholders 
Should Not Lapse 


SIXTEEN GOOD REASONS GIVEN 


Secretary J. DeWitt Mills of Continental 
Life, St. Louis, Presents Situation 
in an Able Manner 


The Continental Life of St. Louis has 
devoted the entire issue of its agency 
publication for April 30 to featuring its 
policyholders. The pictures of quite a 
number of the children of policyholders 
are printed and the signed articles are 
of a nature to interest people not mem- 
bers of the company. 

One of the best of the articles in the 
issue is from the pen of Secretary 
J. DeWitt Mills on “Shall I Keep That 
Policy in Force?” He gives sixteen 
reasons why, and they are as follows: 

1. You will never be able to get 
insurance at as low a rate another year. 

2. “Insurance is most needed when 
the policyholder is least able to pay the 
premium.” If death should occur when 
you are short of cash, the distress of the 
family would be all the greater. 

3. Write out a full and frank reason 
for lapsing your policy. Send this to 
the company. ms ; 

4. Health certificate or medical ex- 
amination is required after 31 days 
grace period has expired, when you 
submit application for reinstatement. 
5. Do not pass the end of the 31 days 
grace period until you are absolutely 
certain your death or disability would 
not cause your family, estate or creditor 
great distress. This is of special im- 
portance where policy has disability 
clause. 


Don’t Sacrifice Cash Reserve 


6 Remember that the very reason 
you are lapsing your insurance some- 
times is the best reason that you keep 
it in force, By paying the premium 
teday at a sacrifice, you may build up 
a cash reserve that will tide you over a 
yreater crisis later. 

7. If you find it difficult to make ends 
meet while you are here and earning 
money, how are your dependents going 
to get along when your activity ceases? 
Keeping your policy in force may mean 
the difference between comfort and 
want for your beneficiary, or the differ- 
ence between an education for your 
children and the possibility of their en- 
tering the ranks of unskilled labor for 
the lack of education and _ proper 
training. 

8 You are the most valuable asset 
your family possesses. The proceeds of 
your policy represent a part of your 
value to them. That value should be 
protected the same as property value 
should be protected against fire. 

9, Your life insurance is the one 
asset which is worth 100 cents on the 
dollar at all times. It has not depreci- 
ated one penny—nor will it. Life insur- 
ance is the only security in the world 
that under all circumstances increases 
in value each year. If conditions com- 
pel you to sacrifice, give up something 
else. 

10. You cannot in any event replace 
your present life insurance without loss. 
You may not be able to replace it at 
any cost, for when you most need it, in 
failing health, you cannot get it. A 
burning building cannot be insured. 

Are you sure you fully under- 
stand what your policy is actually 
worth to you and your family as_ it 
stands? Better see your representative 
or write us before you drop it, and find 
out whether or not you are throwing 
something very valuable away. It is the 
agent’s business to know what's in your 
policy. Let him tell you. 


Constant Increase in Cash Value 


12. If you owned a $10,000 piece of 
Property, would you let it go simply be- 
cause it was not convenient for you to 
Pay the taxes one year? The annual 
Premium on your life insurance is usu- 








D. W. Carter, Secretary 








State Mutual Life Assurance Company 


of Worcester, Massachusetts 


Incorporated 1844 


The Company has recently introduced an exceptionally 
complete and practical 


Educational Course 


for the use of its Agents and those who contemplate 
entering the life insurance business. 


Stephen Ireland, Superintendent of Agencies 


B. H. Wright, President 














ally about the same as the taxes on any 
other property you expect to leave for 
your family. : 

13. Every time you pay a premium, 
after the first year or two, the policy 
increases in cash value—in a few years 
this annual increase is more than the 
amount you put up each year. 

14. Suppose you had $2,000 in the 
savings bank and a personal property 
tax came due. Would you give up your 
claim on the deposit to avoid paying the 
tax? Your policy is worth $2,000 to 
your wife or little children and the 
premium is just about the amount that 
would be required to pay the taxes were 
it cash in the bank. 


15. Remember that the last thing 
you will do will be to die. The next 
thing that happens is your life insurance 
policy becomes cash. It is the only cash 
that you are certain will be available 
within a few hours after your death. 
This cash may be needed for a specific 
purpose—to pay off a mortgage, for 
instance. 

16. Would the crew of a_ vessel 
which was beginning to founder in a 
bad. storm, when it was necessary to 
throw something overboard to lighten 
the ship, start by throwing overboard 
the lifeboats? In a period of financial 
distress, should you first drop your life 
insurance to reduce your expenses? 
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Your Client’s Own Needs 


The disability of the insured is as great a 


menace to the beneficiary as it is to the 


insured. 


You protect the beneficiary most thoroughly 


when you protect the insured himself. 


With Connecticut 


General life insurance 


contracts you can furnish the particular type 


of disability protection which fits the needs 


of the insured most accurately. 


For information address Connecticut Gen- 


eral Life Insurance Company, Hartford, Conn. 











NEW HEAD OF SANATORIUM 





Metropolitan Board of Directors Names 
Dr. William H. Ordway to Succeed 
Late Dr. Howk 
The new head of the Mount 
McGregor (N. Y.,) Sanatorium of the 
Metropolitan Life is Dr. William H. 
Ordway. In announcing the appoint- 

ment President Haley Fiske says: 

It gives us pleasure to announce that 
the Board of Directors this day ap- 
pointed William H. Ordway, M. D., an 
assistant medical director and physician- 
in-charge of the company’s sanatorium 
at Mount McGregor. 

Dr. Ordway has been at the Sana- 
torium for six years and was the trusted 
associate and assistant of Dr. Howk 
and the officers have every reason to 
believe that Dr. Ordway would have 
been Dr. Howk’s choice as his successor. 
Dr. Ordway is a man of very great abil- 
ity as a physician and an executive. 
He is a graduate of Yale University, 
School of Medicine in 1912, and did hos- 
pital work until 1914, when for three 
years he was executive interne in the 
City Hospital and then for six months 
was an assistant to Dr. Potter in and 
out of the hospital in metabolic service. 
Dr. Potter was a physician in New York 
of great reputation, who subsequently 
removed to the Pacific Coast, where he 
died of tuberculosis. On his death-bed 
he wrote a letter commending Dr, Ord- 
way. On the outbreak of the war, Dr. 
Ordway entered the service and for two 
years was lieutenant in the Medical 
Department, first in this country and 
then at Brest and Beaumont in France. 
In 1920, on his return from the war, he 
entered the service of the Metropolitan. 





52 YEARS WITH AETNA LIFE 





Olin H. Clark Retires from Aetna 
Life; Served Under Three 
Presidents 

Aiter a service of more than 52 years 
with the Aetna Life at Hartford, Olin 
H. Clark was officially retired at a din- 
rer tendered him by the officials and 
employees, last Friday evening. Assist- 
ant Secretary Adelbert J. Moody on be- 
half of the officials and employees pre- 
sented Mr. Clark with a purse of gold. 

Mr. Clark was born in Berlin in 1851 
and came to Hartford in 1869 and en- 
tered the service of the Aetna on April 
20, 1874, as general mail clerk, a task 
which now requires more than thirty 
people to handle. He remained there 
but a short time when he was placed 
in charge of the renewal department. 
Later he was appointed private secre- 
tary to C. E. Gilbert, the second secre- 
tary of the company, and was connected 
with the dividend department for many 
years, previous to his retirement. 

With Mr. Clark’s retirement there are 
but three employees left who were with 
the company in 1874. They are J. L. 
English, vice president, Max Peiler and 
C. O. Winter, both of whom are in the 
actuarial department. He served under 
three presidents, Thomas O. ' Enders, 
Morgan G. Bulkeley and Morgan B. 
Brainard and four secretaries, J. L. Eng- 
lish, C. E. Gilbert, W. H. Newell and 
J. B. Simmons. 





NEW LIFE COMPANY 

Articles of incorporation of the Gen- 
eral Life Insurance Co., with head office 
at Oakland, Cal., have been filed with 
the Secretary of State by a group of 
Oakland insurance men headed by L. 
C. Fraser, member of the general insur- 
ance firm of Spengler & Fraser. The 
authorized capital is $1,000,000, divided 
into 100,000 shares with par value of 
$10 each, and it is understood that an 
initial capital of $250,000, with an ade- 
quate surplus, has already been sub- 
scribed. The new company will absorb 
the business and assets of the Nevada 
State Life of Reno. 





There’s no thrill in easy selling when 
the skies are clear and blue, there’s no 
joy in merely doing things which any 
one can do. But there is some satisfac- 
tion that is mighty sweet to take, when 
you reach a destination that you thought 
you’d never make.—Spirella. 
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SURETY ACQUISITION COST 


Companies writing surety insurance 
are to be congratulated in coming to an 
agreement relative to acquisition cost. 
Undoubtedly, the widespread confidence 
in Superintendent Beha existing in the 
executive offices throughout the surety 
and casualty worlds has had much to do 
with this and when he sent out pledges 
they were signed. Once having affixed 
their signatures they showed they were 
in earnest in wanting the high acquisi- 
tion cost cut. Of course, when thirty- 
five or forty representatives of as many 
their 
view, as happened in the Beha confer- 


companies are asked to express 
ences, there was great division of opin- 


ion, each underwriter having thought 
of his own organization’s commission ar- 
rangements, but undoubtedly a step in 
the right direction has been taken, even 
if every one is not satisfied. 


COST OF BRINGING UP A CHILD 
The 


some unusually interesting data relative 


Metropolitan Life has prepared 
to the cost of bringing up a family in 
this country; in other words, a family 
budget. It has gathered its data from 
many sources, including its own records 
and the United States Bureau of Labor 
Statistics. 

One of the items in the budget is the 
expenditure for the maintenance of 
health. Family budget statistics show 
that in the $2,100 to $2,500 income class 
this item totals about $80 per annum per 
family, the expenditure being divided as 
follows: 


Physician, surgeon, oculist .$37.50 


Ene yee 11.30 
SMR Ee eres ee case ee 3.00 
| a ee eee 8.00 
ee a ee Oe eee 15.00 
ee eee 3.40 

BORO 5, bevasacechawere $78.20 


All recreation, including amusements, 
movies, theater, vacations, travel, etc., 
the budget shows, absorbs about $43 a 
year where the family has a $2,500 in- 
come. 


On insurance taken out on the life of 
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English Strike Hits 
Marine Underwriters 


STRIKE RATES ARE INCREASED 


Apprehension Over Delays in Carrying 
Goods From Steamers to Inland 
Destinations 


American insurance companies are 
voing to feel effects of the great British 
industrial strike, if it lasts, through their 
marine insurance departments. Reports 
already indicate there will be great con- 
gestion of cargoes at British ports, due 
to the lack of transportation service to 
the interior, and it is possible that there 
may be some striking among the British 
seamen, One American cargo vessel, ar- 
been 
unable to unload more than.a small per- 
centage of her cargo. 

Marine underwriters in the New York 
market held an informal meeting Tues- 


riving in London this week. has 


increased hazards 
arising out of the strike situation. Car- 
goes which have already been shipped 
cannot be taxed increased premiums even 
though they are subject to all the risks 
incidental to delays and riot and civil 
commotion hazards. 

On the other hand the underwriters 
decided Tuesday to fix new strike rates 
on marine policies. On shipments to the 
United Kingdom the strike rate on food 
products and perishable goods for 30 
days after arrival of steamer is one- 
eighth per cent. and for other merchan- 
dise five to seven and one-half cents. 
Shippers desiring unlimited protection, 
that is insurance that will extend more 
than thirty days if necessary, on ship- 
ments going to the interior of England 
or to England to be transshipped to con- 
tinental destinations will have to pay 
double the rates quoted above. 

Yesterday another meeting of marine 
underwriters was held at noon to give 
further consideration to the rate ques- 
tion. 

Early reports from England state that 
the insurance business in the British 
offices has been badly disrupted. Em- 
ployes were late in arriving at the offices 
and the general tie-up in transit facili- 
ties has crippled the London and Liver- 
pool sections. 

One of the busiest places in London 
this week was the ‘Lloyd’s underwrit- 
ing rooms where there was an unusually 
heavy demand for strike risks, taken out 
by owners of commercial concerns to 
protect them against possible damage to 
their property in case of rioting. For 
the majority of these a rate of two shill- 
ings six pence per £100 was paid, but in 
what was regarded as the danger area, 
the quotations on general foodstuffs and 
merchandise ranged from five to ten 
shillings for £100. Private motor car 
owners in large numbers took out insur- 


day to consider the 


‘ances on their cars against the risks of 


civil commotion at a rate of one shilling 
per £100. 








a child, which goes to meet funeral ex- 
penses in case of its death, expenditures 
show an average annual premium of $3 
up to age eighteen. 

The company arrives at the following 
itemized statement relative to the cost 
of rearing a child to the age of eighteen: 
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The Human Side of Insurance 























ELIAS KLEIN 


Elias Klein, chief lieutenant of Joseph 
D. Bookstaver, displayed an amazing 
amount of executive ability in arrang- 
ing details of what turned out to be one 
of the most remarkable social events 
in the history of New York life insur- 
ance, the fifteenth anniversary dinner 
of Mr. Bookstaver, who is general agent 
of the Travelers, which is described 
elsewhere in this paper. Mr. Klein is a 
demon for system and there was not a 
slip-up of any kind in this dinner. Mr. 
Klein has been associated with Mr. 
Bookstaver since the latter became a 
general agent in a very small office on 
the East Side. His insurance acquain- 
tance is a great one; his’ friends 
innumerable. 

kok Ok 


William Moore Patch, of Patch & Com- 
pany, Incorporated, maintaining offices in 
New York, Philadelphia, Pittsburgh and 
Detroit, transacting business of insurance 
in various lines, conducting theatrical 
ticket agency for the accommodation of 
his friends and publishing weekly paper 
“Patches,” has attractions other than the 
above, as is evidenced in the fact that 
he is going West, leaving New York 
June 1, in behalf of the National Cathe- 
dral, at Washington, D. C. Mr. Patch 
is taking the trip on his own, because 
of his deep personal interest in the pro- 
ject and will visit St. Louis, Los An- 
geles, San Francisco, Denver, Salt Lake 
City, Seattle and Portland, together with 
other smaller cities, stimulating interest 
in the National Cathedral, and taking 
subscriptions for same. Following the 
completion of this work, Mr. Patch will 
go to Alaska for a month’s vacation, re- 
turning to New York on or about No- 
vember first. 


* oF 
Joseph Morrison has recently been 
appointed a unit manager with the 
duties of an assistant agency mana- 


ger in the Mervin L. Lane Agency of 
the Equitable Life Assurance Society in 
New York. Mr. Morrison was formerly 
associated with the Equitable in Chi- 


E : ; cago and came to New York on the 
l. ea aag being born.............. jo 15th of August, 1925, joining the agency 
ry Cl Pigg aN Stee eeeeeees 34 on that. date. During the time he has 
¥. Clothing and shelter............ 3400 been with the Mervin L. Lane agency 
4, Education, minor items met by 2 he has shown himself to be a real life 
» _the individual family purse.... 50 underwriter, his paid business for the 
5. Education, major items, cost of first four months of the year amount 
schooling provided by the com- to over $250,000. 
munity—$1,100: 
=~ RRs ei aaa 284 a 
7. ee | a a ae ae 130 Norman R. Moray, vice-president and 
8. Insurance PE eg ite a ere 54 general manager of the Hartford Acci- 
UV. SIU. Js cass awsbapebsaaies 570 dent & Indemnity, who recently returned 
—— from Europe, left this week for a trip to 
Total (exclusive of Item 5)...... $7,238 the Pacific Coast. 


———_ 


Colonel Sir Edward Ward, chairman 
of the board of the Employers’ Liability 
and Sir Courtauld Thomson were among 
the passengers who did not cancel san 
sage on the S. S. “Aquitania” which 
sailed this week. They are taking the 
chance that they will be able to get to 
London after landing without any undue 
delay and inconvenience. 

x * Ok 


Levering Cartwright, son of Charles 
M. Cartwright, editor of the “National 
Underwriter,” is a member of the grady- 
ating class of Princeton University 
Upon his graduation he will enter the 
newspaper ranks as a cub reporter for 
the Chicago “Tribune.” ; 

x k & 


Friend L. Wells, who recently resigned 
as superintendent of agencies of the 
Aetna Life in order to become general 
agent in Baltimore, has been warmly 
welcomed in that city. He said recently 
relative to the reason for his going 
into the field of direct production 
as an agency manager: “The possibilj- 
ties and the opportunities in field work 
are greater than they ever have been 
before. Added to this are the new low 
non-participating rates, increased divi- 
dends in the participating department, 
non-medical, salary budget, merchandis- 
ing plan, and national advertising. Such 
an opportunity never before existed. It 
makes ficld work exceedingly attractive, 
The present opportunity is one which | 
cannot well resist.” Mr. Wells came to 
the Home Office in 1923 from Syracuse, 
where he had been serving as a general 
agent in the firm of Wells & Herrick. 
Mr. Wells has been connected with the 
company since 1912, when he became an 
agent under Mr, Luther at Syracuse. 
Early in 1918 he was made field superin- 
tendent at the Syracuse agency and held 
that position till receiving his appoint- 
ment as a general agent upon K. A, 
Luther’s transfer to Boston. He served 
as a gencral agent at Syracuse for four 
years. 

a: oe 


Claris Adams, well-known insurance 
lawyer and popular figure in insurance 
circles owing to the good impression he 
made in speaking before the National 
Soard of Fire Underwriters, the Na- 
tional Association of Insurance Agents, 
International Association of Casualty & 
Surety Underwriters and other bodies, 
was defeated for the United States sen- 
atorship, Republican Party, on Tuesday 
by the present incumbent, Senator 
James E. Watson. Adams made a good 
race and spoke throughout the state. 
Evans Woolen, Indianapolis banker, has 
been nominated for the short term 
Democratic nomination. He was unop- 
posed. 

‘se =< 


Senator William John Tully, general 
solicitor of the Metropolitan Life Insur- 
ance Company, and Mrs. Tully have sent 
out invitations for the marriage of their 
daughter, Miss Marion Gordon Tully, to 
Reeve Hoover, which will take place at 
the Tully country home in Locust Valley, 
Long Island, on the afternoon of Satur- 
day, May 15th. 

* *k * 


Samuel Appleton, who has retired as 
United States manager of the Employers 
Liability, will continue to serve the Em- 
ployers’ Liability as chairman of its 
finance committee and as chairman of 
the boards of the two American compa- 
nies of the group. 





0. T. LIVELY DEAD 
Owen T. Lively, who is the leading 
agent in New York City of the Union 
Central Life, a man who has been the 
writer of very large policies for years 
and who came to this city from Texas, 
died on May 4. 
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FIRE INSURANCE 





Big Paper Celebrates 
Company Anniversary 
AMERICAN OF NEWARK’S ISSUE 


Agency Publication Prints History of 
Company With Pictures of Officers; 
Special Stories in Number 
The American Insurance Company, 
which was organized and incorporated 
in 1846, devoted almost the entire issue 
of “American Service,” its agency pub- 
lication, to the eightieth anniversary. 
The issue was one of the biggest ever 
gotten out by an insurance company, 

being sixty-eight pages. 
New photographs of all the officers 
were printed, as well as pictures of the 


porte 
t 


Broad and Market Streets at the time 


Western department executives. There 
were, also, a number of unusually good 
photographs in the issue of a historical 
nature and interesting special articles. 

The American has a paid-up capital 
of $3,500,000 and is shortly to increase 
its capital to $4,000,000. Its assets on 
January 1, 1926, were $23,278,000. In 
1925 it wrote premiums of $13,209,000. 
Its net surplus at the close of the year 
was $3,789,259. 


Start of the Company 

The American was organized by 
twelve of Newark’s most substantial 
business men, and commenced business 
on April 1 of that year in the second 
story of the Daily Advertiser building, 
now known as No. 790 Broad Street, 
Newark. 

In April, 1849, the office was removed 
to the Life Insurance Building at No. 
153 Market Street, where it continued 
for thirteen years. On April 1, 1862, the 
company took possession of its four- 
story brown stone building which it had 
erected at 746 Broad Street. That 
building was, at the time, considered 
one of the finest in the city, and filled 
the requirements for nearly forty-two 
years. 

By February, 1904, however, these ac- 
commodations had been outgrown, and 
the company moved into present quar- 
ters at No. 70 Park Place. The archi- 
tecture of this building is strictly classic 
im style, and while not a skyscraper, 
stands out in bold relief, fronting Mili- 
tary Park—conspicuous for its beauty 
and dignity. It has a frontage of 75 
eet on Park Place, and originally ex- 
tended 124 feet along East Park Street. 
In 1924 it was found that additional 
space was needed, and a_ three-story 
addition was erected on the East Park 
Street side, having a frontage of 50 feet 
and running back 100 feet. 

The company’s western office at 
Rockford, Illinois, occupies an equally 
mposing building erected in 1905, to 
which an addition was made in 1923. 





The Board of Directors is composed 
of leading business men of Newark. The 
officers, most of whom were born in 
Newark, have been connected with the 
company for many years, President 
dailey having started with the company 
as office boy, nearly fifty years ago. 

More than 8500 agents throughout 
the United States are writing insurance 
in the American against loss by fire, 
marine perils, lightning, tornado and 
windstorm, explosion, riot and civil 
commotion, and sprinkler leakage ; auto- 
mobile losses by fire, theft and collision 
(including damage to. property of 
others); loss of rents, profits and com- 
missions; business interruption (or use 
and occupancy). And the company has 
agency connections, not only in Amer- 
ica, but throughout the world, tran- 


BROAD STANORTH.) 


American Insurance Co. was organized 


sacting a considerable volume of fire 
and marine business in foreign lands 
through the American Foreign Insur- 
ance Association and the Marine Office 
of America. 


Conservative in Management 


“With a full realization of its mission, 
the company has maintained a wise and 
dignified position in keeping with» the 
fiduciary charges of its business; and 
having strong men at the helm at all 
times, it has weathered the financial 
storms of its long life, passing creditably 
through such emergencies as the San 
Francisco earthquake and fire, and con- 
tinues to show a steady progress,” the 
company says in its anniversary publi- 


cation. 
“Today few companies have more 
ample resources and not many have 


heen doing business for a longer period 


in the fire insurance history of the 
world, and none has a staff of local 
agents more carefully selected or more 
worthy of public confidence. 

“The company’s unearned 
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reserve at the beginning of 1926 
amounted to $13,356,051, and is one of 
the largest maintained by any fire insur- 
ance company in proportion to its vol- 
ume of business written. Moreover, the 
earnings of the company have been con- 
served and not dissipated in excessive 
dividend payments, and the relation of 
net surplus to liabilities and to risks in 
force compares very favorably with the 
average of the best managed companies. 


Special Reserve Fund of $300,000 


“In addition, the company has cre- 
ated a special reserve fund of $300,000, 
which by law is expressly set apart and 
exempted from all conflagration losses, 
and is to be held for the protection of 
policyholders and for the purpose of 
perpetuating the company in the event 
that its general surplus should be wiped 
out by some unprecedented catastrophe. 
This special fund was paid in volun- 
tarily by the stockholders in 1907, not 
taken out of any surplus funds then 
existing, and, unlike ordinary surplus, 
it cannot be diminished by the payment 
of dividends therefrom. 

“All of these great funds, which make 
the safety and strength of the company 
and the ultimate security of its policies, 
have been carefully invested in well- 
selected securities of the highest grade 
with a view to safety, permanence and 
marketability. 

“Abundant capital and sound invest- 
ments, together with well-seasoned ex 
perience, capable management and a 
good reputation—these are the marks 
of an insurance company which entitle 
it to the slogan, ‘With Everything 
American Tomorrow Is Secure.’” 


Yes, It’s Fishing Time! 


My tackle is in ship-shape for the speckled 
beauties in the Adirondack streams and 


But, never too busy fishing to serve those 
brokers who have summer camp proper- 
ties to insure for their 
is all gone and inspections can be made. 


C. J. “Adirondack” Ayres 


89 Main Street 


Aeolian Co.’s Fifth Ave. 





Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





J. A. KELSEY, General Agent 


United States Fire Branch: 45 John Street, New York 


GEORGE Z. DAY, Ass’t General Agent 





ASSETS . , 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS 





U. S.—Statement December 31, 1925 


‘ ‘ .  $7,400,761.92 
1,799,563.19 

‘ 763,725.88 

. 4,837,472.85 











clients. ‘The snow 


New York 


“The Little City in the Adirondacks” + | 
the asking. - & 
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Loss Is Under $100,000 


ITALIAN MARBLE BLACKENED 
Contractors Told Daily Papers That Loss 
Would Reach $150,000 But 
Adjusters Disagree 


There appears to be a difference of 
opinion as to the actual fire loss on the 
new fourteen story Aeokan Hall Build- 
ing, located at 54th street and 5th avenue, 
which was damaged last week by fire, 
and which is still in the building stage. 

The officials of the James Baird Co. 
who are erecting the building for the 
Gould Realty Co., are checking up the 
losses sustained by the subcontractors 
engaged in erecting the building, but 
most of the damage was done to the 
marble work and limestone from the 
fourth floor down on the Fifth avenue 
side, and partly on 54th street. 

The builders say that the Italian mar- 
ble used in the construction is one of the 
most expensive specimens, being of a 
gray selection which is obtained from a 
yellow quarry. Nearly all of the lime- 
stone on the first four floors will also 
have to be replaced. 

At the office of the Baird Company, 
441 Lexington avenue, H. E. Childs, chief 
estimator for the company stated that 
“the loss would amount to about $150,000 
but actual figures would not be known 
until the first part of next week.” 

According to officials of the insurance 
companies, who carried insurance on the 
building, the loss will be under $100,000 
they estimating their loss on the marble, 
limestone work and some of the brick 
work. The building carried $742,000 in- 
surance divided among the following 
companies: American of Newark, $427,- 
000; Continental, $100,000; and Travelers, 
$250,000. 


GETS ADDITIONAL COMPANIES 


H. L’Estrange BMabens, of London, to 
Act for Camden, Agricultural and 
Security Besides Others 


H. L’Estrange Malone, well-known 
British representative of several Ameri- 
can fire companies, has, according to the 
English press, been made agent in Eng- 
land for the Camden Fire, Agricultural 
and the Security. Mr. Malone already 
represented the Globe & Rutgers and 
the Insurance Company of the State of 
Pennsylvania. 
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Agents and ‘Company 
Relations Improving 


BOTH HAVE BEEN AT FAULT 


W. H. Bennett of Matlendl Association 
Tells Agents Companies Are Backing 
Agents’ Rights 


An increasingly better spirit 
operation between the fire companies and 
their agents is being evidenced at the 
present time. Not only have 


tatives of the agents and companies 
agreed to try to secure wide support for 


of co- 


represen- 


several fundamental principles of the 
business but this conciliatory tone is 
likewise evident in talks made around 
the country at various meetings. Secre- 


tary Walter H. Bennett of the National 
Association of Insurance Agents, speak- 
ing yesterday at Florence, Ala., before 
the Alabama agents’ associations, told of 
much real help being given the agents 
by the companies. 

Frequently, Mr. Bennett said, the com- 
panies have been accused of being 
greedy for premiums only, but that is not 
the complete picture to draw. Agents, 
too, have been at fault and the most 
satisfactory way of eliminating difficul- 
ties is for both parties to work together, 
rather than for each to accuse the other 
of being wholly at fault. 

Referring to underwriters annexes Mr. 
Bennett said that some agents claim they 
must take annexes as they are unable to 
secure the representation of parent com- 
panies. So the companies are not al- 
together the erring party in that particu- 
lar controversy. 


Bank Agency Principle 

“Now take the bank agency principle,” 
said Mr. Bennett. “The charge might be 
made in some cases that the extension 
of such agencies is the fault of the agent 
in not making his services so complete 
and so valuable that the public would 
not think of turning to a bank for in- 
surance service. The public should know 





that the only safe insurance agent is the 
trained one, and that the bank agent who 
has regard for premiums and commis- 
sions only, is wanting in the necessary 
element of service. Many assureds have 
learned at the time of adjustment what 
the agent’s service, or rather the lack of 
it, means. 

“You see, there are always two points 
of view in these matters. This is neces- 
sarily true because of the relationship 
involved in the American Agency Sys- 
tem of distributing insurance. 

“So the agent has set up a modest 
ots andard of principles by which to govern 
his relationship with his companies, and 
reduce inside difficulties to a minimum. 
These principles are reasonable, as shown 
by the fact that many companies have 
subscribed to them voluntarily. Almost 
all of them have recognized and acknowl- 
edged that the agent is the hope of the 
insurance business. Upon him falls not 
only the task of justifying it, but inform- 
ing the public of the facts connected 
with it as well. He is the point of con- 
tact between the business and the public. 

“Hence what progress the agents make 
must be made with the cooperation of 
companies. If they did not recognize the 
principle of agency ownership of expira- 
tions, leaving its legality aside for the 
moment, and realize that this principle 
insures the stability of their business 
every bit as much as the agents’, the 
latter would not enjoy the absolute se- 
curity that the principle gives them. 


Violators Are the Exception 


“A few companies may violate this or 
that principle. Such action, of course, 
does not alter its justice or utility. Those 
companies are the exception that prove 
the rule, if that theory is excepted. This 
is true of all our fundamental principles 
for the preservation of the American 
Agency System. We must recognize 
that co-operating companies have con- 
tributed to our successful establishment 
of these principles. 

“A splendid instance of company desire 
to co-operate is furnished by a recent 
bank agency case in Kentucky. Four 
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TRENTON, N. J. 





W. M. CROZER, Secretary 














companies refused to make such an ap- 
pointment in that state. In refusing they 
turned a deaf ear to vigorous solicitations 
and the representation of the advantages 
to be gained. 

“With all this evidence of company 
co-operation before us, must we not con- 
clude that the National Association is 
growing in strength and power? I think 
it is now at the pinnacle of its thirty 
years of efforts, despite the many diffi- 
culties that beset us at the present time. 
While we are proud of the accomplish- 
ments of the National Association, let 
us remember that they have been gained 
with the aid of co-operating companies. 
Yet company co-operation with agents is 
but fair and reasonable to expect. Are 
we not faithful friends and staunch de- 
fenders at every point of contact with 
the public? Are we not an indispensable 
factor in handling state legislation deal- 
ing with insurance? Do we not intel- 
ligently and efficiently represent them 
in every local laamtaiee that arises?” 


GIVE UP CHICAGO AGENCY 


Fred S. James & Co. have given up the 
local agency in Chicago for the National 
of Hartford and have taken the agency 
of the Insurance Company of North 
America. The James Agency has 
handled the Chicago business of the Na- 
tional for more than thirty years and 
the change follows the withdrawal of the 
National from the James Agency in New 
York City. 


INSURANCE MEN TALK 

At the twelfth annual convention of 
the Manufacturers’ Association of New 
Jersey, which was held the latter part of 
last week at Atlantic City, T. A. Flem. 
ing, supervisor of the conservation de- 
partment of the National Board of Fire 
Underwriters, gave an interesting address 
on “Fires,” and James H. McNish, chief 
of the building and loan division of the 
department of banking and Insurance 
spoke on “Helping Your Employees 
Help Themselves.” 





To Address Chamber of Commerce 
Convention at Washington, D, ¢. 
well-known insurance men will 
address the insurance section of the an- 
nual meeting next week in Washington 
of the Chamber of Commerce of the 
United States. The convention runs 
from May 11 to 14 and those who will 
speak at the insurance group sessions in- 
clude H. A. Smith, president of’ the 
National Fire and chairman of the in- 
surance committee of the Chamber oj 


Commerce; Insurance Commissioner 
Stacey W. Wade of North Carolina; 
James S. Kemper, president of the 
Lumberman’s Mutual; and Leroy A. 
Lincoln, general attorney of the Metro- 
politan Life. 


Five 





LOYAL TO FRIENDS, AND 


TO LOYAL AGENTS, LOYAL 





Neal B. President 
John Kay, Vice-Pres. and Treas. 
4 Bliven, Vice-Pres. am/ West. Mgr. 


Hassinger, Secretary 
Wells T Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 
of Newark, N. J. 


‘lrgamsed 1855 
Statement Jnnwary 1, 1925 
ASSETS AND LIABILITIES 


Capital . $3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities.. 


Net Surplus. ... 


seeees 


8,536,871.80 
3,586,660.11 





Assets .......$15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 





Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. Fhe co aey | Secretary 

A. H. H ecretary 

Wells T. go 


GirardF.«M. 


INSURANCE CO. 
of Philadelphia 
Organized 1853 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus.... 


3,213,098.14 
1,260,934.06 


.$5,474,032.20 
Policyholders’ Surplus 
$2,260,934.06 





Assets ...... 











Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
~ A. Snyder, ° 

Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CoO. 
of Philadelphia 
Orgamezed 1854 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital ..$ 600,000.00 
Reserve Reinsur- 
ance Fund and 


Reserve for all 
all other liabilities 


Net Surplus... 


2,575,127.95 
1,000,362.98 





Assets . $4,175,490.93 


Policyholders’ Surplus 
$1,600,362.98 











M. Schmitt, President 


Waite Bliven, Vice-Pres. and West. Mgr. 
Thos. A. Hathaway, 

A. H. Hassinger, 

Wells T. Bassett, 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus... . 


3,751,385.75 
501,427.56 
Assets ........$5,252,813.31 


Policyholders’ Surplus 
$1,501,427.56 

















LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
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H. W. Gray Succeeds 
Late A. G. McIlwaine 


APPOINTMENT WELL RECEIVED 


New Head of London & Lancashire 
Group Was Mr. Mclllwaine’s Inti- 
mate Associate for 20 Years 


Henry W. Gray, for many years the 
closest business associate of the late 
Archibald G, Mcllwaine, has been ap- 
pointed manager of the Eastern depart- 
ment of the London & Lancashire and 
general attorney for the company in the 
United States. Mr. Gray has been _vice- 


president and secretary of the Orient 
and agency secretary of the London & 
Lancashire under Mr. McIlwaine. 





HENRY W GRAY 


Announcement of Mr. Gray’s promo- 
tion was made late last week by Charies 
Hendry, one of the London managers 
of the company who has been in this 
country arranging for the selection of a 
head of the company in Hartford. Coin- 
cident with his appointment as eastern 
manager of the London & Lancashire 
Mr. Gray automatically succeeds Mr 
McIlwaine as United States manager of 
the Law, Union & Rock. Within a short 
time he will be named president of the 
Orient and of the Safeguard, succeeding 
Mr. McIlwaine in these capacities also. 

Mr. Gray has been a director of tie 
Orient, the Safeguard and the London 
& Lancashire Indemnity. Having worked 
in intimate contact with Mr. McIlwaine 
for twenty years Mr. Gray is thoroughly 
schooled in the underwriting principles 
of the group of the companies which he 
will head and his appointment is received 
everywhere with approval. Since Mr. 
Mcllwaine’s death there had been little 
doubt but that Mr. Gray would be ad- 
vanced. His capabilities are well recog- 
nized and his many years of experience 
in insurance executive positions fit him 


. for the appointment he now has received. 


Hendry’s Letter to Agents 


Mr. Hendry, in making known the ap- 
pointment, sent the following letter to 
all agents of the associated companies: 

“In succession to our late and deeply 
regretted manager, Mr. Archibald G. 
McIlwaine, I have pleasure in announc- 
ing to you that the governor and the 
directors of the London & Lancashire 
Insurance Company, Ltd., of London; the 




















incorporated ... in 1819. 











What is Good Will? 


eng Will is the disposition of a pleased customer to 
return to the place where he has been well treated.” 

That is the Supreme Court's definition. But good will 
| goes deeper than mere satisfaction over a business deal. | 


We of the “Good Old AETNA” believe that the good 
will voiced for our ETNA by American agents, by the 
public, and by our competitors . . . is the fruit of human 
friendliness as well as a result of playing square with 
everyone ever since the AZTNA 
INSURANCE COMPANY was 


FETNA INSURANCE COMPANY 





| *{ MORE THAN A CENTURY OF SERVICE }+ 
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directors of the Orient Insurance Co. 
of Hartford, Conn., and the directors of 
the Safeguard Insurance Co. of New 
York (the last named three companies 
being affiliated with the “London & Lan- 
cashire”) have confirmed the appoint- 
ment of Mr. Henry W. Gray as successor 
to Mr. McIlwaine. 

“Mr. Gray needs no introduction to 
you, because almost the whole of his in- 
surance career has been spent in the 
service of the associated companies and 
for the last twenty years he has acted 
as chief lieutenant to Mr. McIlwaine. 

“His promotion, therefore, involves 
no departure from the companies’ well 
established policy of underwriting, and I 
would bespeak for him the continuance 
and increase of that cordial support and 
co-operation which we have had from 
you.” 

Mr. Gray is a native of Louisville, Ky., 
where he was born on May 25, 1864. He 
attended private schools in Kentucky and 
was graduated from Burlington College, 
Burlington, N. J. For a while he worked 
in the insurance office of his father in 
Louisville, and in 1884 went to Chicago 
where he entered the Western depart- 
ment of the Queen of Liverpool. He 
worked in every department in this of- 
fice and was later made special agent 
for Illinois. Afterwards he was ap- 
pointed special agent for several large 
cities by the Queen. 

In June 1888 Mr. Gray became special 
agent for the American Fire of Philadel- 





phia, covering Indiana, Kentucky, Ten- 
nessee and Virginia. He joined the Lon- 
don & Lancashire in 1893, succeeding 
Mr. Mcllwaine as traveling general 
agent in Virginia, West Virginia, Ken- 
tucky and Tennessee. After doing field 
work in various sections of the country 
Mr. Gray went to Hartford in 1906 as 
agency secretary of the London & Lan- 
cashire and vice-president and secretary 
of the Orient. He is a member of sev- 
eral historical clubs and other organiza- 
tions. 


INSURANCE MAN ON JURY 


Robert H. Hunter of Rollins, Burdick, 
Hunter Co. to Help Investigate 
Chicago Bootleg Murder 


The wanton murder of William H. 
McSwiggin, of the State’s Attorney’s 
staff of Cook County, in Chicago, has 
aroused the indignation of every decent 
citizen in that city. Along with Mc- 
Swiggin was the murder of two other 
men, each having a long bootlegging 
career. The many murders by. organ- 
ized gangs in Chicago and Cicero have 
aroused Coroner Wolff to select a jury 
of Chicago’s leading citizens. He has 
chosen as one of them Robert H. Hunter 
of the Rollins, Burdick, Hunter Co. Mr. 
Hunter’s name was offered by Harry 
Eugene Kelly, president of the Union 
League Club, and Edward E. Gore, presi- 
dent of the Chicago Crime Commission. 





Franklin W. Fort 





Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
Baltica Insurance Co., Ltd. 


18 WASHINGTON PLACE, NEWARK, N. J. 


(New Jersey) 
(Denmark) 


Thomas B. Donaldson 








Trip Transit Covers 
For May Moving Days 


GOOD SIDE-LINE FOR AGENTS 
Aetna and World F. & M. Say Policies 


Cover Truckmen and Owners of 
Goods; Parcel Post Covers 


The Aetna and World Fire & Marine 
are not overlooking good bets for push- 
ing fire insurance side-lines for their 
agents. .Two circulars have just been 
sent out featuring trip transit insurance 
in connection with moving day on May 
1, and thereabouts, and parcel post in- 
surance. Both of these forms of insur- 
ance are needed constantly and yet the 
average assured is not covered against 
such losses. But the live-wire agent can 
add to his income by adding these two 
lines to his service kit. Here are some 
of the sales points used by the Aetna 
and World F. & M.: 


“The open season for vacant apart- 
ments is almost upon us...and on May 
first comes the annual spring upheaval of 
moving somewhere else. Nobody knows 
why the moving fever hits everyone at 
this time ... but one thing is sure; that 
there’s no time like now to open up the 
gates for a spring freshet of trip transi1 
insurance business. 

“This is a double-barreled chance—be- 
cause a trip transit policy fits either the 
man who owns the goods—or the truck- 
man who moves them. If the owner 
doesn’t insure, chances are the truckman 
will. Owner or truckman... he will be 
in a hurry ... and he will give three 
cheers for a policy that can be filled out 
signed and delivered while he waits. 
These policies are bound in a handy book 
with rates, instructions and authority 
on the inside cover. Everything at your 
fingers’ ends. Fill out ... tear out... 
hand out ... send us the duplicate and 
file the triplicate. Just like that. 


Parcel Posts Risks 


“People who are sulking over lost or 
damaged packages can’t help the past. 
But they are ripe prospects for parcel 
post insurance right now, and the sooner 
the better. 

“Parcel post insurance is looking up. 
World agents have made quite a raid on 
our reserve stock of coupon books. 
Which proves that the business is there 
if you will go after it. The best of it 
is, that this more or less humble parcel 
post insurance business is going to lead 
to some higher premium insurance in a 
surprising number of cases. It gives you 
a inighty good excuse to approach a pros- 
pect who may have bigger business he 
can give you.” 








DEDICATE COURT-REMSEN BLDG. 


The Dedication Luncheon of the 
Court-Remsen Building, at 26 Court 
street, Brooklyn, took place on May Ist 
at 12:30 o’clock. Inasmuch as there are 
several insurance agencies in this new 
building, there was a fairly good number 
of insurance men in attendance. The 
luncheon was served on the ninth floor. 
The guests were cordially received by 
the Chairman of the Committee on Dedi- 
cation, and the occasion was an alto- 
gether delightful one. There was also a 
musical program. 





GAINES & SILVEY MOVE 
Gaines & Silvey, well-known New 
York City insurance’ brokers, have 
moved their offices from 80 Maiden Lane 

to larger quarters at 7 Dey Street. 
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Profits and Commissions-Rain 
Riot and Civil Commotion-Rents 
Tourists Baqgage Explosion 
Earthquake-Registered Mail 
Rental Values - Parcel Post 
Water Damage Hail 
































Remember Lorain! 


The property owners of Lorain, Ohio, carried little 
Windstorm Insurance before the blow that caused a 
forty million dollar property loss in June, 1924. In 
that same month the aggregate loss by windstorm 
damage im various sections of the country was nearly 














$100,000,000, 


In the last five years widespread windstorm damage 
has proven conclusively that no section of the country 
is free from the storm hazard. Government reports 
show disaster from the Atlantic to the Pacific and from 
the Lakes to the Gulf. Sudden rises in temperature 
which occur at this time of the year create the danger- 
ous “low” areas in which are born devastating wind- 
storms and tornadoes. 


There is no anticipating this destructive force and 


no telling where it will strike. 


With two bad windstorm months ahead now is the 
time to tell your clients of the only available protection 
against windstorm loss. 


Sell them a Windstorm policy in The Home of New 
York and they will be assured of satisfaction, 
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Charles L Tyner President 





ORGANIZED 1853 CASH CAPITAL 418,000,000 
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Meet Today on New 
Organization in East 
ADDITIONAL CHANGES MADE 


Percentage of Total Companies Re- 
duced; Commission Scale Changed; 
Optimistic Feeling Prevails 





As the representatives of practically 
all the fire insurance companies writing 
business in the Eastern states gather 
this afternoon at 85 John Street to vote 
on forming an organization to govern 
commissions and practices in the East 
most leading executives feel that some- 
thing constructive will be accomplished. 
The meeting at 2 p. m., daylight saving 
time, has been called by the committee 
of fifteen, originally the committee of 
ten, and at that time the amended pro- 
posals will be offered for approval. 

This revised form of agreement, sent 
to the companies early in March, has 
had several additional changes made in 
it to meet the suggestions of important 
groups of companies. Originally the 
idea was to secure within the organiza- 
tion companies writing 95% of the risks 
in the East. This is now considered 
impossible and it is likely that the per- 
centage of the total business in the ter- 
ritory, which must be secured to make 
the agreement effective, will be lowered 
to about 85%. 

Another reported change in the pro- 
posals to be offered today deals with 
commissions. The first suggestions em- 
bodied a flat scale, about 20%, but com- 
panies objecting to this stated non-con- 
ference companies could easily get de- 
sirable business away from the confer- 
ence by offering higher rates of return 
to local agents. The agreement as now 
drafted contains, it is believed, a grad- 
uated scale, which does not permit out- 
side companies to enlarge upon it with- 
out paying so dearly for their business 
that there will be no profit in it. 


Feeling Something Must Be Done 


_ Whatever weaknesses there may be 
in forming an organization which does 
not include in its membership all the 
leading companies, the feeling is wide- 
spread in fire insurance circles that 
something must be done to stabilize the 
business. Losses for the current year 
are greater than during the first quarter 
of 1925. Rates in many cases are low- 
er, and the chances for gain in the finan- 
cial markets are vastly inferior to what 
they were a year ago. The stock mar- 
ket is following a downward trend, 
which means that underwriting losses 
cannot be so easily offset by financial 
gains. 

Leading fire insurance executives say 
that for the good of the business and 
as the only hope for successful coor- 
dination and solution of common prob- 
lems there must be some organization 
stronger than the Eastern Union. Such 
an organization will be proposed today 
and it will go farther than the Eastern 
Union has done because it will, if en- 
dorsed, include many additional com- 
panies, and cover a greater field of ser- 
vice. Commissions, underwriting and 
adjusting practices will be taken care of 
to some degree. Excepted territ ries 
are brought under control. 

For several years fire companies have 
continued to show underwriting losses 
in their annual statements. Neverthe- 
less, their dividends to stockholders and 
surpluses have increased, but wholly by 
virtue of profits secured in rising stock 
markets. For about three years the 
Prices of securities have continued to 
gain. Today the markets have entered 
a downward cycle which bids fair to 
tun for one or two years, Fire insur- 
ance, to become a stable business must 
become profitable from the underwriting 
standpoint likewise. The organization 
to be proposed this afternoon, and 
which already has the backing of a 
arge majority of companies, is declared 
to be a step in this direction. 


COMMISSIONERS’ MEETING 


A meeting of the executive committee 
of the National Convention of Insurance 
Commissioners has been called for 
Tuesday at 10 a. m., June 8, at Signal 
Mountain Hotel, Chattanooga, Tenn., 
according to notices sent out by Com- 
missioner Joseph Button of Virginia,. 
secretary. The purpose of the meeting 
is to act upon the report of the com- 
mittee on blanks and to prepare the 
program of the annual convention. 
Other committee meetings will probably 
be called at the same time and place, 
Commissioner Button announces. As 
there will be no spring meeting of the 
convention this will in a measure take 
its place, he says. 





AUTO CONFERENCE MOVES 

The Eastern Automobile Under- 
writers Conference is moving its offices 
this week from the ninth floor at 
Liberty Street to the fourteenth floor 
of the same building. This change is 
necessitated because the Great Ameri- 
can, which owns the building, desires 
the space for its new casualty running 
mate. The offices of the National Auto- 
mobile Underwriters’ Conference will 
remain on the tenth floor as heretofore. 


WRITING COLLISION ALONE 

In view of the increasing demand on 
the part of automobile owners to place 
collision, property damage or tornado 
insurance separately from fire and theft 
policies, the Home has authorized its 
agents to place under the regular auto- 
mobile policy these hazards without the 
fire and theft insurance. Action in this 
direction was taken because of the large 
number of cars now sold under the fi- 
nanced instalment plans, where the fire 
and theft insurance is handled by the 
finance concern. 


of the American Insurance of Newark, 
will speak at Boston on May 9th before 
the Bay State Club, an organization of 
Massachusettes men of Boston, on “Use 
and Occupancy.” Mr. Falls is recognized 
as an authority on the subject. 





HONOR C. A. LUDLUM 
It has been announced that Clarence 
A. Ludlum, vice president of the Home 
Insurance has been nominated for chair- 
man of the committee on insurance of 
the Chamber of Commerce of the State 


of New York. 
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THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously im business since 1852 


The real strength of an insurance com- 
pany is in the conservatism of its ° 
agement, and the management 

ANO is an absolute assurance of 
the security of its policy. 

CHARLES W. HIGLEY, President 
MONTGOMERY CLARK, Vice-President 
. G. HOLLMAN, Secy. 

H. T. GIB N, Treasurer 
F. EL ee NS, Asst. Secy. 

A. E. GILBERT, Asst. Secy. 
HOME OFFICE 
Hanover Bidg., 34 Pine St. 
NEW YORK 
Howle, Jarvis & Wright, ine., General Agents 
Metropolitan District 
81 JOHN STREET NEW YORK 
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CALIFORNIA FIGURES 


Automobile fire, theft and collision 
premiums written by all stock fire and 
specialty companies in California last 
year were $12,797,301, with losses paid 
of $5,715,336. 
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“AMERICA FORE” 


Perseverance— 


Press despatches recently told of a prospector who came upon 
an abandoned mine in the Mojave Desert. He found holes drilled 
and ready for the explosive charge. 
bygone miner would have uncovered had he fired that last shot, 
he tamped powder into the holes, blasted and exposed a rich vein 


Eighteen years before, a miner toiled in the blistering heat of 
the desert to bore those holes. Repeated failure had so shaken his 
confidence, however, that when word reached him of another 
strike, he abandoned his claim to join the rush to the new fields— 
not even waiting to fire that last charge. 


It is often the case in business. After devoting much time and 
labor to a prospect we abandon our efforts and later see another 
reap the reward that should have been ours. So keep working the 
old claims for you never know when you may strike pay dirt, and 
remember you have the whole organization of the Fidelity-Phenix 
at your command, ready and anxious to assist you at any time. 


FIDELITY-PHIENIX 
FIRE INSURANCE CO: 


8O MAIDEN LANE,NEW YORK,NY. 


ERNEST STURM, Chairman of the Board 
PAUL L. HAID, President 


CASH CAPITAL FIVE MILLION DOLLARS 


MONTREAL 


Curious to see what that 


SAN FRANCISCO 
















Insurance Building of 
Memories to Come Down 


HOUSED THE PHENIX IN _ 1877 


Occupied by Fidelity-Phenix Until May 1 
When it Will Be Replaced By 
35-Story Structure 


“The 


Emerson 


always,” 
“the individual 
never.” As with individuals, so it is also 


race survives says 


somewhere, 


with material things such as buildings, 

Nothing 
terrestrial 
Even works of art, 
paintings, poems, statuary, whatnot, are 
destined ultimately to perish. The poet’s 
immortal saying that “a thing of beauty 
is a joy forever” is not wholly true, for 
it is only the memory of lovely things 
that survives. 

When the Parthenon, that glory of 
architectural beauty and decorative 
sculpture, was erected upon the Acrop- 
olis in the Golden Age of Pericles, ad- 
miring Greeks doubtless felt that it would 
last forever. As a fact, it did last for 
thousands of years and was finally split 
into fragments by the explosion of a 
powder magazine during the Turkish in- 
vasion of Greece. So it has been all 
down through the ages: buildings and 
monuments of various kinds have all, at 
one time or another, been hurled into 
the dust by the ravages of war, fire and 
earthquakes. 

In our own day there are also archi- 
tectural wonders such as the Woolworth 
building (which has been called the 
Cathedral of Commerce) and the Bush 
Building. Even these noble structures 
will pass as the menacing hand of in- 
dustrialism passes slowly over the face 
of modern civilization. 


churches and objects of art. 


that is material lasts in the 


scheme of things. 


Building of Memories 


One of the best known of Brooklyn 
buildings to give way to modern indus- 
trial needs is that of the Fidelity-Phenix 
lire Insurance Co. at 16 Court street. 
The old Phenix Insurance Co. of Brook- 
lyn first occupied offices there in the 
year 1877, or about seventy-five years 
ago. At that time this structure was per- 
haps the largest in the borough, and was 
considered an architectural wonder by 
Brooklynites. Today it is, of course, in- 
significant in view of modern engineering 
methods. Now this old building will be 
demolished to make way for a new 
thirty-five story structure to be erected 
in its place. 

Prior to 1877, the Phenix occupied of- 
fices in a building which stood on the 
site of the present one. This structure 
was torn down and a building, the Phenix, 
was put up. The old building was but 
four stories in height, and was known 
to old Brooklynites as Montague Hall. 
It contained a large assembly hall in 
which numerous social functions took 
place; and in the days when the veloci- 
pede was in vogue, it was used as a rid- 
ing academy. During the Civil War it 
served as a drill room for the 54th Mili- 
lia. 

It is said that some of Brooklyn’s 
distinguished scholars and divines spoke 
in this hall on occasion. Doubtless the 
walls of this historic room resounded 
with the eloquent phrases of the master- 
ful Beecher in the golden days of old 
Brooklyn. Perhaps, too, the great Wen- 
dell Phillips occupied the rostrum here 
during the Civil War period. 

About ten years ago the building pass- 
ed to a subsidiary of the Title Guarantee 
Trust Co. of Brooklyn. It was later 
leased by them tothe Schulte Realty Co., 
who sub-let it. The Title Guarantee peo- 
ple retained the ownership of the land. 
This deal resulted advantageously to the 
Title Guarantee & Trust Company. 

On May Ist the Fidelity-Phenix moved 
from its former location, at 16 Court 
street, to the Long Island Historical 
Building at.60 Clinton street. It is some- 
what of a coincidence that the Home In- 
surance Co, (which had been established 
at 177 Montague street for the last 
twenty years) should have moved into 
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the same building on May Ist also, oc- 
cupying one-half of the grade floor. The 
other half is occupied by the Fidelity- 
Phenix. 

The Home Sells Old Building 

Six months ago the Home Insurance 
sold its old building to the National Title 
Company of Brooklyn. They had been 
in this building for twenty years. H. 
F, Quinn, manager of the Brooklyn 
Agency, has been in charge of the Brook- 
lyn office for thirty-four years. B. C. 
Thorn, manager of the Fidelity-Phenix, 
*has been with that company and before 
at the Phenix for many years He has a 
fund of information about the history 
of the old Phenix in Brooklyn and be- 
comes enthusiastic whenever the subject 
is brought up. 

The Long Island Historical Building 
houses a collection of interesting docu- 
ments relating to history of Brooklyn. 
3rooklyn is rich in historical material. 
One remembers that the famous battle 
of Long Island took place there. This 
museum is said to contain some papers 
and manuscripts which concern the War 
of the Revolution. 
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D. Simitiere, from a bust by Syivanus Beran 1770 
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SELLERY GENERAL MANAGER 

At a meeting of the board of directors 
of the Western Adjustment & Inspection 
Co. last week Roy A. Sellery was electe 
general manager, secretary and treasurer 
of the corporation, succeeding Willian 
Edward Mariner, who died two week, 
ago, after more than twenty-five years 
of service. 

Mr. Sellery who was born in Canad, 
in 1881 was for ten years a teacher jp 
a country school. He entered the gery. 
ice of the company of which he has 
just been made general manager, in 190] 
at the Milwaukee branch. He remainey 
there a year and came to the head office 
and served as head bookkeeper, |, 
rose rapidly and in 1906 he was assigned 
to the St. Louis department under map. 
ager A. A. Crandall. In 1910 he estab. 
lished the Indianapolis branch of the 
company and remained there for tey 
years. He returned to the main office 
in 1921 and was appointed assistant gen. 
eral manager. 
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(Reflections and Maxims of Wm. Penn.) 


ANOTHER NEW COMPANY 

New motor car insurance companies 
are constantly being formed. One of the 
latest is the American Motorists Insur- 
ance Company of Chicago licensed on 
February 1 of this year with an author- 
ized capital of ' $300,000 and a surplus 
of $200,000. 

The company was organized by inter- 
identified with the Lumbermens 
Mutual Casualty Company of Chicago. 

James S. Kemper is president 
manager of the company. He is also 
president and manager of the National 
Retailers Mutual Insurance Company 
of Chicago and manager of the Lumber- 
mens and Manufacturers Insurance 
Agency. 


ests 


and 


NEW OFFICES 
The general insurance agency of Sey- 
mour Tucker has been removed from 
the Union Building, to more spacious 
quarters in the Federal Trust Building, 
in Newark, N. J 
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Some Veteran “Pennsylvania Fire’ Agents-Friends 


IN THE MIDDILE WESTERN DIVISION. 


J.C. Ellsworth, Fowlerville, Mich. for 35 years 


John Dwan, Two Harbors, Minn. “oo 

Frederick Rauh & Co., Cincinnati, Ohio ee. aia yy 
J. N. Krenz, Henry, Ill. “oe. ag 
Carrie L. Simons, Battle Creek, Mich. oe BX 
James P. Wallace, Pelican Rapids, Minn. se \\ 
Frank E. Gooding, Rochester, Minn. a | 
C. A. Russell, Winneconne, Wis. pie Milas 

George L. Baldwin, Lena, Ill. “oe -" 

J. E. Parry, Florence, Wis. ea 

W. S. Rearick, Ashland, IIL. “—.* { 
L. H. Henderson, Flint, Mich. “39 “ EX 
E. R. Sarles, Hillsboro, N. D. “40 “ } } 
O. S. Hanson, Buxton, N. D. "ai 6 

Ottoman & Phelps, Kingsley, lowa ee 

D. E. Westcott, Shawano, Wis. ge ial 

Charles L. Hall, Harbor Beach, Mich. “44 {\ 
O. B. Wardle, Ionia, Mich. “45 Re 
George L. Pullen, Evansville, Wis. Vem. ? / y 
R. H. Garm & Co., Beardstown, Il. ag “ 

George Coulson, La Harpe, III. _—_ 

C. A. Jones, Burlington, Wis. te 6° 

L. H. Broaddus, Connorsville, Ind. wee Fs 
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Business acumen on the part of every local agent leads to building up 
and maintaining a friendly, long-standing connection with some 
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strong fire insurance company. 
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Decries Pessimism a 
In Auto Underwriting 


BUSINESS ON SOUND BASIS 





Wholesale Insurance Here to Stay, 
Should Some Day Prove Help to 
Agent, Says Underwriter 


An automobile underwriter of leading 
repute, who recently completed a tour of 
the entire country, returned to New York 
with the feeling that the attitude of 
pessimism reflected by so many under- 
writers is not justified. True, automobile 
underwriting is faced this year with sev- 
eral problems which were not wholly 
foreseen twelve months ago and compe- 
tition between the various classes of in- 
surance carriers has grown keener, but 
none of the developments of 1924 is of 
serious a nature as to threaten perman- 
ently the future stability of automobile 
insurance. 

Much talk heard today about the dang- 
ers facing stock company insurance, ac- 
cording to this underwriter, is the result 
of conclusions drawn hastily and without 
mature consideration of facts which have 
prompted changes. Wholesale insurance 
is here to stay, in his opinion, in one 
form or another, and it will not work a 
permanent hardship to auto insurance. 
Other forms of competition, such as the 
mutuals and reciprocals, are also here to 
stay, and again, stock company insurance 
will not suffer unless it persists in trying 
to oust non-agency competition by cut- 
ting rates to ridiculously low levels, 
thereby seeking to start a war for the 
survival of the fittest. The marine in- 
surance market has tried this and suffer- 
ed ever since. 


Not Worried By Wholesale Risks 


Taking up wholesale insurance, one of 
the most talked of problems today, this 
automobile manager told THr Eastern 
UNDERWRITER that the local agent raised 
a kick because the coverage on many of 
his clients new cars was being placed 
through the auto dealer. As a result 
he suffered a loss in income. -Admitting 
that for a year or two there is bound to 
be an upset condition, this underwriter 
contends that the local agent will always 
have an auto owner’s fire and theft in- 
surance after the first year and the lia- 
bility lines at all times. 

Wholesale insurance, which in reality 

is compulsory insurance for purchasers 
of cars on the installment basis, should 
in the end benefit stock company insur- 
ance for it will compel many car owners 
to learn something about insurance who 
have heretofore refused to protect their 
cars. Just as government war risk insur- 
ance in 1917 and 1918 proved a great 
stimulus to the life insurance business, 
instead of removing many prospects from 
the field for private companies as was 
feared, so anything which will popular- 
ize the idea of automobile insurance must 
someday be recognized as an aid to the 
business. 
_ With regard to mutual and reciprocal 
le Eastern Unperweirer’s informer de- 
clared that after many years of knock- 
ing the mutuals and cut-rate competi- 
tion the legitimate mutual is still operat- 
ing and is stronger than ever. It is a 
waste of time hammering away about 
competitors and failing to stress the 
strong points of stock company insur- 
ance, 

What this underwriter hopes will not 
continue is the tendency for various 
conferences to lower rates radically as 
a step toward meeting cut-rate compe- 
tion. One of the conferences has re- 
cently lowered collision rates when as 
4 matter of fact the collision experience 
lor the preceding year had been any- 
thing but profitable. Only companies 
making a profit out of automobile insur- 
ance will continue to write such cover- 
age, and this underwriter believes cut- 
rate competitors will find themselves 
forced out of the running if they keep 
on accepting business at rates lower 
than experience shows to be profitable. 











Automobile insurance departments of 
fire companies and automobile companies 
must build up reserves to meet the ex- 
cess losses of years far less profitable 
than 1925 and not be whittling down rates 
during good years and then jacking them 
up later. Too frequent rate changes, es- 
pecially if any are upwards, tend to irri- 
tate policyholders. 





MUTUAL IN TROUBLE 





High Expenses of Badger State Limited 
Cut Down Reserve; Insurance 
Commissioner Acts 

3ecause the Badger State Limited 
Mutual Automobile Insurance Co., of 
Rhinelander, Wis., has not filed its regu- 
lar annual report with the department, 
Insurance Commissioner W. Stanley 
Smith recently made a demand upon 
the officers for an immediate filing of 
this statement. The statement was due 
under the law on March Ist and sev- 
eral requests have been made by de- 
partmental officials for the report. Re- 
cently, Commissioner Smith was ad- 
vised by the company that it was at- 
tempting an assessment of its policy- 
holders from 1921 to 1925 in the sum 
of $20,199.33, this representing a 30% 
horizontal assessment on premiums 
earned during those years. This assess- 
nent is the result of a resolution of the 
board of directors of October 19, 1925; 
assessments being payable February 15, 
1926. 


This company was organized in 1917 
for the purpose of writing full automo- 
bile coverage. The high expenses im- 
paired their reserves so that at the end 
of 1922 it had $16,000 of surplus notes 
outstanding, and at he end of 1923 and 
1924 it had $13,000 of borrowed money 
on surplus notes in its assets. The last 
expense ratio on file with the Wisconsin 


H. H. McLennan, Provincial Fire 
Marshal of New Brunswick, was elected 
president of the Association of Canadian 
Fire Marshals at its annual convention in 
Ottawa last week. P. J. Nolan, Provin- 
cial Fire Marshal of Quebec, was elected 
vice-president, and J. Grove Smith, Do- 
minion Fire Comissioner, secretary-treas- 
urer. 
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What the 63rd Annual 


Statement Shows 





able in 1926. 





Assets of $368,818,073. 


Policyholders’ reserve (Massachusetts 


standard) of $316,383,808. 


Other liabilities $21,922,459, including 
policyholders’ dividends of $11,250,000 pay- 


Surplus Assets $30,511,805; 9.6 per cent of 


the general policy reserve. 


The John Hancock Mutual writes all forms 
of Life Endowment and Term policies for 
Business and Personal Protection, Joint Life 
contracts, Total Disability and Double In- 
demnity, all the new forms of Group, Whole- 
sale and Salary Deduction, as well as Annuity 
contracts in various forms. 


Our organization is pre 
pared to arrange life in- 
surance protection to 
meet any need and spe- 
cializes in the require- 
ments of particular con- 
ditions and _ inheritance 
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KESNER & CO. MOVE 
Kesner & Co., adjusters for assureds, 
have moved from their offices on Maiden 
to 68 William Street, New York 
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City. 
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Lire INSURANCE COMPANY 


oF BOSTON, MASSACHUSETTS 


WRITING NO-AMOUNT POLICY 

The Home has joined the ranks of 
those companies writing the actual value 
or no-amount automobile policy in ter- 
ritories where the use of this policy is 
optional with agents. 
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GENERAL FIRE ASSURANCE. CO. 


of Paris, France 


URBAINE FIRE INSURANCE CO. 


of Paris, France 


KAGLE STAR & BRITISH DOMINIONS 
INSURANCE CO., Ltd. 


of London, England 


Underwriting Service Throughout The U nited States 
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H. A. Clark Condemns 
Company Practices 


HEAD OF WESTERN BUREAU 
Successor to Waite Bliven Raps Rate 
Reductions, Service Dep’ts. and 
Excessive Expenses 


Herbert A. Clark of 


Sureau dealt 


Vice-President 
the Western Insurance 
severely with several current practices 
in fire insurance, declaring they were 
contributing factors to the underwriting 
loss ratios suffered by the companies, 
in his talk before the annual meeting of 
the Bureau yesterday and Wednesday 
at Briarcliff Lodge, N. Y. The meeting 
was saddened by the absence of the late 
President Waite Bliven, who died last 
year, and Vice-President Clark paid high 
tribute to Mr. Bliven at the outset of 
his talk. 

The most vital problems confronting 
the companies today, according to Mr. 
Clark, are the excessive loss and ex- 
pense ratios of the past few years. Un- 
healthy conditions crept into the busi- 
ness of fire insurance in 1924 when sev- 
eral companies sustained underwriting 
losses sufficient to wipe out their invest- 
ment gains for the year, This condition 
became even more intensive during 1925. 
The underwriting losses sustained by 
all the companies in 1924 was $35,000,000 
and last year this was increased to $43,- 
000,000. 

Fire insurance finds itself with an in- 
creasing operating cost, an increasing 
fire waste and gradual reductions in 
rates, said Mr. Bliven. Rates have been 
reduced so that it is almost impossible 
to show an underwriting profit. Activi- 
ties of the stock market this year 
presage a decided change in the invest- 
ment situation, so that there will not be 
the same offset to underwriting losses. 

Drastic Changes Coming 

“The future,” according to Mr. Bliven, 
“is certain to see drastic changes in 
underwriting policies, particularly on the 
part of those companies whose greed for 
volume has left them with acute indi- 
gestion.” 

Insurance executive must secure re- 
forms to purge fire insurance of those 
elements standing in the way of normal 
progress. Mr. Bliven suggested the fol- 
lowing as a few of the profitable changes 
which might be made; the reduction of 
flat cancellations; more rigid investiga- 
tion and more thorough adjustment of 
losses; a greater degree of exchange of 
information among all companies with 
respect to losses; more thorough educa- 
tion of the public with a view to reduc- 
ing the fire waste; the elimination of 
unjust taxation; the procuring of proper 
rates; the prohibition of service depart- 
ment men having anything to do with 
rating; and rigid economy on expenses 
of every character, 

Loosely adjusted losses Mr. Bliven 
characterized as one of the big drains 
on the business. In connection with this 
he cited the frauds recently discovered 


— 











on Western hail adjustments. 

Many companies maintain expensive 
service departments whose main objects 
seem to be to reduce rates to take busi- 


ness away from competitors, declared 
Vice-President Bliven. Are not those 
companies looking through smoked 


glasses, he said? At that speed rates 
will soon show no profit. Rates, in his 
opinion, should be based on hazard and 
not on competition. The time will come 
when the companies will prohibit serv- 
dice men from tinkering with rates. Mr. 
Clark even went so far as to say that 
the abolition of service departments 
would effect a much needed reduction 
in the expense ratio. 


Reduce Flat Cancellations 


The flat cancellation of policies Mr. 
Bliven declared to be a cancerous con- 
dition gnawing at the vitals of fire insur- 
ance. That privilege has been shame- 
fully abused he said, and the companies 
individually should eliminate this increas- 
ing and unnecessary expense from the 
business. The collection of delinquent 
accounts also would go far towards 
eliminating the cancellation evil. 

Mr. Bliven said that the St. Louis situ- 
ation had improved immensely and that 
the stability there was better than ever 
before. Agents and companies both are 
pleased, and a tranquility exists there 
heretofore unknown. 

Fire insurance is little understood by 
the public, according to Mr. Bliven, and 
the companies should form closer con- 
tacts with men in other lines of business 
in order to disseminate a sound public 
understanding of common problems. 

Farm insurance continues to be un- 
profitable, due to the poor financial con- 
dition of the farming community on the 
whole. Mr. Bliven said he could not ex- 
pect much improvement in that branch 
of the business until the farm situation 
is attuned to the economics of the coun- 
try as a whole. He hoped the farm re- 
lief measures backed by Secretary of 
Agriculture Jardine would provide some 
aid for the farmer. 

On the subject of automobile insurance 
Vice-President Bliven saw a transition 
into a wholesale enterprise with selec- 
tive judgment in underwriting gradual- 
ly disappearing. The future does not 
augur well for a satisfactory experience 
in this class he stated. 

Mr. Clark, who is Western manager 
of the Firemen’s of Newark group, was 
unanimously elected president of the 
Bureau to succeed Mr. Bliven. Other 
officers elected include Ralph Rawlings, 
vice-president; Benjamin Auerbach, sec- 
retary; Frank S. Danforth, treasurer, 
and Charles E. Mann, assistant treasurer. 





HENRY W. EATON DEAD 

Henry W. Eaton, former manager of 
the New York department of the Liver- 
pool & London & Globe, and its former 
general attorney in the United States, 
died in New York Tuesday. He was 78 
years old and had been in ill health some- 
time. He had been on the retired list 
since 1918. Mr. Eaton was born in Lon- 
don and came to New York in 1878. 
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FORM “KENNEL CLUB” 
Special Agents of American Insurance 
Co. Have New Social Organization; 

F. N. Smith President 
Special agents of the American Insur- 
ance Co. who met recently at the home 
office organized the Kennel Club, its 
slang name being the “Road Hounds.” 
The object of the club is to create 
good fellowship among the field men. 
The officers follow: President, F. N. 
Smith, Suburban New York; vice-presi- 
dent, W. E. Fitzgerald, Ohio; secretary, 
L. EK. Kietzman, Ohio; treasurer, Dewitt 

Duskin, Alabama. 

The annual meeting of the club is 
held in conjunction with the Annual 
Nield Men’s Round Up. The club gives 
every indication of being a success. 

TO BE WAR CORRESPONDENT 

Alexander Robertson, a junior exam- 
iner at The American of Newark, re- 
signed on April 23rd to become corres- 
pondent for the New York “Tribune” on 
the Riffian battle-front. 
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NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 


Incorporated 1811 


A Company with a continuous 
and unblemished record of over a 
Century in protecting the interests 
of policyholders and agents. 


Agents Wanted Where Not 
Represented 
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anging Attitude of 
Ta ents on Sprinklers 


LESS OPPOSITION TO THEM NOW 





J, Harvey Patterson, Manager of West- 
ern Sprinkler Risk Association, 
Tells Reasons for Change 





J, Harvey Patterson, manager of the 
Western Sprinkler Risk Association, 
which has in its membership twenty- 
eight companies, most of which are mem- 
hers of the Western Insurance Bureau, 
came to New York City this week to at- 
tend the annual meeting of the Bureau, 
which is being held at Briarcliff Lodge, 
New York. : 

Mr. Patterson said that a great many 
automatic sprinkler equipments have 
heen installed in the West during the 
past year, the activity being in most of 
the states in the Bureau territory. He 
said that underwriters are noting a 
change in attitude on the part of agents 
in regard to the installation of these 
equipments. In the past, many agents 
would oppose these installations for the 
reason that it meant a reduction in their 
premium income on the fire line. 

See the Advantages 


One reason for the change in attitude 
is that agents are now educated by ex- 
perience in the past to know that their 
opposition to. such installations proves 
futile and frequently results in their loss 
of the lines in such instances. On the 
other hand, if the agent introduces the 
advantages of sprinkler protection and 
brings about a material saving to the 
plant owner, he will hold his client and 
usually sell additional insurance cover- 
ages which will more than make up the 
loss in premium income on the fire line. 

Mr. Patterson said that another reason 
why agents are now working in co-oper- 
ation with sprinkler equipments is that 
there is always a better chance of sav- 
ing life in a plant which is protected by 
sprinklers and thus the humanitarian end 
of it appeals to them. 

Theré are two very good reasons why 
manufacturing plants should be equipped 
with sprinklers. One is that business is 
done today on so close a margin of profit 
that the manufacturer who pays a high 
rate for insurance compared to his com- 
petitor is at a serious disadvantage and 
competition is so keen that if a manu- 
facturing plant finds its business inter- 
rupted by a fire for a period of three or 
four months it is likely permanently to 
lose its customers’ accounts. 

The management of a large manufac- 
turing plant in the West so failed to give 
attention to the fire protective equip- 
ment that he was told that he not only 
menaced the loss of his property but that 
he endangered the lives of his employes. 
The plant burned with a resultant loss 
of life, as well as large money loss, and 
it is now observed that his product is 
being manufactured by other going con- 
cerns, 

A Taxation Angle, Too 

Automatic sprinkler equipments, prop- 
erly installed and with adequate water 
supplies, are the best known method of 
Protecting property from fire loss and 
are a real public benefit in preserving 
property from economic waste. The pub- 
lic should be interested at least from the 
standpoint of preserving these proper- 
"its for taxation purposes, but in many 
places a great handicap is placed upon 
the Property owner who does protect 
'§ property with automatic sprinklers 
Y unreasonable charges for city water 
‘onnections or other burdensome condi- 
tions, An automatic sprinkler equip- 
nent, properly maintained, tends to con- 
setve the water supply by reducing the 
amount necessary to extinguish a fire. 
Unreasonable charges are sometimes 
made for city water connections for au- 
tomatic sprinkler equipments when they 
Would not think of making a charge for 
Water used by the city fire department in 
‘xtinguishing a fire. Yet the sprinkler 
‘{uipment will tend to reduce the amount 
water needed when the fire occurs. 


MAY BAN SHINGLE ROOFING 





N. Y. Chamber of Commerce Votes on 
Report That City Require Asbestos 
in All Roofing 





A proposed amendment to the New 
York City Ordinances, requiring asphalt 
and asbestos on building roofing within 
a ten-year period in the city limits of 
New York was presented for a vote yes- 
terday at the 158th annual meeting of 
the Chamber of Commerce of the State 
cf New York. The action resulted from 
a report submitted to the Chamber by 
Wilson S. Kinnear, chairman of the 
committee on public service in the met- 
ropolitan district, pointing out the grave 
fire hazard in the Borough of Queens, 
which has been deplored repeatedly by 
fire insurance men. 

“Members of the Chamber have seen, 
no doubt,” the report says, “the many 
rows of wooden buildings which have 
been erected in the outlying districts 
of the city. These structures quite gen- 
erally have shingle roofs, and are so 
built that they constitute a serious fire 
menace. These buildings are built in 
close or continuous construction, known 
as ‘mass’ construction, and now cover 
an area of some six square miles in the 
Borough of Queens. The city’s welfare 
makes it highly desirable to prevent its 
further growth. Shingle roofs are rec- 
ognized as breeders and spreaders of 
fire. This has been demonstrated in 
many cities, and is here an urgent mea- 
sure, where the conflagration menace to 
the city at large from shingle roof struc- 
tures has no parallel in the United 
States.” 


CLUB IN NEW HOME 


Drug & Chemical Now Occupying Two 
Floors in Building of National 
Board of Fire Underwriters 
The official opening of the Drug & 
Chemical Club, more than half of the 
membership of which consists of insur- 
ance men, took place on Wednesday of 
this week in the club’s new quarters in 
the National Board’s building in John 
Street, between William and Gold. The 
members of the club were enthusiastic 
when they caught the first glimpse of the 
club, which is beautifully furnished and 
contains much more space than the old 
quarters which it occupied for so many 

years at 100 William Street. 

The president of the club is Bernard 
M. Culver, who is vice-president of the 
Niagara Fire Insurance Company. 


BARR ADDRESSES STUDENTS 

J. H. Barr of Essick & Barr, general 
agents at Reading, Pa., recently deliv- 
ered an insurance talk before students 
of Schuylkill College. Discussing insur- 
ance as a career, he said: 

“This work is very interesting because 
it brings the solicitor into ever changing 
circumstances. An insurance man should 
have the following characteristics in order 
to become successful: He must have in- 
itiative and perseverance; he must not 
be easily discouraged, and, above all, he 


must have an abundance of good fellow- 
ship.” 





EIGHT INDICTED FOR FRAUD 

A Federal grand jury in Denver has 
indicted eight men, charging use of the 
mail to defraud in-hail insurance. The 
amount of the fraudulent claims for in- 
surance will total about $250,000. O. M. 
White (who died recently); E. A. Tay- 
lor, Colorado Springs general agent; 
Ward C. Osborne, Colorado Springs in- 
surance adjuster; and M. W. Morris, 
former cashier of White’s Bank, were 


named. The names of the other four’ 


will be withheld until warrants have been 
served on them. 





LAW FIRM MOVES 
Cabell, Ignatius & Lown removed their 
law offices to 27 Cedar Street, New York, 
on May 1. The members of the firm are 
Hartwell Cabell, Milton B. Ignatius and 
James M. Lown. 


LAST MEETING OF SEASON 





Suburban New York Field Club Ar- 
ranges Plans For June 17th Outing 
at Briarcliff Lodge 
The regular monthly meeting and 
luncheon of the Suburban New York 
Field Club took place at the Hotel St. 
George, Brooklyn, on May 3rd. There 
were no speakers, although William S. 
Price, special representative of the Tide- 
water Oil Co., was scheduled to address 
the meeting. However, he was obliged 
to cancel his engagement at the last 

minute. 

President Paul L. Nielson presided 
over the meeting as usual, and, after 
the minutes of the April meeting had 
been read by Secretary Stevens, they 
proceeded to the new business in hand. 
Plans for the forthcoming annual meet- 
ing which will take place at Briarcliff 
Lodge, Westchester County, on Mon- 
day, June 7th. 

The full details of the outing have not 
yet been worked out. The meeting will 
open at 10:30 o'clock in the morning, 
followed by golf. The afternoon will be 
devoted to other sports such as swim- 
ming, boating, etc. In the evening there 
will be a business meeting and dinner 
at 6 o’clock. The speakers for this oc- 
casion will be announced later. This 
was the Field Club’s last seasonal meet- 
ing. 

NORMAN M. WALKER ARRIVES 

Norman M. Walker, managing direc- 
tor of the British General Limited of 
London, arrived on the S.S. Aquitania 
last Friday. He visited the office of 
Henry W. Brown & Co., general agents 
for the British General Limited in New 
York. Mr. Walker will probably be here 


for some time. 





T. A. FLEMMING MAKES ADDRESS 

T. A. Flemming, supervisor of the con- 
servation department of the National 
Board of Fire Underwriters, was the 
principal speaker at a special meeting of 
the Rahway (N. J.) Kiwanis Club, which 
was held on Wednesday at the Y. M. 
Cc; A. 

BAD YEAR FOR RECIPROCALS 

Reciprocals did not make a very good 
showing in Michigan last year. The Af- 
filiated Underwriters of New York is said 
to have had a loss ratio of 194% and the 
Reciprocal Exchange of Kansas City 














A Good Place to Eat 


Reynolds Buffets, Inc., in- 
vite the public to its new 
buffet, which opened this 
week at 


45 Maiden Lane, N. Y. 


where the highest quality of 
sandwiches to order, home- 
made pies and delicious 
salads will be maintained. 


Together with its other 
branches at 96 Liberty and 
10 Cedar, Reynolds Buffets, 
Inc., will be able to serve 


2000 people a day. 














Agents wanted at 
Desirable Points 


American Equitable Assurance Company 
of New Yor 


Metropolitan Assurance Underwriters 
of New York 


New York Fire Insurance Company 
Incorporated 1832 

New York Equitable Underwriters 

Good facilities on desirable classes— 

Fire, Tornado, Use and Occupancy 
and Allied Lines, 


Losses paid in allied companies since 
orgamization—over $28,000,000 


Apply to 


HOME OFFICE 


92 William Street New York 








Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
555 Asylum Street, Hartford, Conn. 
R. C. CHRISTOPHER, U. S. Mgr. 
NEW YORK CITY OFFICE 
1 Liberty Street, New York 
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New Texas Companies 


(Continued from page 1) 


toward remedial meas 
ures other than that of increasing rates. 

“Fortunately, the State Fire Insur- 
ance Commission is composed of three- 
impartial and well-qualified men versed 
in the tundamentals of the insurance 
business, whose sympathies lately have 
of necessity been allied with the insur 
ance companies. Mr. Timmons, the 
secretary of the commission, in his re- 
cent activities has amply demonstrated 
his willingness to do his share in reduc 
ing the appalling fire waste in Texas, 
and we should have no hesitancy in 
bringing this whole subject before them 
with our ideas as to the solution of the 
problem, which are, briefly: repeal of 
valued policy law, permitting the appli 
cation of co-insurance clause, and an 
agency qualification law, in addition to 
an improved rate-making system.” 

The underwriter here quoted said that 
he regarded over-insurance as one of 
the worst evils he enceuntered in his 
visits to Texas cities. Other evils he 
classihed as no co-insurance, poor agen 
cy qualification, bad climatic conditions, 
quite a large number of untrained 
agents. He thought part of the trouble 
encountered from over-insurance was 
caused by the Valued Policy law. 


lor issistance 


Can Stop Over-Insurance 


Continuing he said: 

‘| do not believe it is generally known 
that the agents have had it in their 
power right along to discourage over 
insurance, as every single dwelling in 
lexas must be inspected before a fire 
insurance policy can be issued there- 
on. [his is necessary by virtue of 
the fact that there are no promulgated 
rates on any risk in the State before 
inspection. The rating machinery pro 
vides for a filed basis with the State 
Insurance Commission and a_ schedule 
made up on each class, from which an 
inspection is made and the findings sent 
to the State Insurance Commission, 
after which a rate is promulgated by 
the Commission. 

“While statistics are generally unin- 
teresting, it would seem to be wise at 
this moment to quote the following: 
The premiums for the year 1922 on 


frame protected dwellings, owner occtt- 
pancy, written for one year, total $2,- 


(38,432 for all companies, with losses of 
$1,487,595, producing a loss ratio ot 
72.9% (this with an average rate ol 
867). In 1923 the loss ratio on owner 
occupied, one year, frame protected 
dwellings was 63% with an average rate 
of .844. Unfortunately I have not the 
1924 experience on this class before me, 
and of course the 1925 figure have not 
as yet been published; but the net fire 
premiums on this class written in our 
company during 1925 cannot amount to 

$51,538, with losses totaling $85,497, which 
would indicate that conditions are get- 
ting worse instead of better. 


Rate Increases Futile 


“Of what avail is it to increase rates 
6%, When you take into consideration 
that rates on dwellings are already 
higher in Texas than in almost any 
other State in the Union. When you 
compare these average rates with an 
annual rate of 20c on a frame, shingle 
rool, Erotartet dwelling in suburban 
New York territory, even in towns 
where the National Board of Fire Un- 
derwriters’ protection grading is 3500 
points (which is about as close to un- 
potected as you can possibly get) you 
will see that high rates have not been 
effective in producing a favorable ex- 
perience for companies writing this sup- 
posedly preferred class of business. 

“While it is true that climatic con- 
ditions and lighter constructon have a 
bearing on the burning ratio of dwell- 
ings in Texas, it does not appear 
to one who have lived in the South for 
a number of years to have as gre at an 
influence on the loss ratio as is gen- 
erally supposed. 

“In point of premium inconie 
is one of our most important 


Texas 
states, 


largely by reason of its enormous size 
and diversification of industries; and its 


contribution to the aggregate premium 
income throughout the country is by 
no means inconsiderable. In 1919 the 
total premium income of the state was 
$18,582,713, which grew to a total of 
$24,041,506 in 1924; and with the present 
aggressive projects to capitalize the na- 
tive resources of this state, will un 
doubtedly approximate $30,000,000 be- 
fore two more years have elapsed. 

“It is not only unfair to the honest 
policyholders to penalize them by in 
creasing rates to pay losses to dishonest 
persons, but it is unfair to the stock- 
holder of the companies and to the 
policyholders in other states to continue 
to write business under conditions which 
are preponderantly inconducive to the 
making of a profit. An analysis of rates 
generally would undoubtedly lead one 
versed in the intricacies of underwriting 


to the belief that the present level on 
supposedly preferred classes is already 
high enough, and = further increases 


night only tend to divert the business 
to locally owned and operated com- 
panies, who are already making inroads 
into the business of admitted companies 
whose home offices are outside of the 


State. 


PROPHECY BY COL. AYERS 

Colonel Leonard P. Ayers, vice-presi 
dent of Cleveland Trust Co., speaking 
to Detroit branch of American Statis 
tical Society, of which he is president, 
on the subject of forecasting automobile 
production said: 

“Nothing in the figures shows. that 
the growth in the use of automobiles 
in the United States as a whole is de 
clining, but there is visible evidence that 
in One or two important sections there is 
a decline in the rate of increase in the 
use of the automobiles. In other words, 
the curves of automobiles per 1,000 white 
inales are beginning to flatten out in 
these sections. 

“Tf output during 1926 and 1927 runs at 
the 1925 rate we may conclude with 
confidence that the culminating point in 
growth of new drivers was reached in 
1923, as since that date the proportion 
of sales to new drivers has decreased 
and the replacemetn curve has risen. 

“While replacements will take care of 
only about 1,400,000 passenger car pro- 
duction in 1926, the replacement demand 
in five or six years will become extremely 
large and according to my projections 
will run at least 2,800,00 cars in 1931.” 

DETROIT ARSON SQUAD 

Five years ago the crime of arson was 
prevalent in Detroit; today the situation 
is largely under control. The experience 
of this city in combating arson through 
the formation of an arson squad is pre- 
sented in the thought it will be of in- 
terest to other communities which are 
contemplating some action in this field. 
Careful investigation of all suspicious 
fires, coupled with vigorous prosecution 
leading to conviction and severe penalty 
where the evidence warrants, is the es- 
sence of the plan adopted in Detroit. 


PORTO RICO IMPROVED 
John Kremer, secretary of the Insur- 
ance Company of North America, who 
last week returned from a business trip 
to Porto Rico, said fire insurance con- 
ditions improved last year over previous 
years. Last year the loss ratio was 50% 
compared with 75% for the last nine 
years. The premium income for all com- 
panies writing on the island was about 
$1,000,000 in 1925, 
PAUL B. SOMMERS 
Paul B. Sommers, vice-president of the 
Pc se Insurance of Newark, has re- 
turned from a short business trip to At- 
lanta and Savannah, Georgia. 


NATIONAL BOARD MEETING 


The National Board of Fire Under- 
writers will hold its annual meeting on 
Thursday, May 27, at the Waldorf- 
Astoria. The National Board was sixty 
years old last Friday. 


ae MANAGER FOR CAROLINAS 

. H. Wearn, Jr., has been appointed 
tours for The Travelers Fire for 
North and South Carolina and wili make 
his headquarters in the Travelers branch 
office at Charlotte. He will assume his 
new duties May 12. Mr. Wearn was 
born in Charlotte and received his edu- 
cation in Charlotte University. He be- 
gan insurance work in the home of- 
fice of the Piedmont «Fire which he 
served for five years. He enlisted in 
the United States Army and served at 
home and abroad until his discharge in 
March, 1919, when he became manager 
of the Insurance Department of the 
Carolina Realty Company. In April, 
1921, he was appointed special agent of 
the Scottish Union & National for the 
two Carolinas. 








Madison Street, east of LaSalle 
CHICAGO 


DOWNTOWN, near 
principal stores, 
banks, business 
houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
cago hotels for qual- 
ity of service at 
moderate cost. 


INSURANCE RENTALS 


The entire fifth floor of 4 Gold street, 
formerly occupied by the Federal Re 
serve Bank has been leased to the Royal 
xchange Assurance. Other insurance 
firms who have taken space in the same 
building are the Pacific and Niagara Fire, 
Standard Accident, Bankers’ and Ship- 
pers’ Insurance and the National Surety. 


E. N. Mathews, 
President. 


R. E. Kelliher, 
Manager. 














Koval Exchange Assurance 


1720—1926 


CAR AND GENERAL 


INSURANCE CORPORATION, LIMITED 
United States Head Office, 83 Maiden Lane, New York 

















SCOTTISH UNION & NATIONAL 
INSURANCE COMPANY 


United States Main Office: Hartford, Conn. 
. H. Vreeland, Manager 
Assets $9,335,359.49 Policyholders’ Surplus $4,047,779.36 
A Nine Million Dollar Company, Fifty Per Cent of Whose Assets Will 
Cover All Liabilities 


John G. Hilliard, Inc., Agent 
45 John Street 





New York City 











INSURANCE CO., LTD., 
OF YORK, ENGLAND 


THE YORKSHIRE 6 yore® sx 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
AND EXPLOSION INSURANCE 
U. S. BRANCH, 12 Gold Street, New York 


FRANK & DUBOIS, United States Managers. ERNEST B. BOYD, Underwriting Mgr. 
FRANK B. MARTIN, Asst. Manager. WALLACE KELLY, Branch Seavemnte, 









Assets, $3,008,963.36 Liabilities, $1,625,185.05 Surplus, $1,383,778.31 
DEPARTMENT MANAGERS: 
METROPOLITAN 2.03. sccccccese . Willard S. Brown = ™ LeeKeet +eeeeNew York, N. Y. 
PAGE ES ROME: saccccssccsce 2... McClure are ..San Francisco, Cal. 
CAROLINA- VIRGINIA sis ..Harry R. Bush.. .. Greensboro, N 
SOUTHEASTERN ....... A. H. (es Se ... Atlanta, Ga. 
LA. & MISSISSIPPT.. eS ee aS, Orleans, La. 




















Organized 1859 


Natiorl iberty 


Insurance Gompary 
of Amerira. 


Head Office: 799 Sixth Avenue, N. Y. 
STATEMENT JANUARY 1, 1926 
CNN: cabawsddsnsdedsateaarses sane’ 












000. 
NE NORD © ia aden sien dd te scsasudcgh 0s600se%ideds eked Sided Fie osoadcehaweaiee 8,447,976.18 
Reserve for Taxes and other Liabilities. . Gi edusd encinndwl wena aes 1,188,903.54 
SO TMI. ss arcnknalss 6cceenesepia need cetpaced deco eokn wake ke ood $e CiKcen ee 5,552,501.45 
ONS cc uisiiWeh dhe cannnadn nen eed eS eenereceed sisal amestniieeeiieee $16,689,381.17 
SURPLUS TO POLICYHOLDERS............ ebeeepADaes Vo'es Cseneens nue eASl kek $7,052,501.45 


FIRE - MARINE - AUTOMOBILE - WINDSTORM - TORNADO - SPRINKLER 
LEAKAGE - EXPLOSION - RENT and RENTAL VALUES - TOURIST BAGGAGE - 
RIOT and CIVIL COMMOTION - USE and OCCUPANCY 


























926 


| J 


Bid. 









































May 7, 1926 














National Board Gets 
Conference Report 


—_—— 


FOUR PRINCIPLES 


CONTAINS 


Agents-Company Committee Acts on 
“Not-Taken” Policies, Bank Agen- 
cies and Credit Extensions 





The conference committee of. the Na- 
tional Board of Fire Underwriters and 
the National Association of Insurance 
Agents last Thursday submitted to the 
executive the National 
Board a report covering four points of 
vital interest to both agents and com- 
panies. While neither the National 
Board’s executive committee nor the 
soard itself has expressed its views on 
the report, the 
on which is serving President Wilfred 
Kurth of the National Board and four 
other company executives, has approved : 
the cessation of the appointment of 
bank agencies in general; the limiting 
of time during which polices may be 
returned as “not taken”; the limiting 
of credit extensions to policyholders ; 
and the principle that the Government 
should not engage in private business. 
On December 17, 1925, the first meet- 
ing of this conference committee was 
held. Those representing the National 
Board included Wilfred Kurth, vice- 
president of the Home and president of 
the Board; James Wyper, vice-president 
of the Hartford Fire; George G. Bulk- 
ley, president of the Springfield I. & 
M.; Thomas H. Anderson, Pacific Coast 
manager of the Liverpool & London & 


committee of 


conference committee, 


Globe, and Sheldon Catlin, second vice- 
president of the Insurance Company of 
North America. 

The local agents’ representatives on 
the committee include: Cliff C. Jones, 
president of the National Association ; 
Frank L. Gardner, chairman of the ex- 
ecutive committee; George D. Mark- 
ham, past-president of the association ; 
Fred J. Cox, past-president of the asso- 
ciation, and A. G, Chapman, former 
chairman of the executive committee. 

At the December meeting several 
leading problems were discussed and 
steps taken to bring the companies and 
agents closer together. After many 
weeks of work the committee agreed 
to approve the recommendations con 
tained in the report and to submit them 
to all the companies for their action. 


Text of the Report 


lhe report which was finally evolved 
is as follows: 

“Recognizing that the fire insurance business 
can best function when companies and agents 
work together on matters of common interest, 
and that frequent conferences will best bring 
about this end, the conference committee of the 
National Board of Fire Underwriters, in session 
with the conference committee of the National 
Association of Insurance Agents, on December 17, 
1925, have given consideration to certain matters 
of practice which are believed to be of prime im- 
portance in the proper conduct of the fire insur- 
ance business in this country. 

“While recognizing that the signatories hereto 
have no authority to commit individual compa- 
nies or agents, nevertheless we record ourselves 
4$ approving the following four principles and 
recommend that companies and agents adopt 
them as wise and salutary practices: 

1, The unduly large percentage of policies re- 
turned to the companies for cancellation as ‘uot 
taken Is an expensive evil of the fire insurance 
business which is economically unsound. ‘Not 


—_——_— 











MAY STAMP APPAREL BINDERS 
Allen E. Clough, secretary of the 
Committee on Losses and Adjustments 
has called a special meeting of the New 
York Board of Fire Underwriters for 
May 26 to discuss the advisability of 
having binders stamped for risks being 
Placed for the wearing apparel and fur 
trade. The purpose of this is to secure 
'rom brokers additional information on 
these risks before the insurance is is- 
sued and to give the companies a better 
chance to investigate these risks when 
the insurance is desired. 





taken’ policies shall be returned within fifteen 
days of the first day of the month following their 
effective date, or iiability assumed for earned 
premium beyond that time. 

“2. It is detrimental to the best interest of 
the insurance business and all connected there- 
with further to extend company representation 
by financial institutions or individuals connected 
therewith who are in a position to influence pre- 
miums by exerting the power of credit, or when 
the earnings of the insurance department or in- 
inviduals accrue directly or indirectly to such in- 
stitutions. In applying this principle considera- 
tion shall be given to population, locality and 
whether competent established agencies, unat- 
tached to financial institutions, are supplying 
the insurance needs of the community. When 
questions arise as to the eligibility of an appoint- 
ment made after March 1, 1926, the views of the 
local board, or, in the absence thereof, the State 
Association of Insurance Agents, shall govern, 
subject to the right of appeal to the executive 
committee of the National Association of Insur- 
ance. Agents in conference with a committee of 
the National Board of Fire Underwriters. 

“3. Competition between companies in credit 
extension in the payment of agency balances 
does not serve the best interests of the insurance 
business. Balances shall be remitted within 
forty-five days of the first day of the month fol- 
lowing the month in which the policies are issued. 

“4, The insurance business is opposed to Gov- 
ernment encroachment in private enterprise, be- 
cause the function of government is political and 
not industrial. Such adventures are calculated 
to destroy private initiative, increase paternal- 
ism and lessen efficiency.” 


Comment by Bennett 

Speaking yesterday before the Ala- 
bama Agents Association, W. H. Ben- 
nett, secretary of the National Associa- 
tion, said with reference to the report: 

“A statement that ‘It is detrimental 
to the best interests of the insurance 
business and all connected herewith fur- 
ther to extend company representation 
by financial institutions or individuais 
connected therewith who are in a posi- 
tion to influence premiums by exerting 
the power of credit, or when the earn- 
ings of the insurance department or in- 
dividuals accrue directly or indirectly to 
such institutions,’ was accepted by the 
executive committee of the National 
Board last week.. A copy of the state- 
ment was ordered transmitted to all 
member companies. We believe that 
they will generally approve this agree- 
ment.” 


Rochester May 14-15 


E. C. STONE IS A SPEAKER 


Local Delegation Leaves on Midnight 
Train, May 13th; Social and Other 
Features. 


The annual convention of the Insur- 
ance Federation of the State of New 
York will be held in, Rochester, May 
14 and 15. 

The Federation is maintained solely 


for the purpose of opposing legislation 
which, if enacted, would put the State in 
the. business of insurance, is supported 
by representatives of all branches of the 
insurance business, including agents, 
brokers, self-insurers, and officials and 
employes of stock and mutual companies. 

A list of the members of the General 
Committee follows: Wellington Potter, 
Rochester, Chairman; L. A. Wallace, 
New York City; Arthur F. Bouton, Rox- 
bury; Theodore I. Rogers, Little Falls; 
James Z. Cole, Niagara Falls; W. L. 
Pelton, Olean; Carroll C. Keeton, El- 
mira; Loyd S. Pierce, Auburn; Thomas 
A. MacClary, Union; Bert G. Tiffany, 
Jamestown; Harold D. Dyke, Syracuse; 
Henry E. Mitchell, Palmyra; G. P. 
Crawford, Glens Falls; P. J. Burke, Al 
bany; F. G. Noxsel, Buffalo; Lawrence 
T. Gilroy, Utica. 

The arrangements for the entertain 
ment of the visitors, including golf 
matches in connection with which many 
attractive prizes will be donated, are in 
the hands of a local committee of which 
Gilbert T. Amsden is chairman, 

The principal object of the convention 
is to enlighten insurance men generally 
with regard to the purposes of the Fed 
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‘eration, and the results which have fol- 


lowed its activities. 

“In view of the fact that its efforts are 
designed to protect insurance against 
the encroachment of the State to the ex- 
clusion of private carriers, it is obvious 
that every individual connected with the 
business is vitally interested in the suc 
cess of the Federation. It is, therefore, 
hoped that the convention will result in 
a material increase in membership and 
especially so as respects the support of 
the brokers in this district,” says James 
R. Garrett. 

The convention will be addressed by 
Edward C, Stone, United States Mana 
ger of the Employers’ Liability, who will 
speak on compulsory automobile insur- 
ance, a subject to which he has given 
careful study. 

New York brokers will leave New 
York, on Thursday, May 13th, at mid- 
night, Daylight Saving Time, arriving in 
Rochester on Friday morning early. 
Reservations for space on the train men- 
tioned can be made through L. A. Wal- 
lace, chairman of the executive commit- 
tee, 67 Wall Street, or through A. C. 
Hegeman, vice-president, 150 Nassau 
Street, 

MUTUAL COMBINATION COVER 
Twenty-One Agency Mutuals in New 
England Unite to Accept Risks 
Up to $200,000 


The New England Mutual Fire 
Underwriters is a new organization of 
twenty-one agency mutuals which have 
associated themselves together to issue 
a combination fire policy to cover lines 
as high as $200,000. Rogers & Hatfield 
of Boston have been appointed sole 
agents for the organization and are now 
prepared to write the policy. 

It is stated that the plan originated 
with Rogers & Hatfield and was put 
through by Robert A. Barbour, secre- 
tary of the Berkshire Mutual, and 
Elliot A. Howard, secretary of the Mid- 
diesex Mutual. The idea is that the 
combination policy will give these mu- 
tuals a chance to share in some of the 
big fire lines and will also mean a saving 
in expenses. Four of the subscribing 
companies are over one hundred years 
old and none of the principal companies 
is less than seventy years old. 


AGENCY IS 54 YEARS OLD 


The agency firm of Reed, Shaw & 
McNaught of Toronto, Canada, has 
celebrated the twentieth anniversary of - 
its incorporation, but the agency really 
had its beginning fifty-four years ago. 
Some of the accounts held by the 
agency have been on the books for 
nearly fifty years. One in particular, 
which was secured fifty-two years ago 
on property worth $6,000 is still handled 
and the insurance now exceeds $2,000,- 
000. Two of the present partners are 
sons of the founders of the firm. They 
are Le Grand Reed, son of Joseph B. 
Reed, and George B. Shaw, son of Sam- 
uel J. Shaw. Chas. B. McNaught has 
been in insurance since 1895. The agency 
represents a large group of American 
and foreign companies in various capaci 
ties and is one of the leading Canadian 
offices. 


GASOLINE 


Although motor gasoline marketed in 
the United States in January of this 
year was, on the average, slightly more 
volatile than that sold in January, 1925, 
the improvement in quality is too small 
to be of importance. In other words, 
there is no evidence that any radical 
change in the quality of gasoline is be 
ing made at the present time. 

During the last six years the Bureau 
of Mines has made semi-annual surveys 
of the gasoline marketed in the United 
States, the survey just completed being 
in the thirteenth in the series. The 
cities in which samples have been col- 
lected have been chosen as representa- 
tive of the more important marketing 
territories as it is obviously impracti- 
cable to obtain a sample of every gaso- 
line sold in the entire country. 
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CHARLES F. NOYES CO. 


[INCORPORATED 


Announcement 


N May 1, 1926, the Charles 
O Fk. Noyes Company were ap- 
pointed renting and manage- 
ment agents of the United 
Cigar Stores Company of America prop- 
erties in New York City. 
§| There will be no change in the policy 
of this business. 
{| As heretofore, our efforts will be de- 
voted exclusively to a general brokerage 
business, including the management, 
rental, sale and appraisal of real estate— 
with financing and mortgage loans a 
specialty. 
§| The undersigned will continue to devote 
his time exclusively as President and 
Manager of this brokerage business, 
which in twenty-eight years’ time has 
taken a leading place among real estate 
organizations of the country. 
§| Branches will be established in princi- 
pal cities and eventually agencies in Lon- 
don and Continental Europe. 
4} Our arrangement with the United Cigar 
Stores Company of America permits us 
to offer other brokers a full commission 
on all United business. 


ow 
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§| We will co-operate 100% with all other 
brokers. The obtaining of the United 
account makes it possible for us to increase 
our efficiency, strengthen still more every 
department, and, while we are proud of 
this important appointment, I pledge this 
Company to the continuation of the same 
service to all clients—old and new—as we 
have always rendered. It is this service 
that has developed a business which 
started without connections, without capi- 
tal, without influence twenty-eight years 
ago—-to the point where last year we did 
a business of approximately $149,000,000. 


{| Every account, no matter how small, 
will receive the same attention we give 
to our largest clients. Every large ac- 
count will receive the same attention as 
heretofore, plus improved service if 
humanly possible. : 


{| To the best of our ability and within 
the realms of human endeavor our service 
will continue 100% efficient ; 100% hon- 
est; 100% impartial and 100% human, 
because only along these lines can a busi- 
ness continue to grow and succeed. 


CHARLES F, NOYES 


President 


[Editor’s Note: Charles F. Noyes Co, has. for 
of real estate in the New York insurance district. 


interests. The Noyes offices will remain at 118 


years specialized in the management, rental and sale 
Many of the major building operations in that section, 
contracts relating to buildings of both insurance companies and insurance agents and brokers, are with 
the Noyes Co, The many friends of Mr. Noyes will be glad to learn that there has been no change in 
policy or direction of the Charles F. Noyes Co., and this paper is assured directly by Mr. Noyes that he 
will continue to give personal attention to all re al estate problems or transactions which involve insurance 


William Street in the Noyes Building. This business 


has been located in the insurance center for twenty-eight years and will be continued as heretofore. 
‘The specialty of the office will be expert handling of all fire, casualty and life insurance matters 


affecting real estate,” said Mr. Noyes this week.] 
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MARINE & AUTOMOBILE DEPARTMENT 





Hazards of Cement 
Shipments to Rio 


IMMEDIATE SURVEYS URGED 





Additional Losses Often Caused 
While Cement is in Lighters 
Or on Way to Warehouses 
Cement consignments to Rio de Jan- 
eiro have been made subject of a special 
report by the Italian particular average 
agent of the Committee of Marine In- 
surance Companies at Genoa. Due to 
the delays in removing the cement from 
the carrier to lighters and then to ware- 
houses which may be situated some 
distance from the shore and surveying 
of losses becomes a more difficult task 
than it otherwise might be. Usually 
a survey is made prior to removal of 
the goods from the warehouse but so 
many extra hazards are involved. ‘in the 
case of consignments to Rio that this 

procedure must be altered. 

In his report the average agent has 
this to say: 

“Several companies having agencies 
in the northern part of Europe quite 
frequently accept marine insurances on 
shipments of cement in barrels, under 
the usual conditions including those re- 
ferring to the survey of losses. These 
conditions provide for a survey prior 
to the removal of the goods from the 
warehouses. Aside from a very few ex- 
ceptions, however, the duty on shipments 
of cement destined for Rio is appraised 
and paid while the goods remain still on 
board the vessel, and as a rule, when 
the steamer is lying in the roads. 

“After being cleared through the cus- 
toms, the cement is discharged into 
lighters provided by the consignees 
themselves, whence, after a delay ot a 
few days and sometimes even a few 
weeks, it is conveyed into consignees’ 
warehouses which are not always situ- 
ated on the waterside. It follows that 
in these cases the cement shipments 
are exposed not only to the perils of the 
sea and damage by rain and breakage, 
but also to losses during the discharge 
from lighters and often also while they 
are conveyed to trucks and finally de- 
livered into the consignees’ warehouses. 
It is not until then that the average 
agent is called in for survey. 

“In order to avoid all these additional 


risks, it is advisable that the insured 
should be bound by the policy con- 
ditions to have the survey held im- 
mediately upon the discharge of the 


goods from the steamer or to have them 
discharged into the customs warehouses. 

“It is true that such a survey would 
prove difficult and expensive if it were 
to be made immediately upon the dis- 
charge of the cargo, but by doing so it 
would at least be possible to ascertain 
whether the loss occurred during the 
sea voyage, and in that event it would 
probably be possible to call for a ju- 
dicial survey before the expiration of 
the time limits prescribed by the Com- 
mercial Code, and then have the steamer 
held liable for the loss. Following such 
a preliminary survey, the aggregate 
losses could then be ascertained, after 
the discharge has been completed. 

‘It is a well established fact that it 
makes a material difference whether 
breakage and other losses are estab- 
lished immediately after the discharge 
and removal of the goods into the cus- 
toms or only after they have been dis- 
charged into lighters and carried to the 
Private warehouses, since in the former 
Case the losses, as a rule, are below the 
franchise of 10%, whilst in the latter 
case this limit is almost invariably ex- 
ceeded. 

“The above observations refer to all 
those cases where the risks on cement 
shipments are covered up to the time 
when the goods have been carried into 
the private warehouses.” 


PROFIT ON REDUCED 
British Company Head Says Profits Are 
Secured Only By Rejecting Large 
Lines That Look Bad 
The World Auxiliary of London held 
its annual meeting recently and _pre- 
sented figures covering the 1925 experi- 
ence. On the marine insurance account 
Sir John B. Wimble, chairman of the 

company, had this to say: 

“The marine account shows that the 
premiums underwritten during the year 
amounted to £143,793, to which must be 
added the marine fund brought forward 
from the previous year of £193,872, 
making a total of £337,664. Claims paid 
on the 1924 account and previous years 
amounted to £96,786, and on 1925 ac- 
counts to £30,294, or 21 per cent. of that 
vear’s premiums. After charging £6,225 
for expenses, there remains £204,358, 
from which we have transferred £25,000 
to profit and loss, leaving a balance to 
the credit of the marine fund to be car- 
ried forward of £179,358, or 125 per cent. 
of last year’s premiums. 

“Marine business. still 
doldrums, and, in my 


INCOME 


remains in the 
opinion, cannot 


improve until trade throughout the 
world becomes more active. 
“Perhaps it ill becomes me to talk 


thus, in view of the excellent results of 
our marine business since the inception 
of the company, but | can assure you 
that in our underwriter, Mr. Sharman, 
we have a man who is wrapped up in 
his business, has used excellent judg- 
ment in the risks he has underwritten, 
has allowed unprofitable business to 
pass him, and has not been afraid to let 
his premium income decline.” 





PALMETTO LICENSE REFUSED 


Supt. Beha of New York) Declines ta 
Renew Company’s Permit Here; Re- 
sult of Chrysler Fight 
Insurance Superintendent James A. 
Beha of New York this week refused to 
renew the license of the Palmetto Fire 
of Sumter, S. C., after the license had 
expired on April 30. Defending his 
action Mr. Beha said that “the Superin- 
tendent may refuse to issue any such 
certificate to a domestic or foreign cor- 
poration if in his judgment such refusal 
will best promote the interests of the 

people of the state.” 

The denial of the application of the 
Palmetto for a renewal of its license is 
the outcome of the litigation in which 
the New York Insurance Department 
has been seeking to revoke the license 
of the company because of its connec- 
tion with the Chrysler wholesale auto- 
mobile insurance plan. The Palmetto 
secured a Federal injunction restraining 
Superintendent Beha from revoking the 
license, and a final decision on this ques- 
tion is still pending. 








CHESTER M. CLOUD 


Metropolitan Agent 


Home Insurance Company (Automobile Dept.) 
Maryland Casualty Company (Casualty Lines) 
Harmonia Fire Insurance Company a 
London & Scottish Assurance Corp., Ltd. Fire Insurance 


N. W. Corner Maiden Lane and William Street 
Telephones: John 1363-5976 
New York City 
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New Policy to Cover 
N. Y. Volunteer Firemen 


SOLD BY UNITED STATES F. & G. 


Harry Helm of N. Y. Office Author of 
It; Takes Over Town’s Liability 
Under Section 205 
The U. S. Fidelity & Guaranty has on 
the market a. new policy, known as the 
volunteer fireman's liability policy. It 
is being sold only in New York State 
where Section 205 of the general munici- 
pal laws places the responsibility for the 


accidental death or loss of earning 
power of a volunteer fireman on the 
city, town or village. Under this new 
policy the U. S. Fidelity & Guaranty 
takes over the responsibility of the 


town and provides in its contract $3,000 
for accidental death; $1,500 for perma- 
nent incapacity; reimbursement of med- 
ical expenses up to $100, and reimburse 
ment of loss of earning capacity not to 
exceed $350. 

Harry Helm, manager of accident and 
health in the New York office of the 
company, is responsible for this new 
policy. He discovered last spring that 
although New York State had had Sec 
tion 205 in its laws since 1914, it was 
practically dead as far as its effective 
ness was concerned. Mr. Helm saw that 
there was need for insurance to cover 
the town’s liability in case of injury or 
death to its volunteer firemen and 
started to work perfecting it. 

After six weeks of actual business, 
Mr. Helm reports a satisfactory sale of 
this coverage. Villages and towns have 
been favorable to it since it not only 
protects them but the tax payers as 
well since Section 205 provides that in 
demnity must come out of the tax pay- 
er’s pocket. 


PALMETTO SEEKS RENEWAL 

The Palmetto Fire has secured an 
order in the N. Y. Supreme Court for 
a hearing tomorrow to show cause why 
a mandamus order should not be issued 
to Supt. Beha commanding him to issue 
a renewal of its license to the Palmetto. 




















APPLETON & COX, Inc. 


1 South William Street, New York 


AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co, New York 
Admitted Assets, $4,976,780.91 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $7,400,761.92 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,285,952.89 
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National Bureau in 
Flourishing Condition 


MEMBERSHIP AT ITS HIGHEST 





Premium Volume Was  $254,548,414; 
Pacific Coast Branch Successful; 


Rate Problems to Be Studied 





The National Bureau had a booming 
vear o factivity. This was revealed at 
the annual meeting on Wednesday which 
was largely attended. For one thing the 
membership of the Bureau is at its high- 
est pitch, now having thirty-five com- 
pany members. The New York Casualty, 
Northwestern Casualty & Surety and 
Pacific Indemnity enrolled this year. 

H. P. Stellwagen, secretary-treasurer, 
said that one of the outstanding accom- 
plishments of the year was the opening 
of a California branch, It has done 
splendid work and is a constructive force 
in stabilizing conditions on the Pacific 
Coast, said Mr. Stellwagen. The Na- 
tional Bureau now has twelve branch 
bureaus serving its companies in fifteen 
states. Another highlight of the year 
was the establishment of a plate glass 
department last October. 

In his report Mr. Stellwagen showed 
that the total premium volume of the 
company members was $254,548,414 dur- 
ing the year, as compared with $225,- 
138,250 last year. This indicates the great 
volume of business transacted. 
$25,000 Authorized for Safety Work 

Interesting reports were made upon 
the work being done by the bureau in 
the field of automobile accident preven- 
tion with particular reference to safety 
education in schools. Also in the con- 
tinuation of the benzol poisoning in- 
vestigation, which is being made by the 
chemical section of the National Safety 
Council and which is being financed by 
the National Bureau. 

A report also was submitted at the 
meeting of the highly creditable work 
which the bureau has started in the in- 
vestigation into the relation between in- 
dustrial safety and economy of produc- 
tion. For the furtherance of this inves- 
tigation, the bureau has authorized an 
expenditure of $25,000. 

One of the highly constructive steps 
taken at the annual meeting was the 
appointment of a committee of seven, 
which probably will be composed entire- 
ly of executives, to study the rate prob- 
lem in the field of workmen’s compen- 
sation insurance. The subject of rate 
making in general was referred to the 
executive committee of the bureau. It 
was the sense of the meeting that a 
thorough study of rate making might 
develop some constructive and forward 
looking recommendations. 

The present officers of the bureau will 
continued. They are Albert W. Whit- 
ney, acting general manager, and H. P. 
Stellwagen, secretary-treasurer, 





Lieut. Warren F. Taylor, graduate of 
the Naval Academy and until recently 
lieutenant on one of the new submarines, 
has gone with the United States F. & G. 
in the capacity of special agent to be as- 
oenae to the New Orleans branch of- 
ice, 
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A Peek at the Past of Daniel F. Appel 

It is not generally known in life insur 
ance circles that Daniel F. Appel, presi- 
dent of the New England Mutual Life, 
was at one time a fire insurance special 
agent although the famous Kelsey 
brothers—J. A. Kelsey, general agent of 
the Tokio; P. T., United States mana- 
ger of the Sun; and H. N.,, United 
States manager of the London & Scot- 
tish—all knew Mr. Appel when he was 
in the fire insurance field in the old 
Indianapolis days. This will account 
for a statement which has sometimes 
mystified Boston insurance men when 
Mr. Appel has referred to Samuel 
Appleton, for years United States mana- 
ver.of the Employers’ Liability, as “My 
old boss.” At one stage of Mr. Apple- 
ton’s career he was president of an old 
company called the Manufacturers’ Fire, 
and Mr. Appel was one of his special 
agents. 

Daniel F. Appel is generally regarded 
as one of the most delightful personali- 
ties in life insurance; a splendid, racon- 
teur, a conversationalist of originality 
and force, and possessor of a_ back- 
ground of deep information. Further- 
more, he has one of the wisest heads in 
life insurance and his views are courted 
by a great many people of consequence 
in the business. Incidentally, he was 
a mighty capable special agent in fire 
insurance just as he is a life executive 
of top rank. 

“* © 


The Influence of Women 

There were hundreds of women at- 
tending the big fifteenth anniversary cel- 
ebration banquet of the Joseph D. Book- 
staver Agency on the night of May Ist. 
Taking a look at them, Toastmaster H. 
H. Armstrong said: 

“Home is one place on earth where 
we are treated best and grumble most.” 
Continuing, he stated: “If there is one 
man here who does not owe one-half 
his success to some woman, he has not 
nearly approximated his possibilities.’ 
He then asked the following question: 
“If there be such a man here, let him 
stand up.” 

Everybody 


remained seated. 


* * 


A Tip About Distributing Insurance 
Leaflets 

The Travelers warns agents not to 
incur ill will by leaving such selling 
documents as automobile insurance leaf- 
lets in private cars. Along that line it 
says in part: q 

“Have you ever left your car standing 
at the curb—and later returned to find 
it littered with advertising material? 
Did you stop and read the leaflets you 
found there? Possibly, the first time; 
but not the second—and when it got 
to be about the three hundred and sixty- 
fifth time, you were getting a little tired 
(you may have expressed it more forci- 
bly) of the practice. 











“Leaflets dumped into parked auto- 
mobiles rarely accomplish anything 
more than to irritate the driver. Tags 
left tied on automobile steering wheels 
are even worse. Stickers pasted on the 
windows of parked cars are practically 
certain to engender ill will. It is prob- 
ably needless to advise any Travelers 
agents to refrain from such methods of 
circulation, especially those who are 
car-owners, and who know the car-own- 
er’s reaction to such use of literature.” 

* * * 


Pittsburgh and The Reliance Life 


I have always been a_ booster for 


Pittsburgh,—both the city and its peo- 
ple. So strong have been my_ senti- 
ments for the famous steel city that in 
conversations I have felt my conferees 
were imbued with the idea that I was 
prejudiced, a litthe—if not unduly—in 
favor of Pittsburgh, for some ulterior 
purpose. Many times I have wanted 
to say more than my limited vocabulary 
and knowledge of the city permitted. 
Therefore, | am = deeply grateful to 
James Francis Burke, prominent attor- 
ney of Pittsburgh for the following ci- 
tation and enumeration of “the out- 
standing virtues of this “City of Won- 
ders,’ taken from an address on Pitts- 
burgh over the radio broadcasting sta- 
tion K. D. K. A. a short time ago, which 
address has been printed and distrib- 
uted by the Reliance Life of Pittsburgh, 
and which | am happy to pass along a 
little further. ( Guess the Reliance Life 
won't object to this publicity.) 

Speaking of Pittsburgh’s Priceless 
Possessions, the Hon. Mr. Burke said: 

“Time will not permit a portrayal of 
her many priceless possessions. She is 
fortunate in her three great waterways; 
lier twenty-five different railroad sys- 
tems; the largest aluminum finishing 
plant in the world; the largest struc- 
tural steel plant in the world; the great- 
est wire manufacturing plant in the 
world; the greatest window glass factory 
in America; the largest cork factory in the 
world; the largest electrical generating 
plant in the world; the largest fabri- 
cating steel structure plant in the world; 
the largest preserving plant in the 
world; the largest blast furnaces in the 
world; the largest electrical conduit fac- 
tory in the world; the largest tube and 
pipe mill in the world; the largest bolt, 
nut and rivet factory in the world; 
the largest sanitary equipment fac- 
tory in the world; the largest table 
glassware factory in the world; the larg- 
est vanadium finishing plant in the 
world; and to prove that she is keep- 
ing pace with modern progress, she 
established what was the pioneer broad- 
casting station in the world; and in an 
entirely new field of enterprise, with 
the bewildering swiftness of enchant- 
ment, she has developed in the Reliance 
Life Insurance Company an institution 
whose growth has never been surpassed, 
if ever equalled in the world’s history of 
insurance.” 

Something of the Reliance Life is told 
in the same brochure. It says: 


The Reliance Life 

—began business in 1903 with a paid-up 
capital of $1,000,000 and surplus of 
$1,000,000. 

—now transacts its business through 
thirty-three Branch Offices in princi- 
pal cities of the Country. 

—employs over 1,200 men and women 
in its administrative and agency forces. 

—policy-holders may be found in every 
State and Territory of the United 
States and also in many foreign 
countries. 

—has a premium income of over $12,- 
000,000 a year. 

—now has over $326,000,000 life insur- 
ance in force. 

—has, today, over $158,000,000 accident 
insurance and. over $468,000 weckly 
health indemnity in force; written in 
favor of Reliance life insurance policy- 
hoiders, exclusively. 

—has trebled its assets during the past 
six years. 

—More than 15% of the Company’s as- 
sets are invested in U. S. Government 
and municipal securities while the re- 
mainder consists of railroad, equip- 
ment, industrial and public utility 
bonds, first mortgages on improved 
real estate and loans upon the secur- 
ity of the Company’s own policies. 

—was the first company in America to 
introduce the Perfect Protection Pol- 
icy 

—now ranks twenty-fifth among 272 
American life insurance companies, ex- 
clusive of industrial, in respect to 
amount of life insurance in force. 

—is owned by Pittsburghers and _ its 
business is controlled by Pittsburgh 
Management. 

—broadcasts the fair name of Pittsburgh 
nation-wide in connection with its 
mission of bringing happiness and con- 
tentment to tens of thousands of 
homes throughout the land. 


* * * 


Danger in Milk 


This interesting’observation about milk | 


appears in the current number of “Mount 
McGregor Optimist,” published by The 
Metropolitan Life: 

Milk is responsible for outbreaks of 
typhoid fever, scarlet fever, diphtheria, 
septic sore throat, and is also responsible 
for a certain amount of tuberculosis and 
infantile diarrhea. These facts make it 
quite certain that many diseases formerly 
attributed to pollution of the soil, to 
effluvia from broken drains, or some 
other indeterminate cause, were in real- 
ity due, in part at least, to impure milk. 
Milk, then as now, must have been a 
factor for the spread of the agents of 
infection. It took a long time to find 
out that these infections may be trans- 
mitted in milk and that the danger may 
be neutralized by such a simple, harm- 
less and efficient process as pasteuriza- 
tion. 

x ok Ok 


An Insurance President Extends His 
Confidence 


Insurance men are so obsessed by the 
word “confidential” and so in the habit 
of using it in conversation that some of 
them will even preface “This is confiden- 
tial” when they tell you that they have 
bought a new automobile and advise you 
the make. This extreme caution is il- 
lustrated in the following letter which 
lL have received from an important in- 
surance company president whom I 
asked to tell me what he thought of a 
situation which made it possible to or- 
ganize a flock of new companies in a 
city not far from New York and the 
attempt of those companies to sell great 
quantities of stock to the public: 

“I have your letter and I trust you will 
consider this reply as confidential. 

“Your letter refers to the activities 
with reference to the development of a 
number of insurance companies and you 
ask my opinion. 

“IT am frank to say that while I do 
know that there are several companies 
who have been under development, and 
possibly more coming, at this time I am 
not acquainted with the names of them 
or their personnel. In other words, I 
have been so busy with my own prob- 


=— 
lems and difficulties that I have not had 
time to keep in touch with local activities, 

“I am quite certain of one thing; 
Whatever may be brought into existence 
in the forming of these new companies 
will enable the stockholders to derive 
some experience upon which they wil] 
ultimately become wiser and sadder indj- 
viduals, financially speaking.” 


*x* * * 


Correct Version of One of Depew’s 
Stories 


Henry L. Rosenfeld, manager of The 
Prudential at 46 Cedar Street, New York, 
and who was formerly a vice-president 
of the Equitable Life Assurance Society, 
spent his boyhood in Atlanta and there 
heard most of the famous colored dialect 
stories with which banqueters in North- 
ern cities are now engaged. He calls my 
attention to the fact that Chauncey M, 
Depew left out a key word in telling 
the story of a negro named Joshua, up 
on a moonshine liquor making charge in 
a Southern court, which yarn is included 
in Mr. Depew’s book of famous funny 
stories, “Marching On,” and which was 
reproduced on this page last week. 

According to Mr. Depew the court 
asked the negro if he were the Joshua 
who made the sun stand still whereupon 
the colored man responds: “I am not 
that Joshua. I can’t make the sun stand 
still, but I can make the moonshine.” 
Mr. Rosenfeld informs me that the line 
should read: “I can’t make the sun 


stand still, but [ can make the moonshine 
still.” 


*k *k Ok 


Patronizing “Home Industry” 

The United States is not the only 
country where business men are advised 
“to patronize home industry.” It seems 
there is this sentiment in Ireland as well 
as indicated by the tollowing quaint letter 
which recently appeared in the “Derry 
Journal,” a publication in Ireland, and 
which was written by an insurance spe- 
cial agent of a local company: 

Dear Sir,—Please allow me_ through 
the wide circulation of your “Journal” to 
publish a few extracts of my experience 
as a traveller for an Irish Insurance 
Company for East Donegal. — Firstly, 
when we look back only a few years ago, 
we undertook a Free State, and to invest 
and place all the available money in Irish 
funds, and Irish insurance companies as 
well. Have we done so? No; large 
numbers of our Donegal people never 
stop a moment to think where they are 
putting their money, and thereby throw 
it away into an English insurance com- 
pany, and invest their money in England. 
Now, we have Irish insurance branches 
in every town and village in Ireland to 
give the people an opportunity of invest- 
ing their money in Ireland, and building 
up their country, and paying Irishmen 
for looking after their welfare ; and why 
would they not support us? Of course, 
these English companies are doing their 
utmost to stamp out our Irish companies 
for as we book new business an English 
company agent calls around when he 
finds it out and tries to make the people 
believe it is no good, and often tells them 
that our Irish company will soon go 
bankrupt and they will lose their money. 
This is what we are fighting every day 10 
which we go out. Now, it is up to al) 
the people in Ireland to-day that our 
Irish companies have invested each £20,- 
000 in security for its policyholders ; and 
it is also up to them to support us and 
keep their money at home, and support 
our Irish companies, and pay no more 
away to English companies. 
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New Reinsurance Plan 
Of United States F. & G. 


NOW HAS A REINSURANCE FUND 





Also Treaties with Five Other Com- 
panies; Plan Described By Samuel 
E. Thompson of Company 





The United States Fidelity & Guaranty 
has changed its method of handling rein- 
surance and one of the features of the 
new arrangement is the setting aside by 
it of a reinsurance fund of its own. It 
also has reinsurance treaties with five 


other companies. The new plan is thus 
described in part by Samuel E. Thomp- 
son, superintendent of the reinsurance 
department of the United States F. & G. 

“The new plan provides for a distribu- 
tion of the bulk of the reinsurance given 
off on surety, fidelity and burglary busi- 
ness between automobile reinsurance 
treaty companies on the one hand and 
a reinsurance fund maintained by our 
company on the other. 

“Beginning April 1 there will be in ef- 
fect with five other companies reinsur- 
ance treaties identical in terms and pro- 
viding that a like share of reinsurance 
be ceded each one. Simultaneously we 
will place in a reinsurance fund set aside 
by the company an amount equal to three 
times the cession to any one of the treaty 
companies. The participation of each 
treaty company in any one risk will be 
limited to an amount equal to half the 
company’s net retention and in any event 
to the sum of $50,000. As the fund itself 
is completely dependent on the reinsur- 
ance placed in any one of the treaty 
companies, its maximum participation in 
the reinsurance given off will be $150,- 
0). Thus, the company will be enabled 
to place automatically in the five treaty 
companies as much as $250,000 and in its 
reinsurance fund $150,000, or, in other 
words, it can secure automatic protection 
by way of reinsurance to the extent of 
four times its primary retention. As a 
safeguard against abnormally heavy 
losses, it is planned to reinsure the fund 
with an excess calamity cover. 

“The simple mechanism of the new ar- 
rangement cannot fail to eliminate an 
immense amount of detail in all depart- 
ments of the company and_ expedite 
service to the field. Within a reasonable 
time it is believed that not only will the 
company’s net premiums be materially 
increased, but that the saving in time, 
labor and expense will be tremendous.” 


TO OPEN CREDIT DEPARTMENT 
Walter C. Schryver of U. S. Fidelity & 
Guaranty and Maryland Motor Car 
Co. Sees Demand for Credit 


Walter C. Schryver, manager of the 
Newark Branch of the U. S. Fidelity & 
Guaranty and Maryland Motor Car Co., 
contemplates opening a credit insurance 
department within the next few weeks. 
Mr. Schryver said that Newark is one 
of the most promising sections of the 
Kast, particularly for credit insurance, 
due to the fact of the economic transpor- 
tation facilities, railroads, shipping lines, 
mechanical skill and housing problem. 





_ the National Surety has appointed 
Vandenbosch & McVoy as its general 
agents at Grand Rapids. 


Local Agents Handle 
Auto Repair Service 


CONTRACTS ARE NOT INSURANCE 





Provide for Repair Work on Body of 
‘Car for $30 a Year; Guaranteed 
by Fidelity & Deposit 





As an additional form of service to 
automobile insurance policyholders sev- 
eral insurance agencies in the metropoli- 
tan district of New York City are handl- 
ing automobile body maintenance con- 
tracts issued by an automobile body 
service corporation. The service con- 
tract of one of these organizations, the 
Atlas Auto Body Service Corporation, 
42 Broadway, New York City, is guar® 
anteed by a bond of the Fidelity & De- 
posit Company in the sum of $10,000. 

These service contracts, sold at a stipu- 
lated price, provide for repair work on 
the body of an atuomobile without fur- 
ther cost to the contract holder. The 
contract lists the types of damages sub- 
ject to repair. A somewhat similar form 
of cgntract was recently held to be an 
automobile collision insurance contract 
by the attorney general of Massachu- 
setts, but that issued in New York by the 
Atlas Auto Body Service Corporation is 
declared to have been approved by the 
New York Insurance Department as a 
repair contract. 

There is no towing or legal service 
connected with these contracts. Garages 
located in New York City, Long Island, 
Westchester County and New Jersey do 
the repair work for the service corpora- 
tion, 


Copy of Service Contract 


Following is a copy of the contract 
issued by the Atlas corporation: 

THIS AGREEMENT, made and en- 
tered into this ....FOURTH.... day 
of NOVEMBER 1925., by 
and between the ATLAS AUTO BODY 
SERVICE CORPORATION, duly incor- 
porated under the Laws of New York, 
party of the first part, and ............ 
JOHN DOE, NEW YORK CITY 
party of the second part. 

In consideration of ..... Wyld aw 
Dollars ($....30.00....) the party of the 
second part hereby retains and employs 
the said ATLAS AUTO BODY SERV- 
ICE CORPORATION, for the period of 
one year from this date, to fix and repair 
in a satisfactory manner, the following 
described parts belonging to and affixed 
to automobile owned by party of the 
second part, while so owned by the party 
of the second part: 

All the fenders, running boards, steps, 
dents in metal body, hood, cowl, side 
splashers, tire rack, metal parts of head, 
rear, side step and stop lights (whether 
single or combination), damage to top 
(either metal or material), damage to 
gasoline tank, damage to radiator from 
any cause whatsoever (except freezing), 
said automobile more specifically de- 
scribed as follows: 
Make of Car .... CADILLAC SEDAN, 
V63 Registration No. ........ 6C- 
Engine No. ..... 0 | 

Said repairs are to be made for the 
aforementioned consideration and with- 
out any additional cost or expense to the 
holder hereof. 

This agreement may be assigned or 
transferred together with aforementioned 


automobile by giving the Corporation 
written notice. 
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FREDERICK RICHARDSON, United Statos Manager: 
GENERsL EUVILCING, 4TH & WALNUT STS, 


PHILADELPHIA 








Bankers Indemnity 
to Start on May 15 


EXECUTIVE STAFF ORGANIZED 





Permanent Quarters at 42 Commerce St., 
Newark; Will Feature Automobile 
Liability and Property Damage 





The Bankers Indemnity of Newark is 
among the first of the newly formed 
casualty companies to get started in the 
production of business. Vice-President 
Frederick Wilkins has lined up some of 


his most important associates and ex- 
pects to commence writing business on 
May 15. The company has a capital of 
$500,000 and $1,000,000 paid in surplus. 
It will feature automobile liability and 
property damage lines and, it is under- 
stood, will issue liability cover for $7,- 
500 and $15,000 limits for the manual 
rates charged by other companies for 
the $5,000 and $10,000 limit policies. The 
company will be located at 24 Commerce 
St., Newark. 

C. A. Morlock, formerly of the Mary- 
land Casualty and Aetna Life, has joined 
the company as managing underwriter. 
His experience, especially in rating work, 
well qualifies him for his new duties. 

John Clarke, who was formerly treasur 
er of the Norwich Union Indemnity, has 
been appointed comptroller of the Bank- 
ers Indemnity. Mr. Clarke was previous- 
ly chief accountant with the Hartford 
Accident. 

M. A. Broderick is the claim manager 
of the new company and comes to it with 
a wealth of experience in this work. He 
was formerly with the London Guaran- 
tee & Accident as claim manager and 
had a similar position with the Globe 
Idemnity. At one time Mr. Broderick 
was manager of the claim department 
of the Harry C. Mitchell agency in New 
York City. 





RECEIVERS ASK FEES 
Receivers for the defunct American 
General Intemnity Corporation of St. 
Louis, Mo., jointly have asked fees for 
their services of from $10,000 to $20,000. 





This agreement shall’ become binding 
on the party of the first part when the 
signature of its president shall be affixed 
thereto. 

It is further agreed that no oral agree- 
ment nor any representations other than 
those contained herein shall be binding 
upon the party of the first part. 


Towner Shows Critics 
Where They’re Wrong 


TELLS WHY CONTRACTORS FAIL 


Rating Expert Challenges Auto Sales- 
man’s Statements Given at Boston 
Builders’ Congress 

The Boston Building Congress needs 

to be cleared up on certain definite points 
bonding, in the 
opinion of R. H. Towner of the Towner 
Rating Bureau. Several papers read at 
the recent sessions of the congress dis- 
cussing the subject are challenged by 
Mr. Towner this week. He refers par- 
ticularly to the paper read by S. M. Wil- 
liams of the Autocar Sales & Service Co. 
of Ardmore, Pa., saying that it was evi- 
dently prepared by someone who knew 
little about the contract business and 
still less about contract bond underwrit- 
ing. 
“Mr. Williams claimed that surety com- 
panies by their contract bond underwrit- 
ing ‘assist or encourage a choice of the 
incompetent contractor, at a too low 
price, resulting in a wastage paid for by 
the community,’” said Mr. Towner. “This 
statement may be challenged at once as 
being wholly untrue. Nobody knows in 
advance what is a ‘too low price.’ Least 
of all do the contractors themselves 
know. Their own estimates will vary 
from each other by a million dollars, as 
the following examples show: 

“There were only two bidders for the 
srooklyn State Hospital and the bids 
were $3,287,999 and $4,320,000 respective- 
ly—over a million dollars apart. There 
were four bidders for the Bedford Ave- 
nue Subway, Brooklyn, and their bids 
were respectively $3,950,000, $4,976,000, 
$5,887,000 and $6,218,000. Not only was 
the low bidder over a million dollars be- 
low the next lowest, but if you disregard 
the figures numbering the hundreds of 
thousands and just take the first figure 
of the bidding you find the four bids run- 
ning three, four, five, six millions of dol- 
lars. Yet it does not follow that a bid 
that saves the public treasury a million 
dollars is necessarily ‘too low’ or that it 
means bad work. Winston & Co. were 
$987,500 lower than the next lowest bid- 
der on the Scituate Dam at Providence, 
R. 1, and they are finishing it magnifi- 
cently, their work evoking a universal 
chorus of praise from the city’s own 
Public Works Department and from its 
Consulting Engineers. | have been three 

(Continued on page 38) 
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Impressive Ceremony 
At New Insurance Home 


SAMUEL APPLETON BUILDING 


Employers’ Liability Head Office People 
and Managers from All Parts of 
Country at Boston 


In the presence of representatives of 
the companies from the head office at 
London and of managers and general 
agents from as far distant as Hawaii and 
Cuba, and including Canada, the unus- 
ually attractive new building of the Em- 
ployers’ Liability Assurance Corporation, 
Ltd., and its associate companies, the 
rmployers’ Fire Insurance Co. and the 
American Employers’ Insurance Co., was 
dedicated in Boston last week. In nam 
ing the structure the Samuel Appleton 
Building, after a man who has done so 
tnuch to build up liability, compensation 
and other casualty lines in this country, 
the Employers’ Liability board: paid a 
most graceful compliment which was 
greatly appreciated by the American 
representatives of the organization.« It 
was not possible for Mr. Appleton to be 
present because of poor health, Edward 
C, Stone, the new United States man 
ager, acting as chief spokesman of the 
American contingent at the various fune 
tions. 


Gold Key for Mr. Appleton 


On behalf of Mr. Appleton, Mr. Stone 
accepted from Sir Edward Ward, chair 
man of the Employers’ Liability board 
of directors, a gold key to the building 
in a beautiful box. “I ask you to accept 
this key for Mr. Appleton, and to trans 
mit it to him with our love and admira 
tion,” he said, 

In discussing the naming of the build 
ing Sir Edward said of the veteran man 

“It is a peculiar happiness to us to 
name the building after such an eminent 
resident of Boston as Samuel Appleton 
but, of course, we do this mainly be- 
cause of our regard for him as being 
for many years the chief representative 
of the corporation in America. Samuel 
Appleton entered the services of the 
corporation in 1886, the year in which we 
established the United States branch and 
he has served no other corporation dur 
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ing the forty years which have elapsed. 
He became joint manager with Mr. Dana 
in 1899 and sole manager on January 1, 
1903. 

“You all know his outstanding capac- 
ity, his devotion, his singlemindedness. 
No man has so attained the apostolic 
ideal of ‘This one thing I do.’ His one 
uim and sole purpose during his business 
life have been to apply his great powers 
and all his strength to the furthering of 
the interests of the corporation. He has 
been fortunate. Not all men can com- 
mand success though they may deserve 
it, but he has deserved and gained it, and 
we all with one heart and voice con- 
gratulate him.” 

Early American Days 

Che chairman said that all at the head 
office had felt that Lord Claud Ham 
ilton, who was the first chairman of the 
corporation and remained chairman until 
his death, would have liked to take a 
leading part in the ceremony. Continu- 
ing he said in part: 

“Such an occasion as this is naturally 
one of retrospect and anticipation. The 
corporation came to America in 1886, just 
forty years ago. What an amazing 
career it has had since! Our then gen- 
eral manager, Mr. Stanley Brown, es- 
tablished it in New York State in June, 
1886, when $100,000 was deposited in 
Albany. A few weeks later business was 
started in Boston, and Boston has been 
uur American home ever since. Little 
prospect must there have seemed that 
a comparatively small English liability 
company, only six years old, should ever 
do big business on this continent, but 
‘things out of hope are compassed oft 
with venturing’ and our little venture in 
1886 was the beginning of mighty things 
to be accomplished in the after years. 
Phe corporation wrote the first’ Employ- 
ers’ Liability policy in the United States. 
It was issued in October, 1886, to a firm 
of tinware manutacturers in Milwaukee. 
In that year, our — total premiums 
amounted to only $13,000. By 1915, when 
the present offices were opened, the an- 
nual premiums were $2,500,000. — Last 
year the total premiums were $21,375,- 
O00 

American Funds 
“Another indication of development is 


to be found in the increase of our funds 
in America. The $100,000 deposited in 








Bronze Tablet, Symbolical of Trades 











The above cut is a reproduction in smaller size of the unusually impressive 
bronze tablet which has been placed above the door of the Samuel Appleton Build- 
ing at the Liberty Square entrance of the New England Department. The figures 
shown are symbolic to represent many of the trades and professions, the members 


of which are protected by the companies in the Employers’ Liability group. 


Reading from left to right. Top row: bricklayer, clockmaker, farmer, miner, 


cook, mechanic, butcher. 
Second row: 


shoemaker. 


potter, blacksmith, engineer; achitect, printer, sculptor, plumber. 
Third row: musician, glassblower, carpenter, stonecutter, bookkeeper, chemist, 


Employers’ Liability Dedication 


1886 had become $3,073,000 by 1905. To- 
day, they are $30,000,000. 

“The money spent on our new build- 
ing is an outward and visible sign of 
this progress, patent to all. Our first of- 
fice in 1886 was in State Street, and our 
staff then numbered five. When in 1905 
we erected the eleven-storied building, 
from which we have now moved, there 
was_a staff of seventy-five persons and 
we commenced by occupying only the 
first, third and fourth floors, and a part 
of the ninth floor. This new building 
has eighteen and a half floors and we are 
at once providing for a staff of 1,800 but 
space is available for 3,000. 

“It must be a matter of intense pride 
and satisfaction to all here that our or- 
ganization in America, entirely managed 
and manned by Americans, has in forty 
years made the corporation one of the 
largest composite insurance offices in the 
world,” 


Stone’s Praise of App‘eton 


In accepting the golden key to the 
building Manager Stone paid high 
tribute to the genius of Mr. Appleton 
and the affection in which he was re- 
garded, as well as expressing pride in 
the new building. After telling of the 
regret of all present that Mr. Appleton 
could not be there, he said in part: 

“Situated in the insurance district of 
the city where Mr. Appleton has for 
so many years lived the building looms 
far above its fellows in the surrounding 
streets. Just so has he loomed in his 
chosen profession. If ever one might be 
properly called the dean of his profes 
sion that man is Samuel Appleton. 

“The sturdy strength and security of 
the building reminds us, too, of the 
equally sturdy strength and security of 
his leadership in the administration of 
the duties of his various offices.” said 
Mr. Stone. “The careful planning and 
skilful arrangement of the many intricate 
details in the construction of the buiid 
ing remind us how. carefully he has 
planned and how skilfully he has handled 
the intricate details of this great insur- 
ance business, 

“The efficiency displayed throughout 
the building in preparing it for the us¢ 
of the many hundreds of employees in 
all departments is equally a reminder 
of his efficiency so marvellonsly dis 
played all these years in meeting the 
many problems which have pressed upon 
him for solution. 

“The whole structure, imposing in ap- 
pearance, beautiful to behold and 
serviceable in every way, is fairly emble- 
matical of the life work of the mar who, 
starting with nothing, has built up an 
equally imposing and serviceable bus:- 
ness. The building, therefore, has been 
rightly named the Appleton Building.” 


R.A. McMULLEN RETIRES 
Veteran Leaves Employers’ Liability Be- 
cause of Ill Health; G. F. Douaire 
Now Sole Manager in Chicago 


After a splendid record with the Em- 
ployers’ Liability for almost forty years, 
RK. A. MeMullen, veteran casualty under- 
writer and a member of the firm of Mc- 
Mullen & Douaire, of Chicago, has been 
‘forced to retire on account of ill health. 

Mr. McMullen became associated with 
the late George A. Gilbert, resident man- 
ager of the Employers’ Liability at Chi- 
cago, shortly after the corporation en- 
tered the West nearly forty years ago. 
Under Mr. Gilbert’s tutelage he built up 
a comprehensive knowledge of the lia- 
bility and compensation business in the 
West and his retirement will be re- 
gretted by a host of friends. Five years 
ago he joined with George F. Douaire 
under the firm of McMullen & Douaire, 


as branch managers for the company for 
parts of Illinois, Indiana and Iowa. 

Mr. Douaire, as of April 30, has as- 
sumed sole managership in Illinois terri- 
tory. He has been connected with the 
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E. C. Stone a Success in 
Two Lines of Endeavor 


WINS IN INSURANCE AND LAw 


Career of New United States Manager of 
Employers’ Liability; Important 
Figure in Massachusetts 

The appointment of Edward C. Stone, 
associate United States manager of the 
Employers’ Liability, to be United States 
Inanager, succeeding the veteran Samuel 
Appleton, the announcement of which 
was made to managers and general agents 
of the company from all over the United 
States, gave extreme pleasure, not only 
to those present and to the field force 
of the Employers’, but also to the busi- 





E. C. STONE 


ness and legal community of Boston as 
well. 

There are few men who have come 
into the insurance business who_ have 
attained such a striking and speedy suc- 
cess and won such high esteem as has 
Mr. Stone. He was one of the leading 
lawyers of Massachusetts when he joined 
the Employers’ organization “on full 
time” after having been its counsel. In- 
cidentally, he was counsel for the Massa- 
chusetts Casualty Underwriters’ Associa- 
tion, and was the chief mental figure as 
well as spokesman in what is known as 
the “Massachusetts reciprocal fight” in 
the Legislature. 

Office Boy for Lawyer 


Mr. Stone was born in Lexington in 
1878, and attended high school there. He 
is another one of the office boys who 
have reached the top. When sixteen he 
entered the office of S. Z. Bowman, for- 
mer Congressman, a well-known attor- 
ney. He picked up  stenography and 
typewriting, and, being given a two-hour 
lunch period by Mr. Bowman, he utilized 
it by attending Boston University law 
school classes. 

To a representative of THe [AsTERN 
Unperwrirer, he said in April, 1925: 

“I attended the lectures, where my 
shorthand came in handy, and received 
much help from the other students ane 
their notes. I would study at home until 
2 o'clock nearly every morning. Some- 
times | would stay up later, or rather 
earlier than that. I once put in 140 hours 
of work with less than ten hours’ sleep. 


—=> 





Employers’ Liability for the past twenty- 
eight years and for twenty-three years 
he was a special agent. He is well quali- 
fied to handle the executive affairs of the 
company in this field. 
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He was admitted to the bar in 1900, 
graduating with magna cum laude, and 
went to work in the law office of Choate 
& Hall. Two years later he went into 
the law firm of Bates & Armington, the 
senior partner being former Governor 
Bates. His first experience in casualty 
case was in a litigation for the Maryland 
Casualty. 

Was Member of Legislature 

In 1903 and 1904 he became a member 
of the Massachusetts legislature, repre- 
senting the Arlington and Lexington dis- 
trict. In the legislature he served on 
the first committee ever appointed to 
consider a possible workmen’s compensa- 
tion act. For about a year and a half 
he tried cases for the Maryland Casualty. 

He left the firm of Bates & Armington 
to become associated with Samuel W. 
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Famous Britishers At 
Boston Dedication 


STRONG HEAD OFFICE GROUP 
Sir Edward Ward, Board Chairman, Dis- 
tinguished at Ladysmith in Boer 
War; Careers of Others 


Attending the dedication exercises of 
the Employers’ Liability in Boston last 
week were some of the most distinguished 
British insurance men. The chairman of 
the board was one who made the trip 
to this country. He is Colonel Sir Ed- 
ward Ward, who is G. B. E., K. C. B. 
and K. C. V. O. These are titles not 
easily won. For the benefit of American 
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teers, all of whom were above the age 
limit. Many of the leading professional 
and business men of London were mem- 
bers of the Constabulary, each one tak- 
ing his four hours turn of duty. The 
men who worked in the day time were 
given four hours at night or.in the morn- 
ing before going to work. The night 
workers did Constabulary duty for four 
hours each day. 


Prominent In Business 


Another member of the board who 
was in Boston is Sir Courtauld Thom- 
son, K. B. E., C. B. The initials K. B. 
E. mean Knight of British Empire; and 
C. B. means Companion of the Bath. Sir 
Courtauld is interested in many indus- 
trial enterprises and is a director of 
Whiteley’s, the big London store. 











Distinguished Figures At Housewarming 














Left to right: C. 


Emery, now. deceased. He became ac 
quainted with Benjamin Brooks, then 
with the Maryland and now vice-presi 
dent of the American Mutual Liability. 
Mr. Stone began traveling all over the 
country trying cases for the American 
Mutual. A few years later he formed 
4 partnership with Henry C. Sawyer, 
then and thereafter counsel for the Em 
ployers’ Liability. The firm took Horace 
lr. Hardy, son of Judge Hardy of the 
Superior Court, into partnership and 
later admitted Thomas L. Wiles and 
John M. Morrison. When Mr. Sawyer 
died, Mr. Stone succeeded him as counsel 
lor the Employers’ Liability, the firm 
also continuing as counsel for the Ameri- 
can Mutual. 

In 1919 Mr. Stone became counsel for 
the Massachusetts Casualty Underwrit- 
ers Association, part of his work being 
to keep the state out of the insurance 
business as much as possible. 


Father of Four Children 
Mr. Stone’s 


y favorite sport is swim 
ming, 


ing, He belongs to the legal fraternity 
of Phi Delta Phi. is a Shriner, Knights 
Templar, and has other social and club 
connections, 

His wife is one of the best golf players 
in Massachusetis. He has four children, 
a boy and three girls. 

A most accomplished and convincing 
speaker, possessing also a fine sense of 
humor, Mr. Stone has made a favorable 
mpression wherever he has appeared 
throughout the country in talking before 
surance men and is a strong personality 
mM every sense of the term. ; 


H. Collingwood, Sir Courtauld Thomson, FE. C. 


Arthur Digby Besant, W. J. Ralph 


readers, “G. B. EE.” means Grand Cross 
Order of the British Empire; K.C.B. 
stands for Knight Commander of the 

Jath; K. C. V. ©. are the initials which 
can be put after the name of a man who 
is a Knight Commander of the Victorian 
Order. 

Sir Edward served in a 
military campaigns, starting with the 
Soudan and including the Boer War, 
and has frequently been designated by 
British writers as the “Savior of Lady- 
smith.” He went all through this four 
months’ siege and succeeded in getting 
enough food into the town to enable the 
troops to withstand the siege of the 
Boers. At various times he served under 
two of the most distinguished generals 


number of 


in the British army, Lord Roberts and 
Lord Woolsey. 
Head of London Constabulary 


In 1901 Colonel Ward left the army to 
become Permanent Under-Secretary of 
State. In 1913 he retired from that of- 
fice and became a prominent figure in 
the world of business, joining several 
boards. In 1914, when the war broke out, 
he was made commandant of the Metro- 
politan Special Constabulary, which po- 
sition he retained for the balance of the 
war. The formation and operation of 
this Constabulary is one of the most 
interesting incidents in war time. So 
many London policemen were military 
reserve men and had to go to war that 
the regular force lost about half of its 
members, and Colonel Ward formed the 
Constabulary which consisted of volun- 








Stone, Colonel Sir Edward Ward, W. H. Gray, 


W. E. Gray, general manager of the 
Employers’ Liability, is generally re 
garded as one of the most able of casual- 
ty insurance men. His strong forte for 
years was accident insurance. It is a 
rather interesting thing that so many 
“accident men” have been elevated to 
heads of the British companies. For in 
stance, R. Y. Sketch, general manager 
of the Phoenix Indemnity; Sir Arthur 


Worley, head of the North British & 
Mercantile; and the late T. FE. Arm 
strong of the Commercial Union fleet. 


were “accident men.” 

Mr. Gray is a graduate of Cambridge. 
He has been president of the London 
Institute and also of the Chartered In- 
surance Institute, and in a conversation 
with THe Eastern UNpbeRwRITER said he 
would not be surprised if the time 
would come when no man could get a 
leading position in a British insur 
ance office without possession of a 
Fellow’s degree from the Institute. 
He said there is no doubt that at the 
present time those who are taking the 
Institute courses are given a preference, 
all things being equal. Of course, a man 
of mediocre talent but with a faculty for 
assimilation which enables him to get a 
degree would not now be chosen in pref 
erence to someone with initiative, out- 
standing ability and talent, but all other 
things being equal, the man with a de- 


gree would stand a pretty reasonable 
chance being favored by promotion. 
Some companies now require men _ to 


have a degree but in the Employers’ Li- 
ability office this is optional. 


edication 








Mr. Gray paid a long tribute to Sam- 
uel Appleton and what he has done for 
the Employers’ Liability in America. In 
discussing Mr. Stone, whom the board 
had made United States manager, he 
said that one of the numerous things 
which had impressed those abroad with 
Mr. Stone’s marked abilities was his 
appearance in London before the Eng- 
lish Parliamentary Commission as an ex- 
pert on the American compensation acts. 
Mr. Stone had been asked by the Ac- 
cident Officers’ Association of Great 
Britain to come to England to give tes- 
timony relative to the workings of the 
American system, His talk proved il- 
luminating to the Commission and was 
well received by all the British casualty 
people. 


Long In Corporation’s Service 


Another one of the distinguished 
casualty men who was in the group visit- 
ing Boston was W. J. Ralph, secretary 
of the Employers’ Liability, who has 
had a long and notable career with that 
company. 

Probably best known to the Ameri- 
cans in the delegation was C. H. Col- 
lingwood, who has spent almost four 
decades with the company, having 
started with the Employers’ Liability 
shortly after the Employers’ Liability 
Act was passed in Great Britain. Includ- 
ing four years with an oil broker, he has 
been forty-three years in the business 
district of the city of London, 

Mr. Collingwood is superintendent of 
the foreign department, and in view of 
the fact that the Employers’ is in many 
kuropean countries, as well as parts of 
the Far East, Australia, South America, 
Canada and numerous other places, it 
will be seen that he has a remarkable 
knowledge of the world-wide casualty 
business 

One reason for the strength of the 
Kmplovers’, he said, is the worldwide 
spread of the business and the splendid 
reputation that it has in all parts of the 
globe. 


Well-Known British Life Executive and 
Actuary 

Another member of the party, Arthur 
Digby Besant, a member of the board, 
is general manager of the Clerical, Medi- 
cal & General Life Assurance Society, 
the shares of stock of which are owned 
by the Employers’ Liability. He is also 
head of the British Actuarial Society. A 
more extended story about him will be 
found in the life insurance section of the 
paper 


EMPLOYERS’ BANQUET 

A pleasant feature of the Employers’ 
Liability events in Boston last week was 
the banquet held at the Algonquin Club 
at which Chairman Sir Edward Ward 
announced the new appointments which, 
in addition to that of Mr. Stone as 
United States manager, included the ap- 
pointment of Artemus B. Poor, former 
superintendent of agencies, and Frank- 
lin H. Norton, former superintendent of 
accounts, as assistant United States 
managers 

It was announced that the New Eng- 
land department will hereafter be con- 
ducted as a branch office, the territory 
covered being the same, and that Harry 
F. Morse, formerly superintendent of 
the New England department, will be- 
come branch manager. Frank QO. Sar- 
gent, long associated with the New Eng- 
land department, will become assistant 
branch manager under the new arrange- 
ment. 

The speakers at the banquet were 
some of the head office people; Charles 
DD. Hilles, manager of New York State, 
who paid a remarkable tribute to Samuel 
Appleton; and the new Pacific Coast 
manager, Don E. Kessler. E. C. Stone 
was the delightful toastmaster. He was 
witty, and the affair was a great success. 
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Samuel Appleton’s 
Splendid Career 


PIONEER LIABILITY AGENT 


Told New England Business Men About 
New Cover; Great Success As 
United States Manager 


In the brilliant ceremonies attending 
the dedication of the new building of 
the Employers’ Liability in Boston last 
week, there was one regretful incident. 
Samuel Appleton, for years one of the 
great figures in casualty insurance, for 





SAMUEL APPLETON 


long head of the Employers’ Liability in 
this country, and the man after whom 
the building had been gracefully named 
by the Employers’ head office board, 
could not attend any of the events be- 
cause of ill health. He is eighty years 
old. 

Of all 
there is 


the business careers in Boston 
probably teeming with 
human than that 
of Samuel Appleton, who, at the age of 
could 
whose marvelous character and unusual- 


none 


much more interest 


forty, barely make a living but 
ly dominant personality enabled him, as 
time went on, to become head of a num- 
At one time 
he was president of the Manufacturers’ 
lire, 


ber of insurance companies. 


Son of a Sea Captain 


Mr. Appleton was born in New York 
City, the son of a sea captain. When a 
boy, he moved with his family to Boston. 
His father, Captain Appleton, returned 
from a long voyage to South America 
suffering from an illness from which he 
never recovered, the responsibility of 
supporting the family falling on the 
shoulders of Samuel Appleton, then a 
fifteen-year old schoolboy. His mother 
got him a place with a concern import- 
ing Spanish dyestuffs and wines. 

After numerous experiences he went 
into the insurance business when twenty- 
one years of age with the firm of Burge 
& Lane, 46 State Street, Boston. He 
fitted well in his new occupation and it:- 
side of two years he was made manag- 
ing secretary of the old Exchange In- 
surance Company, then of Lynn, and 
later of Boston. His first contact with 
the Employers’ Liability came fourtecn 
years later. 

In 1880 the Employers’ Liability was 
organized in London, shortly after the 
British Parliament passed the famous 
Employers’ Liability Act. At that time 
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there was an insurance firm in the Hub 
bearing the name of Endicott & Ma- 
comber. George Munro Endicott of the 
firm went to England in 1886 in reference 
to marine insurance matters. One day, 
while walking about the streets of Lon- 
don, he saw the sign, “Employers’ Lia- 
bility Assurance Corporation,” which in- 
trigued him. He had never heard of em- 
ployers’ liability insurance and wondered 
what it was about; so entered the office 
of the Employers’ Liability. The British 
insurance officials were impressed by 
Endicott; made inquiries about the firm 
of Endicott & Macomber, with the re- 
sult that they were made the American 
representatives, the company entering 
the United States at this time, making 
its headquarters in Boston. 


Appoint Mr. Appleton 


The progress of the business was slow 
at the start as liability insurance meant 
little in the lives of Boston business 
men. They knew nothing about it. The 
first thing that the American agents did 
was to employ an Englishman named 
William R. Freethy as clerk and steno- 
grapher. He wrote in long hand a com- 
mission for the first general agent of 
the Employers’ Liability in America. 
That general agent was Samuel Apple- 
ton and tlhe commission is framed now 
in the handsome office of Mr. Appletun 
in Boston. 

Mr. Freethy is today one of the iead- 
ing claims experts in the United States, 
his title being superintendent of the 
claim department of the Employers’ J .ia- 
bility. He attended the banquet at the 
Algonquin Club on Thursday night of 
last week, at which the chief guests were 
the British representatives of the head 
office. 

In 1895 Endicott & Macomber dis- 
solved partnership. After the death of 
Mr. Endicott, Messrs. Appleton and 
Dana were made United States managers. 
Soon after Mr. Dana resigned. 

Such were the beginnings of a busi- 
ness that has grown mightily. 

As a general agent, Mr. Appleton en- 
tered this new business with great zest 
and it was a delight for him to explain 
to the leading business people in Boston 
what liability insurance meant. He soon 
became a familiar figure, and as em- 
ployers’ liability developed in this coun- 
try, and later there appeared the work- 
men’s compensation laws, the Employers’ 
Liability developed into a great insti- 
tution on this side just as it has in many 
parts of the world. 


Took Delight in Planning New Building 


At the age of eighty, Mr. Appleton 
was at his office every morning at 9:15. 
He took the greatest delight in the plan- 
ning of the new building, also in the fact 
that the city permitted a change in or- 
dinance which enabled the company to 
make the structure higher than the 
original plan. One of his chief pleasures 
was the fact that he could sit in his of- 
fice in the insurance district and look 
into State Street, the place where he 
had his first office in insurance work. 

Mr. Appleton is a member of the 
Eastern Yacht Club, Boston Athletic 
Club, Algonquin, Exchange, Country 
and Tedesco Clubs, and of the Mer- 
chants’ Association. 





NEW FRATERNAL LAW 

Governor Smith has signed the Bouton 
bill (Senate Print No. 1727) as chapter 
661 of the laws of 1926 amending section 
247 of the Insurance Law providing in- 
creased penalties for unauthorized soli- 
citation of fraternal benefit insurance 
and permiting the issuance of an injunc- 
tion to restrain such solicitation. 





DUNMORE BILLS FAIL 


The three Dunmore bills, giving 
mutual companies surety powers, failed 
to become law in the New York State 
legislature which adjourned recently. 


Veteran Agent Tells 
How He Sold Policies 


SOLICITED PLANT WORKMEN 
Every Time W. S. Dresser Landed a 
Policy It Was an Opener 
for Another 





Lakeland, Florida, May 5.—W. S. 
Dresser, who is around seventy-five, quit 
a good job in a hardware store in Sher- 
brooke, Quebec, in 1883 to go into the 
insurance business. He retired from ac- 
tive work in 1921, with money enough to 
have a good time in Florida. But he is 
still heart and soul and mind an agent. 
He had two fire companies when he be- 
gan, one of them the Hartford. Shortly 
after he added the Aetna of Hartford. 
He had also the Travelers for accident 
and life. At that time there was no 
health insurance. 

The devotion to his old line-up is indi- 
cated by the fact that Mr. Dresser will 
not have fire insurance on any of his 
property except in the Hartford and the 
Aetna. If he acquires holding covered 
by policies of other companies he cancels 
out and takes the short rate loss and re- 
writes in one or the other of his old 
loves. A man could not be more loyal 
to his own family or clan than this sin- 
cere old-time representative is to these 
two organizations he worked with and 
for so long. 


Began Work in Wood Working Plant 


He is one of the best boosters of the 
Travelers that I ever encountered. 

As a young man he had worked in wood 
nanufacturing plants and came to know 
the needs of those whose duties kept 
them inside most of the time. He saw 
that many were hurt and were forced to 
great privations as a result of the loss of 
time and wages, for there was no bene- 
volent compensation law to look after 
them then. He knew also the trend of 
mind and thought of workers of this 
class and could talk to them in a lan- 
guage they understood. 


Talked to Employes 


“My first move after I left the hard- 
ware store and became an _ insurance 
agent was to get into the factories,” said 
Mr. Dresser. “I secured permission of 
the employers to go inside and talk to 
the men. I knew their problems, and 
largely their earnings, so I could talk to 
them intelligently about their protection 
needs. I wrote a great many policies, 
and made a large number of friends who 
were continuous sources of other lines of 
business. Most of them had household 
goods, but had not felt that they could 
afford to insure them. I was able with 
this intimate contact to make them see 
how they could and why they should do 
so. And those who owned homes soon 
became sold on insurance, so I got their 
houses as well as their furniture. Loss 
of time insurance fits right into loss of 
life insurance, and ere long my life sales 
became worth while. I often think that 
while I came gradually into a. large in- 
come from the merchants and other citi- 
zens of the community most of my suc- 
cess could have been traced to the friends 
I made and the information I secured 
while building up my accident insurance 
account. 


“I wonder if any of us really under- 
stand the ramifications of our business. 
When I began to call on prospects I 
found them ignorant of the science or 
service of insurance, and largely pre- 
judiced against it. This was due then, 
and has been in every stage of insurance 
progress to ignorant agents who are too 
often dishonest as well as ignorant. We 
had had a mutual concern that had 
caused trouble, and not a few agents of 
even good stock companies left behind 
a trail of dishonest and uncertain meth- 
ods and promises. When I would tell a 
man that if he were hurt my company 
would pay him a certain sum of money, 
in cash, he was doubtful if it would do 
so. Those were the days of close settle- 
ments in adjustments, and recourse to 
technicality in either sharing or refusing 
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to pay claims was all too common among 
some classes of companies. Many peo- 
ple had had experience with assessment 
organizations, where the pay was often 
a back fire in the necessity to chip jn 
to compensate others, and direct claims 
often delayed until reluctant other mem- 
bers could be made to come across, | 
could not blame them if they were slow 
to follow my soliciting. But in time claims 
were made on policies I had sold, and | 
saw that while the interests of the com- 
panies were safeguarded, the policy- 
holders got full measure of every prom- 
ise made or implied. When checks came 
through to pay for one, two or more 
weeks of disability as a result of accident 
the families began to look upon me as q 
real friend and my company as a bene- 
factor. When a house burned and the 
owner saw perhaps his“life savings gone 
up into smoke, and had no doubt a ques- 
tion in his mind about the willingness of 
the insurance company to pay his losses, 
we laid down everything else to take 
care of the situation, and when in a short 
time we paid him liberally and _ served 
him efficiently in his misfortune he lost 
no time in spreading the good news 
among his neighbors. 


Results Far Reaching 

“The results were far reaching. Em- 
ployers came to realize that I was con- 
tributing to good service when I insured 
their employes. Property owners came 
to feel that whereas under old methods 
a fire generally meant a heavy economic 
loss to the community, they could with 
my work be assured of payment. that 
would avoid such a drain upon its re- 
sources. In other days when a man was 
hurt his employer had to pay him at 
least something while he was out. If 
he were killed the amount would almost 
certainly run into a high figure. Under 
these conditions the grocer had to wait 
longer for his money than he could af- 
ford, and other tradesmen were in the 
same boat with him. But with my 
policyholders paying their way even when 
laid up from injury everybody began to 
get a new idea of what insurance meant 
to every department of human effort. 
There were other agents doing good 
work even then, and we worked hand in 
hand to establish our business on the 
basis it deserved, and when I look back 
on it all I feel a great thankfulness that 
I was so sure that I was right and that 
my business was a necessity, and that I 
had the strength and the patience to 
plan and labor to the end I sought. I 
had a good time. I'd like to be starting 
another forty-two years of it with the 
wonderful things you have now to offer 
both in protection and service. — The 
agent of the present is certainly a lucky 
fellow. I sure envy him his job and his 
opportunity.” 





F. & D. CHANGES 


M. S. Tanner is to leave New Orleans 
where he has been branch manager fot 
the Fidelity & Deposit to become mat- 
ager of the company’s branch at Syra 
cuse, effective May 15. Mr. Tanner. suc 
ceeds Vernon Pierson in this capacity. 

J. H. Richards, now assistant manage! 
of the Pittsburgh branch, takes Mr. Ta- 
ner’s place at New Orleans, while L. D. 
Merrell at present special agent at Mem: 
phis, moves to Pittsburgh as special agent 
there. 

W. L. Lowe, formerly auditor and ad- 
juster at Detroit, succeeds R. G. Cush- 
man who has resigned as special agent 
with the Buffalo branch. 





PHILLIP FAGER 


Phillip Fager who has been in_ the 
bonding department of the home office 
of the Columbia Casualty for the past 
five years has been appointed special 
agent for the Albany (N. Y.) office. De- 
faleations have become so_ prevalent, 
even among the most trusted employees, 
that there has been an increased intef- 
est manifested by the small agents 
the developing of the bonding af 
surety field, and Mr. Fager is wel! qual- 
ified by experience to assume his new 
office. 
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Leaders in Business 
and Finance on Board 


GREAT AMERICAN INDEMNITY 


Incorporation Completed; Starts July 1; 
Nation-wide Business; Conservative 
Underwriting Policy 





The Great American Indemnity, which 
is to start under the most favorable 
auspices, and of which a great deal is 
expected by reason of its financial and 
other potential strength, formally an- 
nounced its incorporation this week, as 
well as its plan of operation, attitude 
on agency co-operation and acquisition 
cost regulation. As running mate of that 
powerful fire insurance company, the 
Great American, the Great American In- 
demnity will offer many advantages to 
a strong agency force which, no doubt, 
will soon be completed. It has been 
licensed to write casualty, fidelity, surety 
and accident and health lines. The 
actual transaction of business will begin 
on or about July 1 and the company will 
quickly enter all states, establishing 
branches wherever required. 

President Jesse S. Phillips, in making 
known his plans, expects to cultivate im- 
mediately the agency material within the 
extensive field organization of the fire 
fleet. But at the same time, he says, 
other available desirable casualty and 
surety producers will not be neglected, 
for it is intended that the Great Ameri- 
can Indemnity will not only profit by 
its relationship to the fire group, but 
will also develop new agency prospects 
for its affiliated companies. “Thus, an 
element of mutual helpfulness will cre- 
ate a strong agency organization, offer- 
ing broad and efficient service to the in- 
suring public,” said Mr. Phillips. 


Leading Financiers on Directorate 


The board of directors of the Great 
American Indemnity has been built upon 
the board of the parent company as a 
nucleus and contains some of the leading 
financiers and business men of the 
country. Its complete membership fol- 
lows: 

_ Earl D. Babst, Chairman of the Board, Amer- 
ican Sugar Refining Co., New York City; 
Arthur O. Choate, Clark, Dodge & Company, 
Bankers, New York City; Edwin M. Cragin, 
New York City; Herman C. Fleitmann, Fleit- 
mann & Co,, Dry Goods Commission Merchants, 
New York City; Chauncey B. Garver, Shear- 
man & Sterling, Attorneys, New York City; 
John A. Garver, Shearman & Sterling, Attor- 
neys, New York City; Percy H. Goodwin, In- 
surance, San Diego, California; Frederick W. 
Jackson, Shearman & Sterling, Attorneys, New 
fork City; Eustis L. Hopkins, Bliss, Fabyan & 
Co., Cotton Goods Commission Merchants, New 
York City; Gustav F. Michelbacher, vice-presi- 
dent, Great American Indemnity; Alexander R. 
Phillips, vice-president, Great American Insur- 
ance Co.; Jesse S. Phillips, president, Great 
American Indemnity; (Formerly Superintend- 
ent of Insurance of New York); Samuel Mc- 
Roberts, Chairman of the Board, Chatham 
Phenix National Bank and Trust Company of 
New York; Arthur Reynolds, president, Con- 
tinental & Commercial National Bank of Chi- 
cago; John G,.-Rolker, Insurance, Baltimore, 
Md.; Charles G. Smith, president, Great Amer- 
ean Insurance Co.; Howard C. Smith. formerly 
of Hathaway, Smith Folds & Co., New York 
City; Philip Stockton, president, Old Colony 
Trust. Co., of Boston;’ Charles R. Street, vice- 
President, Great American Insurance Co., in 
Chicago; Julius A. Stursberg, New York City; 
Harvey Wells, Insurance, Portland, Oregon; 
Jesse E. White, vice-president, Great American 
Insurance Co.;\ William Wood, Manufacturer, 


Philadelphia. 
No Wild Scramble for Volume 


It is the desire of the board of di- 
rectors to build an executive staff which 
will inspire confidence and demonstrate 
to agents throughout the country that 
the new company is qualified to offer 
effective and intelligent service. This 
Policy has been expressed in the appoint- 
ments made so far. This line-up is as 
follows : Chairman of the Board, Charles 
G. Smith; President, Jesse S. Phillips; 

ice President and Secretary, Gustav F. 
Michelbacher ; Secretary, George E. 
ale Comptroller, Arthur H. Robin- 

The underwriting policy of the com- 
any has not been fully formulated but 
tis safe to say that it will be conserva- 
We. There will not be a wild scramble 
r volume at any price. An attempt 
ill be made to build the premium in- 
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come of the company scientifically. 
Haste will be avoided since those in re- 
sponsible charge are convinced that too 
rapid growth is inconsistent with the 
development of a sound and profitable 
business. 
Probably Will Join Various Bureaus and 
Conferences 

The indemnity company will probably 
join the various conferences and bureaus 
regulating rates and underwriting prac- 
tices in the lines of business which it will 
write. But an unqualified statement of 
its purpose ‘with reference to affiliation 
with any individual cooperative organ- 
ization cannot be made until the officers 
are convinced that the interests of the 
company will not be jeopardized by such 
affiliation. 

Favors Acquisition Cost Rules 

Believing that the regulation of acqui- 
sition cost is essential, President Phillips 
says: “We will gladly observe the pres- 
ent rules regarding acquisition and field 
supervision cost for casualty insurance. 
It is believed that the old method of 
building a casualty organization, which 
required great freedom from restrictions 
in the earlier years of a company’s ex- 
istence, is obsolete and that the rules 
which govern the casualty business offer 
ample opportunities for new companies 
to develop a satisfactory volume of pre- 
miums. We have not followed the dis- 
cussions which have recently taken 
place with reference to the adoption of 
similar rules for the fidelity and surety 
business, and are not competent, there- 
fore, to express an opinion with refer- 
ence to these rules at this time.” 





RULING ABOUT AN ARM 

A hearing was held last week before 
Compensation Commissioner Noonan, in 
Hartford on the motion of the New De- 
parture Co. of Bristol, employer, and the 
Indemnity Insurance Company of North 
America of Westbury, for the purpose 
of ascertaining the extent of their lia- 
bility in the case of Bertha Zagland, 
whose right arm was injured February 
11, 1925 while she was employed at a 
hotel, conducted by her employer. 

It was decided by Commissioner Noon- 
an that inasmuch as she had sustained 
25% loss of function of the arm or 
above the elbow, she was entitled to 
compensation for 52 weeks at $7.50 a 
week. This was in addition to the com- 
pensation already paid to her for total 
incapacity to April, 1926. Commissioner 
Noonan also ruled that the abdominal 
condition of the woman, for which she 
is about to undergo an operation, had 
no connection with the injury. 

The Standard Accident has prepared 
a new automobile form, known as a re- 
newal certificate, which is aimed to save 
the time of an agent in filling out long 
applications or renewal policies. 


London G,. & A. Pushing 
Auto Sales Campaign 


$1,000,000 FIXED AS GOAL 


“Gold Guarantee” Policy, Printed on 
Gold Colored Paper, Features Inten- 
sive Drive 
The London Guaranty & Accident is 
putting on an intensive automobile in- 
surance selling campaign, which was 
launched April 19 and is designed by 
July 4 to produce $1,000,000 in premiums 
on automobile liability and property 
damage covers. The company is calling 
its contract the “Gold Guarantee Auto- 
mobile Policy,” printing it on gold coi- 
ored paper to make ‘it distinctive, and 
sending every agent sales circulars, win- 
dow display posters and material to be 

distributed among clients. 

Already the company is receiving 
favorable reactions from its agents. 
Superintendent of Agencies P. D. Olm- 
stead, who made a trip to the leading 
agencies in the West to gather material 
for the campaign, says that nearly all 
the agents have already declared their 
intention of going after the quotas as- 
signed them and many have exceeded 
their quotas in the first two weeks of 
the campaign. Some have voluntarily 
increased their quotas. 

The “Gold Guarantee” trademark has 
been copyrighted and applied to the reg 
ular automobile policy of the London. 
The idea of the change in name and 
color is to impress assureds with the 
quality of protection behind each policy 
and to make it easy for every policy 
holder to discern a London auto policy 
when he has it together with his other 
insurance contracts. 


To Feature Agents Service 

For the local agent the campaign is 
designed to permit him to sell himself 
and his service more thoroughly to his 
community. All the literature and pos- 
ters to be read by the public feature the 
names of agents, while that of the com- 
pany is kept in the background. 

At the home office the automobile de- 
partment of the London has_ been 
strengthened and added facilities in- 
stalled to render “Super Service” to 
agents in every sense of the word. The 
house organ of the company entitled 
“The Service Bulletin,” has been re- 
christened “Super Service.” Beginning 
with the May issue it is larger in size, 
printed in two colors and contains many 
interesting and helpful articles and illus- 
trations. 

Speaking of the Gold Guarantee pol- 
icy the company says in its special cir- 
cular to agents: 

“Here is a policy with a name that’s 
easy to handle—that sticks in anyone’s 
mind and conveys the idea of value. It 
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is easier to merchandise a name like this 
and it is something to build advertising 
around, The name, design and golden 
paper form a distinctive policy that is 
the basis of the London’s great auto 
proposition for its agents. The basic 
idea is this—to put every one of our 
agents over as THE auto insurance man 
in his locality.” 

Each agent is told to stress service to 
his clients, for the greatest protection 
can come only from agents who render 
service above that which might ordinar- 
ily be expected. The poster design for 
agents to display in prominent places 
bears the caption, “Get on the Road to 
Safe Driving,” and is printed in four 
colors. 

The first collection of sales material 
going to London Guarantee agents in- 
cludes a self-mailing circular. These in- 
troduce the agent as the “Gold Guaran- 
tee” agent and are designed to open the 
way for personal interviews. 

Identification cards are being distrib- 
uted which agents are asked to feature. 
There are places for the name and ad- 
dress of the insured, date his insurance 
was effected, with what company and 
with what agent. 

“The London identification card is a 
valuable thing for any automobile own- 
er to have,” says the company. “It is a 
common occurrence for people insured 
in the London to be away from home 
and secure service because they have 
the card. Now with ‘Gold , Guarantee’ 
Insurance the card has added signifi- 
cance. Emphasize the fact that ‘Gold 
Guarantee’ Insurance is national, anyone 
who ever expects to travel by auto- 
mobile should have insurance in a na- 
tional organization prepared to render 
service at any point.” 


HOW BAILEY GETS LEADS 


Thomas R. Bailey of Philadelphia, 
who recently qualified for the Travelers 
Automobile Producers Club, uses the 
automobile sales agencies of that city 
to secure his prospects. After securing 
leads through the different automobile 
agencies on North Broad Street, he 
tiakes a personal solicitation, frequently 
in the evening when he is more cer- 
tain to find his prospect at home. 

He is a strong believer in adequate 
limits. He always quotes his policy for 
sufficient amounts and usually manages 
to make these limits stick. 

He also believes in automobile plate 
glass insurance. 
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Gets No Recovery 
For Stolen Alcohol 


PREFERRED ACCIDENT WINS 


Appellate Division a New York State 
Supreme Court Finds No Forcible 
Entry in Case 


Division of the New 
York State Supreme Court last week 
established a precedent in the case of 
John C. Lee, a wholesale dealer in alco 
hol, who with his clerk was tied up in 
his warehouse at 34 North Moore street, 
on May 23, 1922, when it ruled that, 
under the terms of the burglary policy 
which he carried with the Preferred 
Accident, he could not recover $4,215 
for losses sustained. 

It appears that Lee 
suit against the 
a $5,000 policy. 
in the lower 
given in 
was taken before the 


The Appellate 


originally brought 
Preferred Accident on 
This case was taken up 
court, and a verdict was 
favor of Lee. Later the case 
Appellate Division 


where the original decision of the trial 
justice was reversed 
All Justices Concur 
Justice Merrell, who wrote the opin 


ion which was concurred in by the other 
justices reviewing the case, found that 
the robbery did not fall within the terms 
of the policy held by Lee. The opinion 
of the Justice is in part as follows: 

“The evidence very clearly shows that 
the robbers did not make felonious 
entry into the premises at the time 
when the premises were not open for 
business, but that their entrance was 
made during business hours, when both 
the plaintiff and his employee were at 
the place of business and transacting 
business. The place was clearly open 
for business at the time of such entry. 

“The evidence further shows that at 
the time of the felonious entry into the 
premises, such entry was made without 
force and violence, and that there were 
no visible marks of such force and vio 
lence made upon the premises at the 
place of such entry by tools, explosives, 
electricity or chemicals.” 

Harry Vaux, superintendent of the 
Department of Burglary, of the Pre 
ferred Accident, in discussing the case 
with a representative of THE Eastern 
Unpberwrirer, declared that the terms of 
Lee's policy with the Preferred Accident 
limits payment of indemnity to the as 
sured to a case where his place of busi 
ness has been entered by burglars only 
after it has been closed. In this par 
ticular case, he explained, the premises 
were wide open and no forcible entry 
was made. Mr. Vaux also said that 
Lee could have recovered the amount 
of his losses had he had a hold-up policy. 


LAWYERS’ DIRECTORY 


Published Under Auspices of the Inter- 
national Claim Association, Robert R. 
Harrold, Pacific Mutual, Chairman 
The Directory of 
with Insurance Law 
under the auspices of the International 
Claim Association, is ready for distribu- 
tion. It interests those departments of 
companies confronted with legal prob- 
lems and the employment of attorneys 

throughout the country. 

The committee of the association 
which had direct supervision of the 
work was Robert R. Harrold, general 
claim representative, Pacific Mutual Life, 
chairman; Martin P. Cornelius,* vice- 
president and general attorney, Conti- 
nental Casualty; and Edward St. Clair, 
general attorney, North American Ac- 
cident. The book was compiled and 
published by the Bar List Publishing 
Co., headed by R. W. Martindale. 

TO BE PRESIDENT 

L. C. Fulenwider, founder of the Globe 
Realty and Investment Company, Den- 
ver, while retaining an interest in the 
Globe, has sold a portion to O. T. MeIn 
tosh and E. W. Jonees and has gone to 
Jacksonville, Florida, where he will serve 
as president of the Security Land & In- 
surance Co. 


Insurance Lawyers 
Digest, published 


Beha Pleased With Quick Response; 
Asks Executives to Bring Agency 
Commissions into Line 
A quick response 
Superintendent of 


was accorded to 
Insurance Beha in 
his request to fidelity and surety com- 
panies to limit the acquisition cost to 
30 per cent. and the total expense ratio, 
ingluding home office supervision costs 
and only excluding taxes, to 50 per cent. 

This week Mr. Beha asked for prompt 
information as to steps taken to carry 
out pledges given him by the reforming 
of agency contracts which are in vio- 
lation of the rules. The Superintend- 
ent’s letter follows: 

“In accordance with the signed pledge 


to keep within the limitation of acqui- 
sition and total expenses set forth 
therein, will you please take immediate 


steps to conform contracts with agents 
to fit the limitations. 1 refer particu- 
larly to commissions or other consid- 
eration paid on any one bond in excess 
of 30 per cent. (15 per cent. in the case 
of bankers’ blanket bonds) and such 
other adjustments necessary to keep the 


total acquisition cost within these top 
limits, 
“IT want to express my thanks for the 


prompt response of the company exec- 
utives in the signing of the pledge and 
bespeak a continuance of this spirit with 
a view of bringing the excessive costs 
down and stabilizing the busine $8.” 


RE-ENTERS NEW YORK STATE 


After a Year of Penance Under — 
Indemnity, Northwestern C. & S. 
Licensed Here 


The progress made by the North 
western Casualty & Surety since it was 
acquired about a year ago by the Union 
Indemnity is indicated by the news this 
week that the company has received its 
license to do business in New York 
State, as of May 1. It will be remem 
bered that this company operated in the 
state for some time, but withdrew iast 
year pending reorganization and _ refi- 
nancing. 

Now under the supervision of the ex- 
perienced officers of the Union Indem- 
nity, W. Irving Moss being its president, 
the Northwestern Casualty & Surety 
has had approximately three-quarters of 
a million dollars fresh capital paid in 
and its statement as of March, 1926, 
showed a capital of $750,000 and a sur- 
plus in excess of $700,000. 


ADMITTED TO MAINE 


The National Accident & Health In- 
surance Co. of Philadelphia has recently 
been admitted to Maine. The company 
is now doing business in seventeen 
states. 
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S. F. NORWOOD’S NEW POST 


Joins National Union Indemnity on June 
1 to Assist President Cole; Resigns 


From Globe Indemnity in N. Y. 

S. F. Norwood will join the National 
Union Indemnity, effective June 1, to 
assist E. E. Cole, president of the com- 
pany, in the gradual expansion of its cas- 
ualty and surety lines. Mr. Norwood is 
well qualified for this position as he 
has been superintendent of the develop- 
ment department of the Globe Indem- 
nity in its New York office for the past 
few years. He resigns from this posi- 
tion next week and will take a short va- 
cation before joining the National Union 
Indemnity. 

Mr. Norwood’s experience, since he 
started in the business twenty-two years 
ago embraces all departments ef cas- 
ualty and surety business and field work 
in practically every state. During the 
past fourteen years he has been asso- 
ciated with two casualty and surety com- 
panies which work should equip him 
to successfully assist a fire insurance or- 
ganization with its agency plant to ex- 
pand in the writing of casualty and sure- 
ty lines. 


CAPITAL INCREASE APPROVED 


The stockholders of the New Amster- 
dam Casualty this week unanimously 
approved the action of the company to 
increase its cash capital to $2,250,000 by 
the sale of 25,000 new shares. Of the 
$1,250,000 thus realized $250,000 will be 
added to capital and $1,000,000 to sur- 


plus. The new surplus will be $4,100,000 
and the total assets $18,150,000, Present 
shareholders may subscribe up to May 


May 7, 1926 





nl 
ENTERS FOUR MORE STATES 


Commercial Casualty Now -Licensed jn 
About Forty States; Appoints L. S, 
Yesner & Co. in Dallas 
The Commercial Casualty has entered 
the states of Texas, Tennessee, Arkan- 
sas and Arizona in keeping with its plan 
for expansion, The company is now lic- 

ensed in about forty states. 

The appointment of L. S. Yesner & 
Co. of Dallas was announced this week 
as general agents for the company, 
Further connections will be ready soon, 





TO PICK NEW PROSPECTS 
George D. Weaver, 
for the Standard Accident in its Phila- 
delphia branch, has been sending out 
a bulletin to agents and brokers which 
gives them the various types of pros- 
pects for bonds, and also the form of 
bonds which can be sold to each. Pres- 
ent returns indicate that this form js 
welcomed by the producers as it gives 
them something definite to work on, 
The company has reproduced this bul 
letin in the current number of the 
“Standard Cog” for the benefit of ‘its 
entire field force. 


bonding Manager 





HAS IMPOSING NAME 
The Casualty Association of America 
is the name of an imposing reciprocal in 
Detroit. It has assets of $202,000, accord- 
ing to the annual statement filed by the 
California Insurance Department. 





ILLINOIS APPOINTMENT 
The National Surety has appointed 
Miller, Castle & Freiburg as its general 
agents at Quincy, Illinois, in keeping 
with the company’s plan to develop Illi- 
nois intensively. 
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J, W. Ward Started As 
A Humble Bank Clerk 


HIGHLIGHTS IN HIS CAREER 


President of Republic Casualty Was 
Formerly Leading Pittsburgh Banker; 
Company Feels His Impetus 


Casualty underwriters are watching 
with interest the progress being made 
by the Republic Casualty under the lead- 
ership of its newly elected president, 
Joseph W. Ward. A few weeks after 
he was appointed, Mr. Ward completed 
plans to increase the capital stock of the 
company by the sale of 33,000 shares of 
additional stock, bringing the capital up 
to $1,000,000 and the surplus to about 
$750,000. Mr. Ward also indicated that 
the company will branch out soon into 
several additional states in keeping with 
its plan of expansion. It is entered in 


about sixteen states at the present time. 





JOSEPH W. WARD 


Mr. Ward began his business career 
twenty-five years ago as a humble clerk 
ina Pittsburgh bank. He indicated his 
keen desire to get an education by ask 
ing for a leave of absence to work his 
way through Washington & Jefferson 
College. In 1908 he secured a position 
with the Peoples National Bank where 
his advancement was rapid. By 1916 
Mr. Ward was vice-president of this 
bank where he remained until 1921 when 
the Peoples National consolidated with 
the First National Bank. In May, 1923, 
he accepted the position as vice-presi 
dent of the Bank of Pittsburgh, National 
Association. 

Commenting on his 
New post, a Pittsburgh 
Said: 

“Mr. Ward's thorough knowledge 
ol every detail of banking and finance 
should prove of inestimable value to 
that the directors and stockholders of 
him in his new position and we believe 
the Republic Casualty are to be con 
gratulated in securing his services.” 


fitness for his 
bank journal 


Building An Aggressive Field Force 
lhe Silliman-Kunkel Company, East- 
tern Managers for the Republic Cas- 
ualty, typifies the quality of its field 
lorce. This company is headed by H., 
: Silliman, who Was vice-president oi 
es. Republic Casualty from 1917 to 
“) and still retains this position in 
an advisory capacity. It 


ae tae was his fore- 
agent tha prompted the company to 
open a branch in Newark in 1919, known 
as the Eastern Casualty Underwriters, 


he i Ta $ 
indling New Jersey, Eastern Pennsyl- 


yania, Maryland and Delaware. During 
Its first 


year this branch wrote more 
han $100,000 in net premiums. 
“PPS Silliman retired stro tive du 
1. the’ Republic “Casualty” the freee 


oe ‘ped to become chairman of the 
shiek of the Silliman-Kunkel Company 
ch took over the old agency organi- 
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ALEXANDER GREENE & CO. 


Incorporated 
FORMERLY GREENE & GOETSCHIUS, Ine. 


MANAGERS 


Fireman’s Fund Insurance Company 
Home Fire and Marine Insurance Company 
AUTOMOBILE BRANCH—METROPOLITAN DISTRICT 


Union Indemnity Company 


General Agents—All Lines 
AUTOMOBILE—CASUALTY—INLAND MARINE—SURETY 


NEW YORK 














NEW F. & C. VICE-PRESIDENT 


Cc. L. Newmiller, Who Started in 1898 
As a Claim Clerk, Merits His 
Promotion 
Charles L. Newmiller, who started with 
the Fidelity & Casualty in 1898 as a clerk 
in the claim department, was promoted 
a few days ago to be vice-president 
in addition to his work as_ secretary. 
This is a fitting recognition to the long 
years of service which Mr. Newmiller 


has wholeheartedly given to the com 
pany. 
Most of Mr. Newmiller’s experience 


has been in the accounting division of 
the company. In 1902 he was placed in 
the cashier's office and became assistant 
cashier in 1905. Shortly afterwards he 
Was appointed general bookkeeper and 
in 1907 he was made general accountant. 
In February, 1913, Mr. Newmiller re- 
ceived another promotion to the execu- 
tive ranks of the company, becoming 
an assistant secretary with direct super 
vision over the accounting department. 
In 1925 he became secretary. 
zation. Associated with him is H. G. 
Kunkel, formerly resident vice-president 
of the Republic at Newark, later presi 
dent of the Eastern Casualty, and now 
president of the new agency. 





- 
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BACK WITH GLOBE INDEMNITY 


Nat W. Teswien. Will Supervise 
Development in the N. Y. Office, 
Succeeding S. F. Norwood 

W. 


casualty 


Nat Troutman, one of the best 
liked men in the 
casualty business in New York City, has 
returned to the Globe Indemnity in 
charge of its development department in 
the New York office. He 
F., Norwood, who has resigned to join 


production 


succeeds S. 


the National Union Indemnity. 

Mr. Troutman recently resigned from 
the Independence Indemnity where he 
had built up a splendid brokerage clien- 
tele in New York City. Previous to 
1923 when he joined this company as 
resident secretary under Benjamin Stur- 
gis, Mr. Troutman had been develop 
ment superintendent with the Globe In- 
demnity in New York. For this reason 
it is quite a happy conclusion that he is 
back again with the company 
development department he 
organizing. 


whose 
assisted in 


This agency has just moved into a 
three story building of its own at 112 
South Fourth Street, Philadelphia, 
where it is expected to produce at the 
rate of $1,000,000 in premiums a year. 
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General Accident & Liability 
Insurance Company, Limited 


HEAD OFFICE, Chicago 


EASTERN DEPT., New York 





E. V. Mills Elected 
Secretary-Treasurer 


OF CONSTITUTION INDEMNITY 
To Be in Charge of ewiigte and Statis- 
tics; Leaves Independence Indemnity 
Where He Was Popular 


One of the first appointments to be 
made by the Constitution Indemnity, the 
new casualty running mate of the Fire 
Association of Philadelphia and. affili- 
ated companies, is that of Edward V. 
Mills, formerly assistant secretary of 
the Independence Indemnity, as secre- 
tary and treasurer of the new company. 
Mr. Mills succeeds Edwin S. Gault, who 
was temporarily elected secretary and 
treasurer of the company for organiza- 
tion purposes. Mr. Gault continues his 
connection with the Fire Association as 
assistant secretary in charge of adver- 
tising and purchasing. 

Mr. Mills has been directly identified 
with insurance work for nearly thirteen 
years. He was chief accountant of the 
Pacific Coast Department of the Royal 
Indemnity for nine years. Subsequently 
he was special representative of the 
Elliott-Fisher Co. on the Pacific Coast; 
for a year and a half he devoted his 
entire time to originating accounting 
and statistical systems for insurance 
offices. One of his activities was the 
Accountants’ Association of San Fran- 
cisco, embracing educational, employ- 
ment and recreational features, of which 
he is a past president. 

Coming to the Independence Indem- 
nity in January, 1925, as assistant secre- 
tary in charge of accounts, Mr. Mills 
entered wholeheartedly into all its office 
affairs. He was so popular there that 
his associates staged a surprise dinner 
for him on the evening of his retire- 
ment and presented him with a hand 
some brief case in token of their esteem. 

In the Camstitution Indemnity Mr. 
Mills is to be the executive officer in 
charge of accounts and statistics. 


CASUALTY CHIEFS TO CONFER 
Hold Second Informal Conference 
Today at Hotel Astor, N. Y.; Good 
Attendance Expected 
It is expected that the second infor 
mal conference of casualty production 
executives will be held today at the 
Hotel Astor, New York. Spencer Wel- 
ton, vice-president of the Fidelity & 

Deposit, will act as chairman. 

The first of these conferences got off 
to a flying start in February when the 
casualty men put their heads together 
on such matters as the special agent 
problem, agency control, acquisition 
costs and production work. Among the 


matters to come up today is how to 
attract more young men and women 
into the casualty business as a life's 
career. 


Fidelity & Depecit Vice-President Heads 
Syndicate Which Completes Deal 
for Warm Springs, Ga. 


Franklin D. Roosevelt, vice-president 
of the Fidelity & Deposit in New York 
and former Assistant Secretary of the 
Navy, heads a syndicate which has pur- 
chased a health resort at Warm Springs, 
near Columbus, Ga. Several thousand 
acres of land, a hotel and springs of 
warm, medicinal water are included in 
the purchase. 

It is reported that Mr. Roosevelt and 
his associates will make the springs a 
year-round resort. 


NEW MONTHLY: BULLETIN 

Jeginning May 10th and _ published 
monthly thereafter, Walter C. Schryver 
of the U. S. Fidelity & Guaranty in 
Newark, will issue a monthly bulletin 
which will be a medium to convey in- 
formation on various lines, which will 
be of great help to agents. It will also 
contain from time to time, general news 
items regarding the insurance outlook 
for New Jersey and vicinity. 
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Bureau Jumps Rates 
For Burglary-Robbery 
INCREASES ARE COUNTRY-WIDE 


Large Cities Show Worse Experience; 
Decreases Given to Many of the 
Small Municipalities 

The increased activities of burglars 

and robbers in all parts of the country 


lias made it necessary for the National 
urcau of Casualty & Surety Under 
writers to increase its rates for mercan 


tile safe burglary and messenger, pay 


master and interior robbery insurance. 
Indicating how the new mercantile 
sale burglary rates effect some of the 


principal cities, 


New York City shows 
an merease= ol i / 


approximately 23%; 


Chicago, 20%; Detroit, 33'44%; Buffalo, 


100%. 

For this class of insurance it was 
formerly believed by underwriters that 
discounts should be allowed on a basis 
of population, on the theory that the 
yvreater the population the greater the 
police protection, and hence, a corres 
ponding lowering of the loss ratio. Sta 


tistics have proved that this is no longer 
a ound method, because whereas some 
cities of 100,000 splendid police 
protection and a loss ratio, cities of 
a jike population in another section of 


have 


j 
low 


the country have suffered high loss 
ratio for this class of insurance the 
entire United States has been grouped 


into tour territories, each territory being 
iad up ot conununities having 
approximately the same cxperience 

lt is interesting to note that decreases 


vill be allowed to many of the simaller 
niunicipalities. Where the old rates in 
these places ranged from $11 to $16.50 
per $1,000, the new rates will be $11 per 
£1,000 

Under the heading of messenger, pay 
tnaster and interior robbery rates, the 
National Bureau announces -that the 


rates for risks located in East St. Louis, 


Hlinois, have been increased 100%. The 


new rate is the same as is charged for 
St. Louis, Missouri. Detroit, Michigan, 
rate have been increased approxi 


mately 25%. The rates for risks located 


in Broward, Dade, Duval, Hillsborough, 


Palm Beach and Pinellas Counties, 
Florida, have been increased 50%. This 
lollows the recent change in Residence 
Rates where approximately the same 


increase Des Moines, 
increased 50%. 
rates have been 


was promulgated. 
rates have been 
Cincinnati, Ohio, 
decreased 33'14%. 

rhe rates for Interior Robbery risks 
located in the Bronx, Kings and New 
York countics have been increased 50%. 

In making known these new rates, the 
National Bureau declares that they are 
a scientific study of the latest 

available to the insurance 


Lowa, 


based ou 
experience 


Companies 


REMOVAL IN BROOKLYN 


he General Accident, formerly of 187 


Montague street, Brooklyn, removed 
their offices to 142 Montague on May 
Ist. They were four years at the old 
location. The staff remains unchanged. 


Hackett, who has manager of 
the Brooklyn Branch since its inception, 
is in charge of the new office 


George J 


NOW WRITING PLATE GLASS 

| M. McDonough & Co., general 
agents for the Comonwealth Casualty for 
the Northern New Jersey, with head- 
quarters at 790 Broad St., Newark, issued 
an announcement last week that the 
Commonwealth is now writing plate glass 
and making special delivery 
trucks , 


rates on 


DEATH OF A. C. HIGGINS 

\. C. Higgins, in charge of the inspec 
tion department of the Employers’ Lia 
bility in Philadelpha, died last week of 
heart disease at his home. Mr. Higgins 
had been with the company for the 
past eighteen years, having seen service 
in Boston, Chicago and Louisiana 
fore joining the Philadelpha branch. 


be’ 





TO HONOR F. S. MOORE IN JUNE 


Producers of Massachusetts Accident 
in Session Last Week Plan Drive; 
Capital Stock Increased 

When the Accident 
started business in December, 1883 as the 
Massachusetts Mutual Accident Associa- 
tion it had a cash capital of $3,000. Last 
week when producers from all parts of 
the country came on to Boston for the 


Massachusetts 


second annual non-cancellable accident 


conference, they were greeted with the 
announcement that the company had in- 


creased its capital stock by $50,000, 
bringing the total up to $250,000. It now 


has admitted assets of $1,055,809 and a 
surplus to policyholders of $500,000. 
The 


formal talks by both agents and officers 


sessions included a series of in- 


which stimulated frequent questions from 
the floor. President G. Leonard McNeill 
unable to be on hand because of a 
recent illness but his address was read by 
his son, Chester W. McNeill, who is as- 
sistant treasurer. 

One of the features of the conference 
was the tribute paid to Fred S. Moore 
who has been manager of the commer 
cial department of the company for the 
past fifteen years. The agents among 
themselves decided to hold a drive for 
business during June in his honor, the 
goal being $100,000 in premiums. Al 
though Mr. Moore had the entire re 
sponsibility of the convention on his 
hands, he found time to deliver a talk 
on the dcvelopments of the accident and 
health business as a whole and particu- 
larly the “non-can” policy. Explaining 
that this ine was the largest individual 
casualty line today, Mr. Moore said that 
the company restricts its business to 
north of the Mason and Dixon line and 
east of the Mississippi River because it 
not believe that any company can 
inake money in the South and West in 
accident and health. One other accident 
company in New York City had adopted 
a similar territorial policy, Mr. Moore 
said. 

Other speakers on the program in 
cluded, Graham C. Wells, general agent 
for the Provident Mtuual in New York; 
Vice-president Charles M. Adams; De- 
Witt H. Stern of New York; Treasurer 
I. Prescott Rowe and Walter Jonas of 
New York 


Was 


does 


° 
R. H. Towner’s Views 
(Continued from page 31) 
times out to that dam and I know what 
1 am talking about” 

Continuing, Mr. Towner said: “The 
charge that letting contracts to the low 
est bidder who gives a surety bond re- 
sults in ‘a wastage paid for by the com- 
munity’ is equally false. The whole of 
the old subway system of this city that is 
now running and operating was let in 
sections to the low bidder. The millions 
of dollars that were saved by this prac- 
tice enabled the city to build some miles 
of subway which, under any other prac 
tice, it would not now have for the same 
expenditure. And all sections of the old 
subway are equally good. On some sec- 
tions the contractors made a great deal 
of money; on some of them they had a 
‘too low price’ and lost money; and on 
still others the contractors defaulted and 


the sections were completed by the 
surety companies. 
“William Bradley, for instance, who 


had altogether upwards of $40,000,000 of 
subway contracts and made a great deal 
of money at the beginning, eventually 
failed with millions of dollars of uncom- 
pleted contracts. There was no more 
‘wastage’ to the City of New York on 
the subway contracts that broke the 
Bradley Construction Co. than there was 
on the contracts where it made two or 
three million dollars. It made the money 
out of the city first and lost it back to 
the city afterwards. But the city being 
protected by good surety bonds, these 
sections of the subway were finished like 
the others, and the trains run through 
the unprofitable sections of subway con- 





struction just as fast as they do through 
the profitable ones.” 


A Blunt Suggestion to the Building 
Congress 

If the Boston Building Congress really 
wants to know “What Is the Matter with 
Contracting?” it can get some light on 
it by reading the article in the Engineer- 
ing News Record of September 17, 1925, 
by William Joshua Barney, an experi- 
enced and active contractor here in New 
York City. The striking difference be- 
tween this article by an experienced con- 
tractor and the speech of the motor car 
salesman to-the Boston Building Con- 
gress is that the contractor says nothing 
about surety bonds and does not blame 
the surety companies. He knows the 
contracting business and he says flatly 
and correctly: ‘Profitless contracting is 
due to lack of knowledge of costs, errors 
in estimating and failure to foresee con- 
ditions in the labor and material markets.’ 
This hits the naii squarely on the head and 
it accounts for the failure of experienced 
contractors, 


AJAX UNDERWRITERS MOVE 
The Ajax Underwriters, general agents 
for the Manufacturers’ Liability, re- 
cently removed their offices from 189 
Montague street, Brooklyn, to the Court- 
Remsen Building at 26 Court. street. 
\drian A. Mannion, who was formerly 
with the General Accident at 187 Mon 
tague street, is manager. He joined the 
staff of the Ajax in November, 1925. 
TEXAS MAN HERE 
Floyd West, general agent of several 
fire insurance companies in Texas, was 
a New York visitor this week. 
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Sen 
E. C. TATE FORMS OWN FIRM 

Kdmund P. Tate has resigned as see. 
retary-treasurer of Tate, Mayer & (Cp 
Inc., to form a new insurance brokerage 
firm under the name of Tate & Co. \y 
Tate was formerly a vice-president of the 
Guaranty Trust Company. Following 
Mr. Tate’s resignation from Tate, Mayer 
& Co. Harold O’Connor was appointed 
manager and assistant secretary. The 
business of the corporation will be ¢op. 
tinued under the same name. J, 4 
Thomassen is president. 





The metropolitan offices of the Oceay 
Accident have moved to 123 Willian 
Street, N. Y. 





Toe dmployers’ Liability 
Assurance Corporation, Ltd, 


The original and leading Liability 
Insurance Company in the World 


LIABILITY, STEAM BOILER ACCI. 
DENT, HEALTH, FIDELITY AND 
BURGLARY INSURANCE 


United States Branch 
EDWARD C. STONE 
United Stater Manager 
Samuel Appleton Building 
110 MILK STREET BOSTON, MASS, 
AGENTS WANTED 











American 
Surety 


Company — 
of New York | 


100 BROADWAY 


Fidelity and 
Surety Bonds 


Burglary Insurance 





Check Forgery and 
Alteration Insurance 

















C. A. Craig, President 





W. R. Wills, Vice-Pres. 


The National Life and Accident Insurance Company 


NASHVILLE, TENNESSEE 
Industrial Life, Ordinary Life, Health and 


Accident Insurance 


W. S. Bearden, Sec. & Treas. 
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| Auto Insurance Sales Made Easier! 


Gold 


GUARANTEE 
AUTOMOBILE 
Pace tetas cm INSURANCE 


Appeal in this name. 





(COPYRIGHTED) 


ODAY the newest thing in automobile insurance is the copy- 
righted “Gold Guarantee Automobile Policy.” This is a new 
name for the London’s Auto Liability Policy—a name with 
: sales appeal, attention value and one that sticks in the mind. 


Gold Guarantee Insurance is highest quality—it is the 
gold standard of value in autoinsurance. For years the London 
Guarantee has been one of the leading casualty companies of 
the world with a reputation for giving the assured greatest 
protection in personal injury cases. 





A great merchandising plan for agents is a feature of Gold 
Guarantee Insurance. Tested methods and generous supplies 
of sales aids round out a program which will make the Gold 
Guarantee Agent the leader in Auto Business in his locality. 


London Guarantee agents are now being supplied with 
the First Unit of the Plan. 


Agents Wanted in Some Territories 


Agents for “Gold Guarantee Automobile Insurance” are 
desired in some parts of the United States. Those qualifying 
will obtain the most valuable automobile insurance proposi- 
tion in their locality. Gold Guarantee Agents will dominate in 
Auto Insurance Sales, so write for details at once. 
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London Guarantee & Accident Co., Ltd. 
Head Office: 55 Fifth Avenue 
NEW YORK 
‘Super Service’’ Policy C. M. BERGER, United States Manager 
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USE and OCCUPANCY INSURANCE 


Hie FIRE IS OUPT—but the loss continues. 





Taxes, interest, necessary wages and other fixed 
expenses form a constant drain upon the reserve 
capital of the business or the savings of the owner. 


- Use and Occupancy Insurance will pay these 
necessary expenses until the building can be rebuilt 
and the business resumed. Besides, it will also pay 
the profit that would have been made, had there been 


no fire. 
The Company can help with 
selling information.—Talk to Agents will find it of advantage to inform every 
our Special Agent. client regarding this important form of insurance. 











COMMERCIAL UNION 
ASSURANCE CO., LTD. 


CHICAGO SAN FRANCISCO 


ai ae 













































a > oh 


—' 


